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NEW STATION also serves as bulk plant and features complete one-stop service to motorists 


NERVE CENTER FOR STATION 
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Automatic Station Controls Save Time, Boost Profits 


Independent’s new station serves as a bulk distribution point for fuel oils in addition to its providing one- 
stop service for motorists. The station has automatic equipment, including electric restroom locks which are 
remotely operated from the pump island or the office. This feature saves attendant’s time and provides privacy 
for women customers. Page 38. 
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melty, WHITES pay off 


in Service and Profits” 





“WE HAVE one ’49 White Tractor that has traveled 
276,463 miles in rugged oil-hauling service,” 
reports President Fred R. Suddarth, of Kaw 
Transport, “and we haven’t removed the head.” 
“Ten of our Whites are nearing their ‘million- 
mile mark’ .. . ten others have averaged better than 
189,000 miles before their first ring job ...and our 
cost records prove in every way that our fleet of 
"hey tale ts dnatiiien senna Whites pays off in service and profits. 
high-mileage service . . . long life . . . “We know that we are right with White,” 


and low operating costs with Whites,” President Suddarth concludes. 
reports Fred R. Suddarth, President, 


KAW TRANSPORT COMPANY Find out how you can have the same White extra 
Kansas City, Mo. dependability and extra profit in your business. 


THE WHITE MOTOR COMPANY 
Cleveland 1, Ohio 


For more than 50 years the greatest name in trucks 
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NOT JUST REMOTE REGISTRATION— BUT ALSO 


ll Cite Susi th Ufc... 


WITH RED SEAL REMOTE CONTROL SYSTEM 


The Red Seal Remote Control Metering system actually puts control 
of your bulk plant right at your fingertips. A row of ticket printing 
registers inside the office are accurately synchronized with standard 
registers on the rack meters outside. These office registers are auto- 
matically interlocked with the shut-off valves on the racks so that no 
product can be drawn until the dispatcher has inserted a ticket and 
cleared the proper office register. 

Think of the time saved—by truck drivers and dispatchers alike! No 
running back and forth. Every operation on split-second timing, under 
close supervision. Trucks roll in and out without long waits. One man 
can handle many loading operations at once. Human error eliminated, 
with printed tickets. to help you “check out” your accounts quickly. 

And you get the famous sustained accuracy of Red Seal Meters— 
low maintenance over millions of gallons without “babying” the meters 
month after month. 

Because the Red Seal Remote Metering system is tailored to fit your 
specific bulk plant operations, the services of consultants or of qualified 
engineers on your own staff are recommended. Ask our nearest branch 
office for details. 


NEPTUNE METER COMPANY 
50 WEST 50th STREET « NEW YORK 20, N. Y. 


Branch Offices 
ATLANTA * BOSTON * CHICAGO + DALLAS - DENVER + LOS ANGELES - LOUISVILLE - NO. KANSAS CITY, MO. 
PHILADELPHIA + SAN FRANCISCO + PORTLAND, ORE. * Conodien Factory: TORONTO 14, ONT. 


HOW THE RED SEAL REMOTE 
CONTROL SYSTEM . . . WORKS 


The heart of the system is the dependable Red Seal 
meter, installed on each outlet of the loading rack. Each 
meter is equipped with a reset register for convenience 
in loading trucks. In addition, each meter transmits the 
registered quantity through General Electric Selsyns to 
the corresponding office register. The movement of the 
office register is continuous, without steps or jumps, the 
reading always being exactly synchronized with the meter 
reading. Each receiving register is permanently connected 
to one meter, so that all gallonage is accurately recorded 
in the office. 

The office registers are designed for table mounting, 
the driving Selsyn motor being under the table, in the 
register pedestal. The motor drives the register through 
a 10:1 gear. reduction which absorbs any slight lack of 
synchronism caused by the driving load. This gear reduc- 
tion, plus the fact that the system is designed, built and 
tested as a complete unit, insures occurate synchronism 
under all conditions. 

To prevent unauthorized withdrawal of product, each 
office register incorporates an interlock switch, closed by 
the action of punching in the ticket. This switch controls 
a valve in the corresponding product ovtlet. 


DISTINGUISHED for sustained accuracy and low ma 
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You make them less often 








by using Dependable Quality 
CRANE VALVES 


.. + Lhat’s why 
more Crane Valves 
are used 
than any other make 


é easy access prevents trouble with this valve 


Remove just two nuts to dismantle this 
gate valve for inspection, cleaning, or 
repairs—without taking it from the 
line. Reassemble just as easily, know- 
ing that Crane clamp design keeps the 
bonnet joint snug and accurately 
aligned. Use Crane Clamp Gates on 
steam, water, and air, but especially in 
heavy fluid lines needing periodic 
cleanout. They’ll save time, labor, and 
encourage regular servicing that pre- 
vents valve trouble. 


Combining easy access with highly de- 
pendable service features, Crane Clamp 
Gates typify Crane Quality—better valve 
performance at lowest ultimate cost. 


/ No. 488 Iron Body Clamp Gate 


General Offices: 
836 S. Michigan Ave., Chicago 5, Ill. 
Branches and Wholesalers Serving 

a All Industrial Areas 


VALVES * FITTINGS * PIPE * PLUMBING * HEATING 
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Shell’s fuel oil additive saves 


money four ways for refiners: 








1. Ionad 17 eliminates filter screen clogging . . . the largest 
single cause of service troubles in domestic oil burner equipment. 
Burner parts are also kept free of tars and resins. 


2. Ionad 17 makes fuel oil stocks more compatible. 


3. Ionad 17 minimizes treatment of fuel oil stocks. In many veel 7 
cases the cost of adding Ionad 17 is more than paid for by savings 
in reduced fuel oil treatment alone. 


4. Ionad 17 prevents the accumulation of sludge on tank bot- 
toms. As a result, tanks require less frequent cleaning. 


Ionad 17 is a stable concentrate that is readily soluble in fuel 
oil stocks. It prevents the agglomeration of the tars and resins 
that form in most fuel oils from the polymerization of olefins. 
Its advantages are now available to refiners of fuel oils—get 
complete information from the nearest Shell Chemical office. 


SHELL CHEMICAL CORPORATION 


CHEMICAL PARTNER OF INDUSTRY AND AGRICULTURE 
Eastern Division: 500 Fifth Avenue, New York 18 
Western Division: 100 Bush Street, San Francisco 6 
los Angeles + Houston + St.Louis + Chicago + Cleveland + Boston + Detrolt + Newark 


THE SAME FUEL OIL! 
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Tar = , f Rohm & Haas 


— has used 
= , ! Tri-Sure Closures 
/ for 15 years 


ohm & Haas Company—one of the 

leading manufacturers of plastics, 
synthetic resins and chemicals—has used 
Tri-Sure* Closures since 1936. Year after 
year, their products are shipped all over 
the world—in drums that deliver the same 
high quality that leaves Rohm & Haas plants. 


If you ship your product in drums, protect 
it with the closures that have proved their 
dependability—in shipment after shipment, 
by company after company—as the sure 
safeguard against leakage and losses. 


Tri-Sure Closures guard every gallon 

with a flange that is as strong as the drum 
itself .. . a mated plug that screws 
securely into the flange . . . and a heavy- 
gauge seal that is positively leak-proof 
and tamper-proof. 


Give this protection to every shipment, by 
specifying ‘‘Tri-Sure Closures’’ on every 
drum order. 


*The “Tri-Sure” Trademark is a mark of reliability backed by 29 years 
serving industry. It tells your customers that genuine Tri-Sure Flanges 
(inserted with genuine Tri-Sure dies), Plugs and Seals have been used. CLOSURES 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
Tri-Sure Products Limited, St. Catharines, Ontario, Canada 
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AHEAD OF THE NEWS 





STATION BUILDING CUT—Look for Defense Pro- 
duction Administration soon to knock the props out 
from under the oil industry’s service station construc- 
tion program—which had picked up steam since the 
old $5,000 limit was substituted last August by new 
materials limit under which builders could self-author- 
ize the use of at least two tons of carbon steel during 
any one quarter. DPA means not only to cut that 
self-authorized limit sharply—perhaps by as much as 
half a ton—but it also will put a dollar limit on the 
Class “B” items (fixtures and equipment) builders 
now are entitled to purchase, along with self-author- 
ized amounts of controlled materials. 


NORTH DAKOTA REFINERY ?—Look for at least 
one Independent refinery to be erected in North 
Dakota as a result of the new production in the Wil- 
liston Basin. It would be North Dakota’s first re- 
finery, would be financed with North Dakota money, 
and would, it is expected, process North Dakota crude. 
If those behind the project were to be unsuccessful 
in lining up North Dakota crude, however, they hope 
to obtain Canadian crude from the Alberta-Superior 
pipe line. The refinery still is in the nebulous stage, 
but the interested parties already are investigating 
various refining processes and refinery construction 
companies to determine what is needed to get started 
and how soon construction could get under way. 


MULL THIS ONE OVER—This may be why some 
stations do fewer lubrication jobs than in years past. 
Taking one area as an example—and the general 
trend would be comparable in other areas—the cost 
of a lube job to a customer today is only 25% higher 
than it was in 1939. Yet, to perform that lube job, 
the station operator had to pay out 300% more in 
wages and his rent has increased also. So, his gross 
profit on a lube job—including wages, cost of lub- 
ricants and rent, but nothing else—has gone from 
about 62c per lube job in 1939 to about 37c now. 
A 37c profit for a half-hour’s work by an attendant 
isn’t much incentive from the station operator’s 
point of view. 


IT’S HERE—One of the first 1952 models to make 
an appearance with dual exhaust system wil] be un- 
veiled late this month (see NPN Dec. 26, 1951, p.5). 
However, the system will be standard equipment and 
not optional as had been reported earlier. From a 
TBA standpoint, this may be the forerunner of a 
trend which could enhance the muffler market poten- 
tial considerably, depending, of course, on how many 
manufacturers fall in line. 
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STORAGE RULE RELAXATION—Commercial and 
industrial users of fuel oil may soon be able to install 
a maximum of 10,000 gals. of enclosed inside storage 
instead of the 5,000-gal. maximum now permitted. 
National Fire Prevention Assn.’s flammable commit- 
tee has indicated it favors such a revision in oil burner 
standards, but the proposal must come before com- 
mittee again, and then be voted on by the entire asso- 
ciation at its meeting next May. 


GOOD QUESTION — The automotive editor of a 
metropolitan newspaper the other day raised the 
question “Why more horsepower” in automobiles. His 
survey of dealers indicated that they (the dealers) 
see no need for the “tremendous power plants in 
cars,” and one dealer said emphasis should be placed 
on economy of operation rather than greater power. 
Another favored putting a governor on every car. 
Generally, the dealers, representing eight makes of 
cars in various price classes, felt no need for more 
powerful engines. At least one car manufacturer— 
with a line of high horsepower models—is working 
on an answer to the question of “Why more horse- 
power.” Aside from expecting the stock answer that 
customers demand it, the reply should prove in- 
teresting. 


LP-GAS SUPPLIES—Another frigid cold wave un- 
doubtedly will renew congressional pressure of PAD 
for an order to divert supplies of liquefied petroleum 
gas from chemical and other industries to home con- 
sumers. Intensification of such pressure has been 
eased for the time being, as a result of great strides 
made by PAD and industry in overcoming consumer 
shortages but the respite probably is only temporary. 
The basic problem remains that LP-gas demand has 
increased about 25% from a year ago, while supplies 
are up no more than 17%. 


SKY THE LIMIT?—Office of Price Stabilization is 
considering a request by Assn. of American Railroads 
to exempt tank car lease rates from price control. 
Some refiners reportedly are finding now that they 
can lease old cars for $50 to $70 per month, but must 
pay $100 to $125 per month and sign a five-year lease 
if they insist on having car-makers build them new 
ones. It seems that tank cars command that much 
for shipping vegetable oils and other such products. 
Some shippers shudder over the question of how high 
outright exemption would drive oil lease rates. 





They’re all needed to keep steel production up 





---FO AID DEFENSE 


Every pound of unused iron and 
steel you have is needed to help steel 
mills and foundries keep production 
up to rising capacity. 

Scrap inventories are alarmingly 
low. Mills that normally maintain in- 
ventories of several months, are now 
down to a day-to-day basis. Shut- 
downs are threatened. 


One way we can maintain desired 
level of both military and civilian pro- 
duction is for you to dig up and turn in 
your iron and steel scrap now. 

Get in touch with your local scrap 
dealer and write for the free booklet, 
“Top Management: Your Program 
for Emergency Scrap Recovery” to 
Advertising Council, 25 W. 45th St., 
New York 19, N. Y. 


NON-FERROUS SCRAP IS NEEDED, TOO! 


This advertisement is a contribution, in the national interest, by S 
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Ive got a good 


connection here! 





It’s static-sure and gas-tight... | 


“That’s why you can depend on a safe, leak-proof 
connection every time with Scovill Couplings. Perma- 
nently machine-attached, they extend the service life 
of hose. 

“‘Look at the smooth, even, inside diameter of these 
Scovill Couplings. That’s why you get uninterrupted 
flow—free from bottleneck or barrel-type restrictions. 

“‘Scovill Couplings on fuel oil or distillate hose make 


a hit with drivers, too. Their lighter weight makes hose 
easier to handle—and hose takes more flexing and 
gives more service.” 

All you have to do to get these extra money-saving 
advantages for your fuel oil and distillate hose is to 
write this style number on your next hose order: 
Scovill 520-H Couplings. For more information, ask 
for Bulletin 520-H. 


THE BROADER GRIP THAT SAVES THE HOSE LIFE 


SCOVILL TRIPLE-TESTED 
GIVE MAXIMUM FLOW, SAFETY AND HOSE LIFE 


TRIPLE TESTING PROVES SCOVILL DEPENDABILITY 


PRESSURE test proves Scovill FLEXING test proves Scovill PULL test proves Scovill cou- 
coupling holds beyond burst- coupling does not weaken the pling holds beyond tensile 
ing pressure of hose hose strength of hose 
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(Aerial view of Carteret, N.J.) 


ent in equipment 


no capital. 


Five strategically located terminals can handle any liquid 


General America hat flows through a pipeline. They provide tanks, pipe- 


lines, docks, loading racks, drumming and canning 


Tank Storage facilities, labor, supervision and administration. 


You may enjoy all the privacy and convenience of your 
Terminals own private terminal. General American warehouse 
receipts represent the highest form of collateral. For 
financing, storage and distribution suggestions, contact 


your nearest General American representative. 


TRADE MARK 


GENERAL AMERICAN TANK STORAGE TERMINALS 


GENERAL AMERICAN TRANSPORTATION CORPORATION «© 135 SOUTH LA SALLE STREET » CHICAGO 90, ILLINOIS 
TERMINALS: Corteret, N.J.; Houston, Texas; Corpus Christi, Texas; Goodhope, La.; Chicago, Ill. ° Offices in Principal Cities 
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WASHINGTON 





Truman Speech Vague on 1952 Stand 


On Oil Taxes, Depletion, Synthetics 


By Glenn M. Green, Jr. 


The Washington pundits are us- 
ing President Harry Truman’s “State 
of the Union” message delivered to 
Congress this week as a vehicle to 
travel both sides of the street at the 
same time. 


One bunch cites the fact that the 
speech reiterated, point for point (al- 
though toned down considerably), the 
same Fair Deal objectives he has ad- 
vanced since 1948—‘“better’” labor 
law, federal aid to education, national 
health insurance, etc. This faction 
concludes that Mr. Truman is a can- 
didate in 1952 and has nailed down 
his platform a little more strongly. 


The other group, larger by far, 
points an excited finger at the lack- 
luster character of the message, both 
in preparation and delivery, and de- 
clares that the President definitely 
will not run again. Their contention 
is that he would have dressed up 
the speech more, if he had such in- 
tentions, and would have more di- 
rectly challenged Congress. 


It may have been a barometer 
either way. We don’t know. It left 
our crystal ball just about as blank 
as ever. As a matter of fact, that is 
just the way the speech impressed us 
—as a blank. 

It fell far short of cracking the re- 
modeled walls of the House Chamber 
and said just about the expected 
things in just about the expected way 
—no surprises, no clarion calls to 
duty. Of course, the “State of the 
Union” message is not supposed to 
be overly specific. The spell-out comes 
in the later messages — Economic, 
Budget, etc. 

Even so, this year’s effort seemed 
to lack warmth and “punch.” It 
seemed to lack that aggressive qual- 
ity which is characteristic of the 
President and which was more ap- 
parent in his 1951 message. 


Any nuggets of information for the 
oil industry it may have contained 
were vague, to say the least. Mr. 
Truman restated what Defense Mo- 
bilizer Wilson and others have said 
recently—that the next two years will 
be the peak of defense production, 
and there will be considerably less 
scarce materials available. 
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To illustrate the difference be- | 


tween 1951’s and 1952’s messages, 
last year he “laid it on the line” in 
regard to taxes by saying a “major 
increase in taxes” would be neces- 
sary. He got little more than one- 
third of the $16 billion boost he sub- 








sequently recommended (then revised | 


downward). 


Despite this, and despite word from 
the White House that recommended | 


expenditures will 
this year, he merely said that keep- 


be even heavier | 


ing the government financially strong | 


“means high taxes over the next few 


years,” with the significance being | 
that he said “high” and not “higher” | 


taxes. 


Then Mr. Truman threw a couple 
of pitches for “fair” tax laws and 


“equal treatment” of the citizens. He | 


might as well have “opened up” here 
and said that he had oi] depletion in 


mind as one of his “unfair’’ tax bene- | 


fits or “tax loopholes,” but he did 


not. That will come in a later mes- | 


sage, however, never fear. 


One sentence in the speech was a 


“teaser” that could be 


interpreted | 


several ways. It was: “We are going | 


to encourage exploration for new 
mineral deposits.” 


Does that mean that the Adminis- 
tration is going to see that at least | 
some of the irritating barriers to oil | 


exploration and development are 
swept away? Is that sentence a pre- 
lude to a bigger “tidelands”’ 
(which the states’ rights advocates 
have already opened) ? 

If either of these, why was not 
“oil” itself mentioned ? 


fight | 


Or does the President have in mind | 


pushing Interior Secretary Chap- 


man’s synthetic fuels program? There | 


have been persistent rumors that the 


Economic Message will carry an en- | 


dorsement of this proposal, although 


possibly watered down. 


Or did the President simply have | 


in mind the expansion of such min- 
ing activities as 
which are in critical world supply? 


It is like one of the old “thriller- 
diller” movie serials—look for the 
next episode in the Economic Mes- 
sage chapter. 


copper and lead, | 





100,000 CANDLEPOWER 
FOR ONLY 300 WATTS 


Brilliant illumination for 
outdoor service. Single spots 


or clusters—with 


inter- 


changeable mounting acces- 
sories for wall, pipe or 42” 


conduit. 


Cast aluminum 


throughout. UL approved. 


“CUSHION SEAL” 


For extra lamp life with any 


lamp in any weather. 


Pro- 


vides maximum lamp cooling 
and perfect weathersealing of 
all lamps—long or short— 
PAR-38 or R-40. Cast alu- 
minum throughout. 


ROLLA-TRAY 
LIGHT 


A ‘‘pull- 
around” util- 
ity light with 
carry-all tool 
tray for gen- 
eral car shop 
use — indoor 
or outdoor. 
Glazed heat- 
proof porce- 
lain socket 
for reflector 
floods or heat 
lamps. Cable 
included. 


Porcelain- 
enamel steel 
with built-in 
cast alumi- 
num bonnet 
for 1 to § 
lamp holders 
. . » Exclusive 
design saves 
an hour's wir- 
ing time per 
unit. Avail- 
able in red, 
blue, cream, 
white, light 
and -dark 
green. 


@ Write today for catalog and 
illuminating data, Stonco Electric 
Products Company, 485 Henry 
Street, Elizabeth, New Jersey. 








60 DAYS AND $5500! 


REMODELED COMPLETE 


including 





“, PORCELAIN 
ENAMEL 


ONE CONTRACT COVERS THE ENTIRE JOB—Not just the 
porcelain enamel but every phase of the complete remodel- 
ing job is included in your contract with ERIE. Yes, the 
general contracting, the wiring, glazing, masonry altera- 
tions . . . everything that may be required is furnished by 
ERIE as well as job-engineered porcelain enamel, erected 
and guaranteed! Even remodeling not specifically requiring 
porcelain enamel is accepted as part of multi-structure 
contracts. ERIE’s own factory personnel perform or super- 
vise every step in the operation. You enjoy the advantages 
of having your complete contract handled by a single, 
responsible company. 








Mobilubrication 3 


Check This Actual Job 


This Socony-Vacuum station at Cynwyd, Pa., 
required ERIE to alter masonry and wood- 
work, enlarge display window openings, in- 
stall lintels, install plate glass and sash, move 
doors, repair interior walls, install flashing, 
build a brick pier and many other operations 
in addition to supplying and erecting the 
porcelain enamel. Sixty days were required to 
complete the contract at a cost of $5598.00 of 
which only $2668.00 represented porcelain 
enamel. Less involved projects are regularly 
completed in far less time and at lower cost. 


1 to 350 Stations at Once! ERIE’s broad facilities and 
extensive field crews permit the undertaking of remodeling contracts 
for a single building or an entire division including up to 350 structures. 


ENAMELING COMPANY 


Ceeeeeeeeeeteeeeseseseseeeeeese 1403 W. 20th STREET eeeeeesese 


Write for 
Further Information 
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EWER-TITE 


Ever Fast 
Ever Sure 
Ever Safe 
Ever Secure 


You re Ever Right 
with EVER-TITE’ 


THE WORLD'S BEST QUICK COUPLINGS 


No other couplings in the world. do the work of patented 
Ever-Tites. They connect safe and secure with a flick of the wrist 
and open again just as easily. Predetermined tightness is built 
during manufacture; Ever-Tites have never been known to jam 
r fail. They will hold absolutely tight under the highest pressures 

iahicta-te Milam ol:tide)(-10lasMmaslela a:titale 
vill prevent spills and lea TaleMelitoMs | lelgelatict= 
KoleleltalemmslaleMmel-Jina: m They'r Teles slclabtel slic 

for efficient product handling 

aterials to tast 
all sizes for 


d by leading 


EVER-TITE COUPLING €O. 


254 WEST 54th STREET NEW YOR Ne 
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SUPPLY AND DEMAND 





Military Bids Find Lube Supply Good; 
Busy Refiners Have Record Crude Runs 


Lubricating oils, short for many 
months, are in much better shape 
now, Armed Service Petroleum Pur- 
chasing Agency discovered a few 
days ago. 

Switching from contract negotia- 
tions to advertising for bids for first 
time since shortages developed, 
ASPPA was deluged with offers. 


For MIL-2104 lube oil, SAE 10, 
30 and 50, offers totaled almost 83 
million gals., or almost 10 times the 
8,440,000 gals. required. ASPPA was 
offered 560,000 gals. of sub-zero en- 
gine oil against requirements of 310,- 
000 gals. Offers of 600,000 gals. of 
insulating oil were received against 
requirements of 100,000 gals. 

Unless supply situation should 
worsen before next buying period, 
ASPPA said it undoubtedly would 
ask for bids again, rather than nego- 
tiate contracts. 

A new all-time high mark for crude 
runs to stills was set in the week 
ended Jan. 5, according to API sta- 
tistics (see summary table on this 
page). An average of 6,803,000 b/d 
topped the previous record high set 
a week earlier by 40,000 b/d. 

Gasoline production declined 124,000 
bbls. from the all-time high set in 
the week ended Dec. 29. 

Kerosine and distillate withdrawals 
from storage totaled 5,762,000 bbls. 
as compared with 5,419,000 bbls. in 
the week ended Dec. 29. 

Crude oil and condensate produc- 
tion averaged 6,186,700 b/d, down 
17,400 b/d from the previous week. 


An increase in total demand for all 
oils of about 5% and an increase of 
about 3% in crude production are 
expected during 1952 by Bureau of 
Mines, the agency said in its year- 
end statement. The bureau said even 
this moderate increase would require 
further expansion of oil industry’s ca- 
pacity in order to maintain a reason- 
able margin over current demand. 

Estimated demand for petroleum 
rose to an “unprecedented’ total of 
2,725,000,000 bbls. in 1951, an in- 
crease of almost 10% over 1950, the 
bureau reported. It said exports of 
156 million bbls. were 40% higher 
than in 1950, partly as a result of 
the Abadan refinery shutdown in Iran, 
while domestic demand was up about 
8%. 

Domestic crude oil production rose 
14% from 1950 to about 2,250,000,- 
000 bbls. in 1951, with the industry 
drilling about 44,000 wells despite 
materials shortages. 
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LP-gas production increased 7% 
in 1951, while natural gasoline out- 
put rose 22%, the report showed. 


Year-end stocks of gasoline, kero- 
sine and distillate fuel oil came “close 
to the levels which PAD had believed 
were desirable,” PAD Deputy Bruce 
K. Brown told NPN 


Mr. Brown said that “no residual 
oil shortage is expected this winter, 
despite fact that stocks are down 
from year ago.” 

He said PAD “thought for a while” 
that residual trouble might develop 
but now feels the supply-demand pic- 
ture warrants confidence that the 
winter’s requirements will be met. 


Stock levels which PAD recom- 
mended in October as compared with 
API stock figures for the week ended 
Dec. 29, 1951 are shown in the follow- 
ing table: 

API Week 
Ended 12-29-51 
(thousands of bbls.) 
123,000 122,558 
24,000 25,528 
84,000 83,792 
48,000 43,571 


PAD’s 
Goals 


Distillate fuel oil . 
Residual fuel oi] . 


Totals 275,449 


Market demand for Texas crude oil 
in February is estimated by Bureau 
of Mines at 2,830,000 b/d, up 20,000 
b/d from its forecast for January. 
Texas allowables now average 2,930,- 
337 b/d. 


Ashland Oil & Refining Co. reported 
refinery throughput in the 1951 fiscal 
year, ended Sept. 30, averaged 93,274 
b/d as against 62,605 b/d in 1950, 
a gain of nearly 50%. Increases in re- 
fining capacity made possible a 
further boost in throughput to 112,000 
b/d by October 1951. 


Ashland expects new facilities, in- 
cluding a catalytic cracking plant, 


at its Canton, Ohio, refinery to be 
in operation early in 1952 which will 
boost crude throughput by 40%. 
Similar facilities are being construct- 
ed at the Frontier refinery in Buffalo, 
with expected completion in 1953. 
At the Catlettsburg, Ky., refinery con- 
struction has started on facilities 
which, in addition to enlarging re- 
finery throughput, will give the plant 
a catalytic cracking capacity of 27,- 
000 b/d, double present vacuum dis- 
tillation facilities, and provide for 
manufacture of aviation alkylate. 


October gasoline consumption esti- 
mates were reported by API for 41 
states and the District of Columbia 
as follows (in thousands of gals.): 


Oct. Oct. 
1951 1950 
59,801 50,881 
24,248 19,863 
39,925 35,653 
395,964 335,451 
44,774 39,513 
49,422 43,900 
9,668 8,388 
18,424 16,636 
81,200 69,450 
78,150 66,466 
19,941 958 
224,188 210,638 
126,144 108,633 
85,744 
60,801 
49,431 
48,042 
19,826 
46,864 
174,422 
87,559 
18,912 
39,077 
11,687 
118,605 
229,143 
84,642 
28,271 
197,888 
59,953 
201,168 
13,973 
40,107 
25,495 
57,924 
264,105 
18,048 
8,737 
60,242 
34,513 
91,818 
11,624 
Sept. 
1950 


7,447 


% 
Change 
Alabama 
Arizona 7 
Arkansas ......... 
California wiakide 
Colorado .......... 
Connecticut ....... 
Delaware 
District of Columbia 
WUE 0S ob cue 
Georgia 
Idaho . 

Illinois 
Indiana 
EP Pre Pree 


od 


~ 


Kansas 

Kentucky 

Louisiana ......... 
BNED. a 'a0 bon tes.cbe 
Maryland ......... 
Michigan 

Minnesota ........ 
Montana .. 
Nebraska ......... 
New Hampshire ... 
New Jersey 
ek are 
North Carolina ... 
North Dakota .... 
GN ain te by ~0-08 oo 
Oklahoma .... 
Pennsylvania ..... 
Rhode Island ...... 
South Carolina ... 
South Dakota .... 


te ee 


2. 
5. 
0. 
6. 
7. 
5. 
6. 
6. 
9. 
5. 
3. 
6. 
9. 
7. 
9. 
9. 
7. 
8. 
3. 


OO ll cll nell cel _ ee 
CHDNAA SW NHN HN ONE 


eae 


West Virginia : ‘ LF 
Wisconsin 
Wyoming 


LEER EEE EEE EEE EL EEE EEE EEE tee ee ete eet 


Sige DNS DOAOOASWAVOSOCHAH COCHRAN DOHENASAIWE 


Nevada ...... 


Summary of API Report of Refining Operations 
(U. S. totals—B. of M. basis) 


Production 


Crude runs—daily avg. 
Foreign crude included 
Percent oo 
Gasoline .... 
Kerosine . 
Distillate fuel oil 
Residual fuel oil 

Stocks 
Finished & unfinished —_— 
Kerosine .. 
Distillate fuel oil 
Residual fuel oil 


(*) Revised. 


Week 
Ended 
Jan. 5 


Week 
Ended or 

Dec. 29 Decrease 

(figures in bbls.) 
6,763,000 
453,000 

93.6 

22,478,000 
2,523,000 
10,522,000 
9,371,000 


6,803,000 
428,000 
94.1 
22,354,000 
2,865,000 
10,478,000 
9,598,000 


40,000 


+1+i1+1+ 


122,558,000 
25,528,000 
83,792,000 
42,684,000* 


125,209,000 


41 857,000 
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Interior-lighted signs for Crown Central Petroleum 
Corporation service stations are 8 feet long, 4 feet 
high. Bockground panels ore formed from single 
sheets of translucent orange PLEXIGLAS, with white 
translucent PLEXIGLAS letters mounted on each face 
of the double-foced signs. Interior lighting turns the 
all-PLEXIGLAS faces into completely luminous, glare- 
free creas at night. Signs manufactured by Colonial 
Neon, inc., North Bergen, N. J.; PLEXIGLAS fabrico- 
tion by Colonial Plastics Corporation, Newark, N. J. 


Shining Examples of Station Identification. . . 
PLEXIGLAS Signs 





Want to introduce yourself to motorists on the 
move—or hail a customer blocks away? Interior- 
lighted Piexicas signs do the job, neatly and 
completely, day and night. 


The clean exterior of a PLexicLas acrylic plastic 
sign, uncluttered by tubing, has excellent legibility 
and appearance by day, Translucent PLEXIGLas 
faces hide the lighting source—keep it safe from 
weather and damage. And because PLEXicLas dif- 
fuses light so efficiently and evenly, there’s no 


Piexicias is a trade-mark, Reg. U. S. Pat. Off. and in principal foreign countries, 


Canadian Distributor: Crystal Glass & Plastics, Led. 
130 Queen's Quay at Jarvis Street, Toronto, Ontario, Canada 


glare or spotty illumination at night. Midnight or 


mid-day, your signs have sales power. 


Other advantages? Light weight. Resistance to 
breakage, weather and discoloration. Formability 
to almost any shape. Complete range of colors. 
Adaptability to all types of service station identifi- 
cation—exterior and interior signs, letters, and 
trade-marks. Let us tell you the full story; send 


for our booklet, ‘‘PLexic.as for Signs”’. 


CHEMICALS 


ROHM € HAAS 
COM PANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 















(Fed. Tax Included) 








Designed 2" lower in overall height. Lighter in weight, yet ©Stendard 8000 Gellon 
has added strength. Built for extra rugged durability. Meets 3 Compartment D. B. H. Transport 
1.C.C. and state regulations. F. O. B. Factory 


FRAZIER BRINGS YOU THE YEAR'S NUMBER ONE 
BARGAIN IN SEMI-TRAILERS! 


NOTICE ALL THE FEATURES INCLUDED AT THE LOW PRICE SHOWN ABOVE: 


ERIE AL A NII a hae 0 ie iT a 


* 5000 gallons plus calibration * Telescope landing supports 
* Reyco tandem 

* 18,000 Ib. Standard Forge or Timken axles 
* Any style 8.0 steel wheels desired 

* 10.00x20 Ist line tires 


* Twelve months warranty 

* Painted any combination of two colors 

* | Basket type tire carrier 

* Smooth skin construction 

* 16 1/2x6" air brakes * Sealed extwalk with full length overturn rails 


All outlets 3" ”72" combination valve and tool box with 
° Streamline skirting double doors 


DIRECT SALES ¢ SAVE THE MIDDLEMAN’S PROFIT 


SPRINGFIELD BODY'& TRAILER CO. 
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MARLOW PUMPS DO MORE... 


THAT'S WHY MORE 
BULK PLANT OPERATORS 
CHOOSE THEM EVERY DAY 


Photos and installation by Southern Pump and Tank Co. 
Siler City Gil Company, Siler City, North Carolina, uses these four low-cost Marlow vertical self-priming 
cent-ifugals to increase flow from storage to the loading nozzles. They pump fuel oil, kerosene, regular 





gasoline and high test gasoline at 90 to 110 gallons per minute. 


This bulk plant operator is one of many 
who have found that Marlow Self-Priming 
Centrifugals can do a lot to help an oil man 
make money. At the loading rack, for instance, 
these Marlows prevent costly bottle necks . . . 
they cut loading time and costs, and speed de- 
liveries so more customers can be served. 


The Marlow vertical self-priming centrifu- 
gal has all the advantages of the other Mar- 
low self-primers. It stays highly efficient even 
after long hard use . . . because self-priming 
design eliminates rubbing surfaces. For the 
same reason, tank scale, welding shot and 
other abrasive solids have practically no effect 
on a Marlow. It can pump from underground 
storage as well as above ground because it is 


entirely self-priming. And a Marlow is quiet in 


operation and will not vapor lock. 


Known as the Marlow EVP series, these 
pumps offer the advantages of low installa- 
tion costs and require little space. Few piping 
changes are necessary because the suction and 
discharge fittings are directly opposite. They 
just can’t be beat for dependable, low-cost 
petroleum products handling 
where viscosities are less 
than 100 SSU. 


598 GREENWOOD AVENUE 


MARLOW PUMPS 
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y/ ABUNDANT SUPPLY 
y HIGHEST QUALITY 
y/ FAST DELIVERY 
#7 SUPER-SERVICE 


CROWN PAILS 
For the Oil Industry 


Crown’s line of Cans and Pails for your 
industry is of highest quality . . . and 
Crown is one of the few manufacturers 
in a position to lithograph both open 
and closed-head type pails. Ask 
your Crown representative to call to 
discuss the value of permanent ad- 
vertising through lithographing. 


One of America’s Largest Can Manufacturers 


= ey" Division of 
Sor, CROWN CORK & SEAL COMPANY 
PLANTS AT PHILADELPHIA, CHICAGO, ORLANDO ° “gRANCH OFFICES: NEW YORK, BALTIMORE, PITTSBURGH, ST. LOUIS 
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The Chief Assistant of every Cities Service Distributor is a 

complete line of products so fine it creates priceless word-of- 
mouth advertising for his dealers. This is the surest evidence that these products live up to 
all the other strong, steady, extensive Cities Service advertising.* 

Even so, this great line that booms station business where the Cities Service emblem 
goes up, is only one money-making helper for the Cities Service Distributor. Still another - 
big booster for his prosperous growth is Friendship... the kindly, earnest consideration 
shown him in every Regional contact, clear on through to the folks at headquarters. Every- 
body goes all-out to be helpful—because friendly cooperation is the rule when you're 


teamed with Cities Service. Big profits are the rule, too, for Cities Service Dealers. 


CITIES @ SERVICE 


PLENTIFUL YEAR-ROUND CITIES SERVICE ADVERTISING INCLUDES 


Local Newspapers Network Radio Station Displays Modern Packe 
National Magazines Local Radio Point-of-Sale Helps Stand-Out Stat 
Outdoor Posters Direct Mail Special Promotions 
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THE ONLY COMPLETELY 
LITHOGRAPHED 55. GALLON 
STEEL DRUM... 








RHEEM MANUFACTURING COMPAR 


PLANTS & OFFICES 


Rheemcote shipping containers are also selling containers! Beautifully lithographed 
in any colors, any design, they promote your product and name wherever they go. Use this powerful new advertising medium. 
Write—Rheem Manufacturing Co., General Sales Offices, 570 Lexington Avenue, New York 22, N. Y. 


MANUFACTURING PLANTS IN 22 CITIES AROUND THE WORLD 
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Pressure Politics Back Oil Union Strike Threat 


By CLYDE LA MOTTE 
NPN Staff Writer 


WASHINGTON—tThere are indica- 
tions here that heavy political pres- 
sures may be brought to bear by 
oil unions in their campaign for wage 
increases. 

Behind their present negotiations, 
the unions hold the ultimate weapon 
of a general strike in oil refining— 
a move that would be disastrous to 
an industry already facing a tough 
demand fight in 1952 (see PAD fore- 
cast on p. 22). 

But at the present stage of their 
campaign, the unions apparently are 
seeking to convince management that 
the simplest solution for management 
would be for it to agree to union 
demands and thus place the matter in 
the hands of Wage Stabilization 
Board. 

(All wage increases above cost-of- 
living adjustments must be approved 
by WSB. Several unions already 
have refused to settle for this ad- 
justment, which now is 4.2%). 

Once the matter landed in govern- 
ment hands, unions could then put 
on political pressure for approval of 
benefits, making it appear to union 
members that the government was 
blocking their way to better living. 

With this a political year, union 
leaders could point out to political 
leaders that action by government 
to refuse wage increases would be 
apt to cause severe repercussions at 
the polls. 


Increase Legal: Knight—Bearing 
out this line of speculation is the 
following statement which A. O. 
(Jack) Knight, president of Oil Work- 
ers International Union (CIO), made 
to NATIONAL PETROLEUM NEWS on 
Jan, 15: 

“Management isn’t being realistic 
in its attitude toward our demands,” 
he said. “It is trying to pretend 
that WSB has clamped a ceiling on 
wage increases, and this is not the 
case at all. There is no limit whatso- 
ever on wage increases. The com- 
panies could give us a 50c increase 
if they wanted to. The rule simply 
is that any increase above the cost- 
of-living increase must be approved 
by WSB. 

“What we want is for the compan- 
ies to sit down and bargain with us 
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without trying to hide behind WSB’s 
skirts. After labor and management 
have agreed on a contract, the mat- 
ter’ will go to WSB. We'll do the 
worrying about whether WSB will 
approve the increase or not.” 
Action by Government ?—lIt is not 
yet clear what action government 
would take if a wage increase above 
the cost-of-living boost were agreed to 
by companies. From President Tru- 
man down through Defense Mobilizer 
Charles Wilson, WSB and Economic 
Stabilization Agency officials, there 
has been “hold the line” talk. These 





spokesmen have said that a round of 
wage increases would simply lead to 
another round of inflation. 

But government spokesmen have 
been careful to leave loopholes. They 
don’t say flatly that increases will 
not be granted, and generally take 
refuge in the statement that “in- 
dividual cases will have to be deter- 
mined on individual merit.” 

Obviously, union leaders fee] these 
statements leave room for hope, and 
at this stage they appear to be ready 
to go all out for increases. 

In this regard, Mr. Knight said: 
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OIL SUPPLY DISASTER could result if oil labor unions called industry-wide strikes 
like this one at Tide Water's 80,000 b/d refinery at Bayonne, N. J. PAD says industry 
will have a fight to meet 1952 demand even with all refineries at full capacity 
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Here in a nutshell is the oil 
union wage-demand situation: 
—OWIU, AFL and independent 
unions in oil and allied indus- 
tries will meet in Kansas City 
Feb. 2-3 to map combined stra- 
tegy. A similar conference 
was held in November. 

—OWIU's policy committee 
will meet in Kansas City Feb. 1, 
before taking part in the joint 
conference. 

—Tide Water’s 80,000 b/d 
refinery at Bayonne, N. J., is 
shut down following a strike 
Jan. 7 over non-wage issues by 
an independent union. 

—OWIU has filed strike no- 





Where Matters Stand in Oil Wage—Hike Impasse— 


tices with more than 300 oil 
and chemical companies, includ- 
ing many oil Independents. 
—Oil unions have rejected of- 
fers of 4.2% ‘wage increases 
(maximum allowed without 
WSB approval) made by Shell, 
Socony, Standard of California, 
The Texas Co., plus similar of- 
fers by other companies 
—OWIU describes negotia- 
tions as an “auction” with oil 
companies gradually raising 
bids so far to 4.2%. OWIU 
says that when some company 
offers a 25c-per-hour wage hike 
(general labor goal)——“unions 
will bang the gavel and buy.” 








“We are not doing any talking now 
about strikes, but I do want to make 
it crystal clear that we are very 
serious in our wage demands.” And 
his tone of voice emphasized “very 
serious.” 


75% of Industry — He said that 
should the unions involved in wage 
demands—OWI1U, American Federa- 
tion of Labor and some independent 
unions—go out on a general strike, 
it would tie up a “very substantial” 
proportion of the industry, particu- 
larly in refining. He estimated such 
a strike would affect 75% or more 
of the industry. 

No strike vote has been taken, how- 
ever, although there have been wide- 
spread filings of strike notices. Fil- 
ing of strike notice does not com- 
mit a union to a strike, but merely 
clears the legal way for such action 
should the union decide to strike. 

Mr. Knight said he does not have 
a list of all strike notices that have 
been filed but said there had been 
a “great many.” Nor does Federal 
Mediation and Conciliation Service, 
with which strike notices are filed, 
have a complete listing here, since 
many of the notices have been filed 
with regional offices. 

Although the widespread strike pos- 
sibility at this.moment is somewhat 
uncertain and apt to be months away, 
government agencies are making pre- 
liminary plans for action should such 
occur, These plans are very general 
now, as no specific plan can be drawn 
until a particular situation material- 
izes 


How U.S. May Act—This, however, 
would be the likely course of action: 

When and if unions announce a 
definite strike plan and date, Federal 
Mediation and Conciliation Service 
very likely would quickly file a re- 
port with President Truman, outlin- 
ing the situation and giving the pos- 


sible effect a strike would have on 
defense and defense-supporting ac- 
tivities and on the nation’s general 
economy. 

Using this as a basis, the Presi- 
dent likely would declare a national 
emergency and, by law, appoint a 
special three-man board to investi- 
gate. This group would have 30 days 
in which to make a report and the 
President would have 30 days to act 
after receiving it. 

During this 60-day period, the law 
prohibits a strike. Should strikes de- 
velop anyway, it is likely the Presi- 
dent would order the industry taken 
over and operated by the govern- 
ment. This, then, would put the 
unions in a position of striking 
against the government. 

PAD’s Role—PAD would have an 


important part to play in develop- 
ments. In the first place, PAD 
would supply the Mediation Service 
with its opinion of the impact of a 
possible strike, and this likely would 
be a: major part in the latter’s report 
to the President. 

Also, should a strike occur, PAD 
would be faced with the problem 
of distributing available petroleum 
products not tied up by the strike. 
At this stage, PAD has made no 
special preparation for action in event 
of a strike, but its attitude clearly 
indicates it would recommend emer- 
gency action in a hurry. 


A PAD spokesman told NPN that 
a strike of any major size in the oil 
industry this year would have an im- 
mediate and very serious effect. 

“Refining capacity must operate 
at about 92% capacity—which is 
about as high as it can go—through 
1952 if supply is to keep pace with 
demand,” he said. 

He added there is no reserve re- 
fining capacity or reserve stocks to 
cushion a blow on supplies. 


Although oil union leaders say 
their demands—which range up from 
a 25c-an-hour increase—are independ- 
ent of any action in any other in- 
dustry, many observers feel that pres- 
ent wage negotiations in the steel in- 
dustry may set the eventual pattern 
for all other industries. At least, 
the outcome of steel union negotia- 
tions likely will indicate where the 
government is apt to draw the line 
on wage hikes. 


With production officials already 
predicting that 1952 will be the year 
of greatest strain in meeting neces- 
sary demands, strike possibilities 
loom increasingly important to every 
segment of the nation’s economy. 


PAD Warns: Oil Faces Demand Squeeze 
Without Any Strikes or New World Crisis 


CHICAGO—The oil industry will 
have a battle on its hands to meet 
growing demand in 1952, Cecil L. 
Burrill, PAD Program Division di- 
rector, said Jan. 14. “Colder than nor- 
mal weather, strikes, or new inter- 
national crises would all find the in- 
dustry without its historic ability to 
cope with the unexpected,” he warned. 
(For review of current strike threat, 
see p. 21). 

“It is doubtful,” Mr. Burrill stated, 
“that the petroleum industry could 
make available sufficient products if 
additional demands such as _ those 
caused by the mobilization program, 
or the Iranian crisis were superim- 
posed on the present demand struc- 
ture.” 

In presenting PAD’s revised 1952 
supply-demand forecast before the 
National Council of Farmer Coopera- 


tives, Mr. Burrill came to two over- 
all conclusions (assuming no wunex- 
pected demand drains): 

1. “Although we may experience 
spot shortages here and there, the 
situation is not unmanageable, and 
we should be able to meet the ex- 
pected demands.” 

2. “Of extreme importance from a 
security point of view, we have con- 
sumed practically all of our reserve 
capacity, and are in a much worse 
position today to fight a major war 
than we were in 1940, when we had 
25% spare refining and crude oil ca- 
pacity. We desperately need to build 
spare capacity in producing, refining 
and attendant facilities.” 

He stressed that in 1952 the oil in- 
dustry “not only will be unable to 
build up toward its former reserve 
refining capacity”. . . but new ca- 
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pacity built this year “will not even 
be able to keep pace with normal 
demand increases.” 

What Causes Trouble—Mr. Burrill 
cited several reasons why PAD’s 
present supply-demand analysis shows 
a tighter balance than it did more 
than two months ago (PAD’s encour- 
aging Nov. 5 forecast): 


1. Estimates of demand in 1951 

and 1952 have been raised 
“slightly,” with total demand in 
1952 expected to average 7,- 
821,000 b/d, or an increase of 
4.6% over 1951 (the earlier fore- 
cast had been for a 4.4% increase 
over the 1951 figure). 
2. The actual stock level for four 
major products—gasoline, kero- 
sine, distillate and residual—will 
be 274 million bbls., or 12 mil- 
lion bbls. less than had been esti- 
mated earlier. 


At least two-thirds of this stock 
drop—the bulk of which is distillate 
and heavy fuel—‘“can be attributed to 
lower-than-expected refinery runs, the 
balance to slightly higher demands 
during the last quarter of 1951”, Mr. 
Burrill declared. As a result, current 
1952 estimates of refinery runs of 6,- 
770,000 b/d and crude oil production 
of 6,358,000 b/d are higher than be- 
fore by 90,000 b/d and 68,000 b/d, 
respectively. 

He also pointed out that some U. S. 
exports “chargeable to the Iranian 
shutdown” probably will remain in 
the last half of 1952, and, to this ex- 
tent, crude production and runs will 
be correspondingly higher than indi- 
cated above. 

As for the effect of lowered year- 
end stocks on the supply outlook for 
the remainder of the heating season, 
Mr. Burrill said that this situation, 
in conjunction with fact that the oil 
industry has “almost no” excess re- 
fining capacity, “will enhance the 
possibility of spot shortages and... 
any artificial barriers due to price 
controls will be more dangerous as 
to their import than would other- 
wise be the case.” 

Prospect of “relatively tight first- 
quarter distillate supplies over the 
whole country,” he asserted, “mag- 
nifies the seriousness of the (East 
Coast price) dispute and calls for 
early action to resolve the problem.” 

Mr. Burrill estimated that prod- 
uct stocks at the end of the first 
quarter will total 231 million bbls.— 
down six million from year ago—and 
maximum refinery runs that can be 
maintained will be 6,700,000 b/d, an 
increase ‘“‘of only 120,000 b/d or 1.8% 
over the preceding quarter.” 

First quarter runs of 6,700,000 b/d, 
Mr. Burrill pointed out, would estab- 
lish a new record high but “we be- 
lieve that even higher rates of re- 
finery operation would be justified 
if the capacity were available.” 

These other points were set out 
by Mr. Burrill: 

More Heating Oils—Low first-quar- 
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ter stocks should provide a warning 
to the refining industry that the sea- 
sonal build-up of heating oils in the 
second and third quarters of 1952 
will have to exceed the rates of ac- 
cumulation which have been consid- 
ered normal in previous years. Unless 
a greater stock build-up occurs we 
shall face even tighter supplies in the 
winter of 1952-53. The 1952 year-end 
stocks of the four major products 
should total at least 288 million bbls., 
which would be a 14-million bbl. in- 
crease over stocks at the end of 1951. 
A breakdown of the 1952 year-end 
stocks would show gasoline stocks at 
126 million bbls., kerosine 26 million, 
distillate 88 million and residual at 
48 million. 


Refinery runs for the year will 
have to average about 6,770,000 b/d, 
the equivalent to 92% of operable 
U. S. refinery capacity and the maxi- 
mum throughput which could be 
maintained over a long period under 
peacetime conditions. 


The loss of reserve refining capac- 
ity has occurred in part because the 
industry has had to absorb the im- 
pact of two substantial demand in- 
creases in a relatively short time— 
the needs arising from mobilization 
and the partial replacement of for- 
mer Iranian supplies. Reserve refin- 
ing capacity has diminished also be- 
cause not enough steel has been inade 
available to refiners for the desired 
expansion of their plants. At present 
levels of demand, additional refinery 
capacity to the extent of almost 
70,000 b/d is needed for each 1% in- 
crease in demand, which has histori- 
cally increased at a rate in excess of 
5% per annum, so it can readily be 
seen that at least 350,000 b/d of ad- 
ditional capacity should be added an- 
nually. 


Information available to PAD in- 
dicates that the most we can hope 
for in the year 1952 is a construc- 
tion of refinery capacity of about 
320,000 b/d, and some of this con- 
struction may replace existing ca- 
pacity, so that the net increment 
may be less. 


The solution to the problem of re- 
fining capacity is the allocation of 
more steel to the refining industry. 
PAD is developing a new refinery 
expansion program which calls for 
the construction of 475,000 b/d of 
new refinery capacity per year. This 
compares with the present program 
of 330,000 b/d per year which is not 
being fully achieved for lack of ma- 
terials. The inexorable upward march 
of petroleum demand wiped out over 
400,000 b/d of reserve capacity in 
1951, and we now find ourselves ill- 
equipped to meet the future needs of 
our nation. 


Crude oil production in 1952 should 
average 6,358,000 b/d, rising from 6,- 
240,000 b/d in the first quarter to a 
peak of 6,440,000 in the fourth quar- 


ter. Crude oil stocks are expected to 
fall to 245,000,000 bbls. on April 1, 
1952, and remain at that level for the 
remainder of the year, compared 
with stocks at the end of 1951 of 
255,000,000 bbls. 


The maximum crude oil produc- 
tion is presently limited by pipe line 
capacity, and is probably close to 
the 6,375,000-b/d rate achieved in 
October 1951. Even with new lines 
being built, however, there will not 
be much reserve producing capacity 
in this country in terms of current 
demands of petroleum products. When 
considered in terms of possible war 
requirements the reserve producing 
capacity is inadequate and should 
be increased through expanded ex- 
ploration and drilling operations to 
the extent tubular goods and other 
equipment are available. 


Avgas Better—The aviation gaso- 
line supply situation has eased a bit 
recently. Military requirements are 
being met and the 18,000 b/d loss 
in production at Abadan is being 
covered. Military purchases are ex- 
pected to increase when additional 
funds become available. This will 
again create a short supply situation 
by the middle of the year. In the 
meantime, PAD is urging the early 
completion of an expanded alkyla- 
tion construction program. 


Navy Special Headache—The mili- 
tary is still having difficulty in ob- 
taining their requirements of Navy 
Special fuel oil, first, because there 
are few qualified suppliers; and sec- 
ondly, because the ceiling price set 
by OPS is believed by refiners to be 
too low to compensate them for the 
cost of diverting distillate to use as 
cutter stocks and the processing costs 
involved. 


Foreign Demand—During 1951 de- 
mand for crude oil and products 
abroad outside of the Iron Curtain is 
estimated to be 4,070,000 b/d, repre- 
senting a 13% increase over demand 
in the year 1950. In 1952, demand 
abroad will average 4,411,000 b/d, or 
approximately 8.4% over 1951. The 
net effect of the Iranian shutdown 
is that foreign refineries are operat- 
ing substantially at capacity, and it 
is still necessary to obtain from the 
U. §S. products in the amount of 
about 110,000 b/d during the first 
quarter of 1952. 


Residual Is Tight——Although no ac- 
tual deficit of residual fuel oil is an- 
ticipated in the U. S., little, if any, 
relief can be expected by virtue of in- 
creased imports of crude oil or re- 
sidual fuel oil. This view is sup- 
ported by the fact that the world- 
wide tanker fleet is operating at ca- 
pacity levels. 


Estimate of imports of crude and 
products for the year 1952, therefore, 
indicates a total of 894,000 b/d com- 
pared with an average of 850,000 
b/d in 1951. 
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PAD's Fight for More 
Cutback But Increase 


WASHINGTON — PAD officials 
took a look at Defense Production 
Administration’s allocation of 1,710,- 
375 tons of steel for the oil industry’s 
use during the second quarter and 
generally agreed that, while it wasn’t 
what they wanted, it could have been 
worse. 

It very nearly was worse. In the 
final, hectic days of decision, DPA 
had PAD. down for 1,650,000 tons, 
which would have been about 58,000 
tons below first quarter and far be- 
low PAD’s “minimum” request for 
2,150,000 tons for second quarter op- 
erations. 

PAD carried the fight through to 
the finish, however, pointing out how 
the cut would adversely affect im- 
portant oil industry programs, and 
finally got the figure up to 1,710,375. 
Oil's steel allocation in first quarter 
was 1,708,500 tons. 

What everything adds up to is 
this: Oil industry will be able to 
proceed at about the same rate as 
for the first quarter, but with large 
diameter pipe line construction being 
slowed considerably. Principal reason 
for the blow falling in this area is 
lack of facilities for manufacturing 
sufficient large diameter pipe. There 
are indications that more steel will 
be routed to these projects in the 
last half of this year if the bottle- 
neck breaks. 

Allotments for oil well drilling were 
based on a rate of 43,900 wells dur- 
ing the year—which is below the 
program of 45,000 wells set for 1952. 
Again, however, there were hints that 
the loss now would be offset in later 
quarters so that the 45,000 goal 
might yet be achieved. 

Of other metals, PAD got 7,775,- 
000 Ibs. of copper and copper base 
alloys and 1,240,000 Ibs. of aluminum. 
The copper allotment was a substan- 
tial drop from first quarter total of 
8,300,000 Ibs. but aluminum figure 
was up substantially from 850,000 
Ib. allotment in first quarter. It’s 
apparent, then, that PAD will push 
its tentative plan for substituting alu- 
minum for copper, where practical. 

In announcing allocations, DPA 
made it plain that commercial con- 
struction in the second quarter will 
be held to a snail’s pace and that 
industrial construction in general will 
be held to projects already under 
way except for projects of “utmost 
importance.” 

In fields related closely to oil in- 
dustry operation, DPA announced 
that the tanker program would be 
continued and that materials would 
be made available for construction 
of 2,000 railway tank cars. 

For industrial equipment, DPA es- 
tablished three categories of essen- 


Steel Prevents 
Is Not Granted 


tiality and put petroleum refining 
in the top category, together with 
military, atomic energy and power 
expansion. 

Now that it has its over-all alloca- 
tion from DPA, PAD will parcel out 
the allocated materials to its vari- 
ous divisions. It’s expected that this 
will be decided upon within a week 
or so. 

Other developments 
week included these: 

Pipe Priorities—National Produc- 
tion Authority officials talked with 
a committee from fabricated metal 
piping industry about a proposed plan 
to establish a priority system for pipe 
to assist in getting pipe to places 
where it’s needed when it’s needed. 
NPA’'s plan is to ask industry to 
submit order boards on large orders 


during the 


to NPA, listing names and types 
of projects, shipping dates, pipe sizes 
and specifications and whether need- 
ed pipe is on hand, on order or wheth- 
er order has been accepted at the 
mill. NPA said this would aid in 
determining priority on large pipe 
orders. A decision is to be made in 
February. 


Lead—Supply picture gradually is 
brightening after reaching its darkest 
point late in 1951 before President 
Truman authorized a 30,000 ton tap- 
ping of lead stockpile. Foreign lead 
producers, who have been refusing 
to sell to U. S. since ceiling was put 
on lead, are gradually beginning to 
bring their prices down because they 
can not find enough markets outside 
the U. S. At mid-week, some foreign 
lead was being offered at U. S. ceil- 
ing price, with the only remaining 
hitch being an import duty of slight- 
ly over 1c a pound. 


A lead consumers’ committee sug- 





Defense Orders for the Oil Industry 


(Issued Jan, 8-14, inclusive.) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than one year’s service, pro rata plus $5.00 
for handling. 

CODE: NPA—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 
Price Stabilization. 


List of Orders 


OPS—Office of Price Stabilization 

CPR 111, antifreeze in Alaska. 

CPR 30, Amdt. 28, machinery. 

CPR 22, Amdt. 29, manufacturers. 

CPR 67, Amdt. 7, resale of machinery. 

CPR 17, SR 4, Amdt. 1, petroleum products 
in Everett, Mass. 

30, SR 6, lead acid storage batteries. 

CPR 34, Amdt. 2, services. 

GCPR, SR 49, Amdt. 2, basic tire carcasses. 

GCPR, SR 29, Amdt. 6, intermediate dis- 
tributors. 

CPR 61, Amdt. 2, exporters. 

CPR 61, SR 1, exporters to territories and 
possessions. 
WSB—Wacge Stabilization Board 

Group of resolutions, 
NPA—National Production Authority 

M-2, Supp. 1, revoked, rubber limitations. 

CMP Reg. 1, Amdt. 1 and Amdt. 2, basic 
rules of CMP. 

CMP Reg. 1, Dir. 1, procedure for obtain- 
ing materials. 


What Orders Do 
Office of Price Stabilization 


ANTIFREEZE (ALASKA)—CPR 111 estab- 
lishes ceiling prices for all retail sales of anti- 
freeze sold in Alaska. 

MACHINERY CEILING PRICES—Amdt. 28 
to CPR 30 permits manufacturers of certain 
new commodities to continue to use their es- 
tablished GCPR ceilings for such commodities 
until Feb. 2, 1952. 

MANUFACTURED GOODS — Amdt. 39 to 
CPR 22 permits manufacturer who establishes 
his ceiling price under Sec. 34 of CPR 22 to 
continue use of ceilings established under 


GCPR or any other regulation until OPS acts 
on application. 

RESALE OF MACHINERY — Amat. 7 to 
CPR 67 permits the reseller to determine his 
selling price by using his highest percentage 
markup or lowest discount that he realized 
during the April 1—June 24 period rather than 
his last markup or discount. 

EVERETT, MASS.—CPR 17, SR 4, Amat, 1 
includes the city of Everett, Mass., in the 
greater Boston area, for which SR 4 sets spe- 
cific prices on petroleum products. 

LEAD ACID STORAGE BATTERIES—CPR 
30, SR 6 authorizes manufacturers of lead acid 
storage batteries to reflect in their ceiling prices 
increases in cost for lead, certain lead mate- 
rials, and parts made of lead. 

SERVICES—Amdt. 2 to CPR 34 provides 
for ‘‘Capehart amendment’’ adjustments for 
persons engaged in service trades. 

BASIC TIRE CARCASSES—GCPR, Amdt. 2 
to SR 49, effective Feb. 11, 1952, reduces the 
retail and wholesale prices on tire carcasses 
and determines ceilings for recap or retread 
tires. 

INTERMEDIATE DISTRIBUTORS — GCPR, 
Amdt. 6 to SR 29 permits intermediate dis- 
tributors to apply same percentage markup 
formerly received on an item to its new dollar- 
and-cents net cost. 

EXPORTS—Amdt. 2 to CPR 61 simplifies 
pricing for the export trade. The major pro- 
visions allow certain exporters alternative 
methods of establishing ceilings. 

EXPORTERS TO TERRITORIES AND POS- 
SESSIONS—SR 1 to CPR 61 provides that 
shippers may use the same percentage sales 
markups to each territory and possession that 
they received on the same commodity during 
the base period. 


Wage Stabilization Board 


RESOLUTIONS—WSB has published group 
of Resolutions regarding policy determinations 
and other substantive material. 


National Production Authority 


TIRES AND TUBES—Supp. 1 to NPA Order 
M-2 has been revoked since specifications for 
tires and tubes are now under order M-2. 

CMP BASIC RULES—Amdt. 1 to CMP Reg. 
1 allows manufacturers to accept shipments of 
controlled materials, which have been delayed 
until a later quarter, without charging ship- 
ments against allowance for the later quarter. 

CMP BASIC RULES—Under Amdt. 2 to 
CMP Reg. 1 a manufacturer of Class B prod- 
ucts may not use controlled material from in- 
ventory to increase production in any quarter 
for which he has received allowance of con- 
trolled materials. 

OBTAINING SMALL QUANTITIES OF MA- 
TERIALS—CMP Reg. 1, Dir. 1 as amended 
limits use of self-authorization procedure by 
Class B product manufacturers for obtaining 
small quantities of controlled materials. 
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gested to NPA that the government 
suspend the import duty temporarily 
to free the flow into this country. 
Even with import duty remaining, 
many lead consumers are expected 
to start buying abroad now that price 
is within reach. 

LPG Gas Cylinders—Manufactur- 
ers of low pressure gas cylinders— 
used principally for liquefied petrole- 
um gas for domestic household uses 
and for acetylene gas—told NPA last 
week that a serious cylinder short- 
age is in the immediate offing unless 
manufacturers have better luck in 
placing their orders for steel. 

Sulfur—DPA has announced a pro- 
gram to increase sulfur production 
to 8,400,000 tons annually by 1955, 
which would be an increase of 2,- 
320,000 tons over 1950 supply. It 
was indicated that oil industry is 
expected to provide about 300,000 
tons of increase, and applications for 
rapid tax write-offs for such projects 
will get special attention by DPA. 
Agency said that it has not yet re- 
ceived enough applications from oil 
industry to meet the 300,000 ton goal. 

Steel Scrap—There were two good 
indications during the week that oil 
industry is making all-out effort to 
help in the nation’s highly impor- 
tant steel scrap drive. Standard Oil 
Co. (Ohio) reported that a continu- 
ous scrap drive at company’s four 
refineries resulted in 15,250 lbs. of 
scrap. And a California committee 
reported that California oil indus- 
try reclaimed approximately 38,000 
tons of steel scrap from 161 com- 
panies in 1951. 


OPS Weighing Jobber Margin Increase, 
Seeks Formula for All Areas of Nation 


WASHINGTON — Jobber margins 
are receiving close attention at OPS, 
with the Petroleum Branch a 
a formula that will be applicable to 
all sections of country, while trying 
specifically to solve the situation in 
the Baltimore-Washington area. 

Discussions have taken place with 
jobbers in other areas also, particu- 
larly in Philadelphia, New York and 
the Pacific Northwest region. The 
Philadelphia group is now gathering 
data for submission to the agency. 

The branch is focusing at present 
on the Baltimore-Washington prob- 
lem with the idea of applying any 
solution found there to all other lo- 
calities. Jobbers in the area want an 
upward adjustment of 0.5c per gal. 
according to OPS, but at least one 
official thinks the hike could not be 
much above 0.3c if granted at all. 
At present, markups average about 
2.7c per gal. on heating oils in this 
area. 

Since the agency has no authority 
to act on margins as such, the branch 
is trying to use earnings data to 
demonstrate that the jobbers cannot 
continue to operate at the present 
margins without going broke. This 
would, in effect, be applying a “hard- 
ship” solution but, in actuality, OPS 
policy would be involved. 

Independent oil marketers, the top 
echelon has ruled, are not eligible 
for post-Korea price adjustments 





Connally Sees Congressmen Avoiding New Tax Bill 


NPN News Bureau 


WASHINGTON—Senator Tom 
Connally (D., Tex.), a high-ranking 
member of the tax-writing Senate 
Finance Committee predicted flatly 
last week that there will be “no gen- 
eral tax bill of any sort this session” 
and Congress “will hold the oil de- 
pletion allowance right where it is.” 

He also declared that he will try 
to get the Senate Labor Committee 
to act “as soon as possible” on his 
bill (S. 1703) to remove local petro- 
leum wholesalers from the wage-hour 
provisions of the Fair Labor Stand- 
ards Act. He conceded, however, that 
this will be an uphill fight, what with 
the Labor Department sternly op- 
posed to such legislation and the La- 
bor Committee apparently not too 
enthusiastic about it. 

Other developments concerning the 
oil industry continued to break fast 
this past week, as: 

Minerals — Representative Baring 
(D., Nev.) introduced legislation for 
creation of a new Mineral Resources 
Department which would take over 
from the Interior Department juris- 
diction over oil, gas and other non- 
metallic minerals. 
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Synthetics—Senators Hill and 
Sparkman (both Alabama Demo- 
crats) sponsored a measure which 
would authorize the construction and 
operation of facilities for determining 
the feasilibity of converting coal or 
oil shale to gases suitable for home 
consumption or for use by the chemi- 
cal industry. 

Oil Policy—Senator O’Mahoney (D., 
Wyo.) has offered a resolution (S. 
Res. 242) to continue for another 
year past Jan. 31 the investigation 
by Senate Interior Committee, which 
he heads, pointing to establishment 
of a National Fuels Policy. Extensive 
hearings on this score were held last 
year but no new hearings have been 
scheduled. 

Tidelands—Senator Connally, seek- 
ing to speed up action on “tidelands” 
legislation, introduced a resolution on 
Jan. 14 to force the Senate Interior 
Committee to discharge to the Sen- 
ate floor the House-approved bill 
(H. R. 4484) which would “quit- 
claim” title to the states. Meanwhile, 
Committee Chairman O’Mahoney has 
promised he will press for “getting 
a bill to the floor.” 


under last year’s amendments to the 
Defense Production Act because the 
industry is on a dollars-and-cents, 
not percentage, margin basis. How- 
ever, they could receive adjustments 
of a similar type. 

Branch officials are pointing out 
that Independents in the Baltimore- 
Washington area supply 85% of the 
heating oils to consumers, obviously 
ruling out the possibility that the 
majors could take up the slack if 
some Independents are driven to the 
wall and go out of business. 

Meanwhile, these other pricing de- 
velopments highlighted the week: 


East Coast Heating Oils—The pos- 
sibility grew strong that congres- 
sional intervention into the bogged- 
down East Coast heating oils price 
increase petition will come soon, un- 
less OPS takes some action. The In- 
dependent Oil Men’s Assen. of New 
England has asked the Senate Small 
business (Benton) Sub-committee to 
take a more active role. The subcom- 
mittee reported on the situation last 
fall, but made no concrete recom- 
mendations. 

Data was also being prepared for 
submission to individual members of 
Congress in effort to speed up action 
at OPS. Representative Rogers (R., 
Mass.) said she will look into the 
matter and expected data to reach 
here coon. 

On another front, most suppliers of 
heating oil cargo accounts withheld 
comment on a suggestion to PAD by 
Esso Standard Oil Co. supporting the 
Independents’ plea for higher price 
and offering to try to make up two 
million bbls. of products it estimates 
its buyers will be short—provided 
other suppliers will follow suit, and 
a price increase to offset high tanker 
rates is granted. 

PAD, which anticipates a shortage 
of about four million bbls. in the re- 
gion, is conducting its own survey of | 
the situation. It told the New Eng- 
land Governor’s Conference that any 
actual shortage which develops will 
be due to “economic inability” to 
move the fuel from the Gulf, that the 
oil is available and there is no “phy- 
sical limitation” involved. 

The agency pointed out that the 
responsibility here is OPS’ but said 
it would not hesitate to recommend 
price action if its survey indicates 
that insufficient distillate supplies 
will move to the Eastern Seaboard 
under present ceiling prices. 

Navy Special Fuel Oil—Prospects 
were good that Defense Mobilizer 
Wilson may have to settle OPS-PAD 
differences on pricing Navy Special 
fuel oil. Price Stabilizer DiSalle and 
Interior Secretary (PAD Administra- 
tor) Chapman apparently are immov- 
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What do you expect of the pumps you install? Efficiency, depend- 
ability, endurance, simplicity, an unusually high record of perform- 
ance? If these are your requirements, by all means investigate the 
Roper 3600 Series; pumps that are engineered to do a wide range 
of jobs handling both thick or thin clean liquids. 


At this very moment the interests of tank truck operators, refineries, 


bulk stations, process plants and general industries are being 


served by thousands of Ropers. The size for your needs can do 


an equally productive job for you! 
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Pumping liquids from A to Z calle for ‘eile time components 


accurately assembled. Series 3600 pumps feature hardened helical 
pumping gears; heavy duty, high-lead bronze bearings; adjustable 
relief valve (from 20 to 90 P.S.I.); split packing gland; one-piece 
case of practical design. Standard or special fitted models available. 
Pressures to 60 P.S.I. — capacities 40 to 300 G.P.M. 


| 








THE WEEK’S OIL NEWS 





able on their conflicting viewpoints. 

Mr. DiSalle wants to set the price 
at $2.10 per gal., with provision for 
individual adjustments, but no “guar- 
antee” of an escalation “alternate 
use” clause to recover losses incurred 
by diversion of production from more 
profitable products. 

Mr. Chapman, backing PAD, wants 
the price pegged at $2.17 per gal. at 
the Gulf and $2.15 on the West Coast, 
with an escalation clause provided. 
Otherwise, he says, decontrol the fuel 
and let the military use the competi- 
tive-bid method, contract-by-contract. 

Mr. DiSalle may sign order momen- 
tarily and let matters take their 
course. 

Tire Carcasses —OPS has reduced 
ceiling prices on 4-ply passenger car 
tire carcasses 50c — from $3.50 to 
$3.00—at retail, and 20c—from $2.60 
to $2.40—at wholesale. Ceilings for 
6-ply tires were set at $1 over 4-ply 
at both retail and wholesale. 

Gas Rates — OPS has now inter- 
vened in a total of nine natural gas 
rate increase cases pending before the 
Federal Power Commission which 
total $80 million in requested boosts. 
Pricing agency maintains that in- 
creases will be “pyramided” to con- 
sumers and will total far more in the 
end. 

Intermediate Wholesalers—OPS has 
corrected an omission in previous reg- 
ulations so as to permit intermediate 
distributors—those who purchase from 
other distributors or wholesalers—to 
pass along increases granted their 
suppliers. 

Out of Business—The industry-wide 
petroleum advisory committee formed 
during the early days of OPS has 
been dissolved since problems have 
been dispersed to committees repre- 
senting segments of the industry or 
geographical regions. 

Exports—OPS has amended its reg- 
ulations to permit exporters to receive 
as favorable a ceiling on exported 
commodities as they do on domestic 
sales and has broadened regulations 
so as to treat sales from the con- 
tinental U. S. to territories and pos- 
sessions as exports for the purpose of 
pricing. 


Correction 


Average annual passenger car con- 
sumption of motor fuel for 1951 is 
estimated at about 655 gals. (see NPN 
Dec. 19, 1951, p.7), but the average 
motor oil consumption per passenger 
car per year is 14.9 gals. and not 
16.8, as earlier stated. The latter 
figure is an average for all motor 
vehicle consumption per _ vehicle. 
These passenger car figures indicate 
a motor oil to gasoline ratio of 2.27%, 
higher than previous NPN survey re- 
ports and have prompted numerous 
inquiries. NPN’s next motor oil sur- 
vey report (due shortly), will discuss 
this difference. 
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Miller on Leave as OIIC 
Director; Esmay in Post 





\ 


Adm. Miller Mr. Esmay 


Rear Admiral H. B. “Min” Miller 
(USN retired) is taking a leave of 
absence as executive director of the 
Oil Industry Information Committee 
to serve as president of the National 
Committee for A Free Europe, Inc., 
a private citizens’ organization to 
combat world communism. Admiral 
Miller succeeds C. D. Jackson, pub- 
lisher of Fortune. He will assume 
his new duties March 1, and will have 
headquarters at 110 West 57th Street, 
New York. 

During Admiral Miller’s absence, 
Edwin W. Esmay of Jersey Standard, 
will be acting executive director of 
the OTIC and acting director of the 
API's Department of Information. He 
has been granted a leave of absence 
as public relations liaison representa- 
tive with the Jersey company to as- 
sume the OIIC post. Frank Porter, 
API president, said that the tempo- 
rary change in personnel will not af- 
fect the basic operations of the OTIC. 

Mr. Esmay is a former employe of 
the API. During 1939 and 1940 he 
was acting Director of Information 
and from 1946 through 1949 served 
as executive assistant to the API 
chairman, 

In 1941 he became publicity assist- 
ant to the chairman of the Petroleum 
Industry War Council in Washington 
and served in this post for two years. 
He has been with Jersey Standard 
since 1946. 

Admiral Miller has been director of 
the API Department of Information 
and executive director of the OIIC 
since June, 1948. 

A graduate of the U. S. Naval 
Academy, class of '24, Admiral Miller, 
during World War II, became the 
youngest admiral in the history of 
the U. S. Navy. During his Navy 
career, he served as a fighter pilot 
aboard five different aircraft carriers; 
commander of Patrol Squadron 33 in 
Panama, flag secretary to the Com- 
mander Support Force, North Atlan- 
tic; naval attache for air at London; 
public relations officer to Fleet Ad- 
miral Nimitz during the Iwo Jima 
and Okinawa campaigns; and direc- 
tor of public information for the 
Navy Department. 
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Gasoline Octanes Decrease Slightly 


WASHINGTON—PAD’s order last 
March restricting use of tetraethyl 
lead had result of depressing octane 
ratings of premium and regular 
grade gasolines sold in U. S. last 
summer 0.6 and 1.2 numbers, respec- 
tively, below record levels.of previous 
winter and “slightly below” ratings 
of 1950 summer, Bureau of Mines 
said Jan. 11. 


Regular semi-annual survey made 
in conjunction with API showed pre- 
mium motor fuels to have average 
rating of 89.7 last summer and regu- 
lar grade 82.5, compared with octane 
ratings of 90.3 and 83.7, respectively, 
for 1950-51 winter (all ratings Re- 
search method). 


Research ratings of premium and 
regular grades during summer of 
1950 were 90.0 and 83.5, respectively, 
according to bureau's records. 


Bureau said total of 3,427 samples 
were collected from service stations 
in 205 cities representing products of 
128 large and small oil companies. 
Samples also were tested for gravity, 
corrosion, sulfur content, gum, tetra- 
ethyl lead, Reid vapor pressure and 
distillation temperatures. 

Report showed lowest octane av- 
erage for premium fuel of 88 was 
found in products marketed in South 
Mountain area, including parts of 
Oklahoma and Texas, while highest 
average of 91.5 was found in North- 
east. 


Report also includes charts indi- 
cating trends of selected properties 
of motor fuels over number of years, 
plus map showing current sampling 
locations and districts. 


Free copy of Report of Investiga- 
tions 4854, “National Motor-Gasoline 
Survey, Summer 1951,” may be ob- 


tained from Bureau of Mines, Publi- 
cations Distribution Section, 4800 
Forbes St., Pittsburgh 13, Pa. 


The tabulation below gives break- 
down for 17 marketing districts on 
average Research and Motor method 
gasoline octane ratings for summer 
of 1951. 


Synthetic Liquid Fuels Seen 
Supplementing Oil by 1975 


WASHINGTON — The commercial 
cutput of synthetic liquid fuels, plus 
utilization of low-grade coals will be 
supplementing declining petroleum 
production by 1975, according to a 
survey of the nation’s geologists 
made by American Geological Insti- 
tute. 

“There is almost unanimous agree- 
ment,” the institute said, “that by 
1975 direct production of natural 
petroleum will be past its peak and 
importations from foreign sources 
will be insufficient to meet our do- 
mestic needs. Yet a constantly in- 
creasing demand” for oil is predicted. 

“Liquid fuels from the large oil 
shale deposits of the Colorado Plateau 
and the low-grade coals of the Mid- 
West and Plains areas will supple- 
ment the declining supplies of natural 
petroleum. More water power will 
be used, but the proportion in relation 
to the national energy demand will 
probably be no greater than today. 

“The use of powdered coal to re- 
place industrial fuel oil, and increased 
use of coal as petroleum deposits are 
depleted, should double coal produc- 
tion within 25 or 30 years. Most of 
this increase will be used in liquid 
or gaseous form rather than in the 





Gasoline Octane Ratings Compiled by Bureau of Mines 


District 


Motor 

Method 
Pree Regu- 
mium lar 


Research 
Method 


. Northeast: Maine, Mass., N. H., Vt., and northern N. Y.... 91.5 85. 82.2 79.6 


. Mid-Atlantic Coast: R. I., Conn., N. J., 
central and southern N. Y., 


and eastern Pa. 


, Md., Va., 
82.1 79.5 


. Southeast: N. C., 8S. C., Ga., Fla., Ala., and eastern Tenn.. 90.5 82.4 79.2 


. Appalachian: Ohio, W. Va 

eastern Ky., and a small portion of Md. 
5. Michigan 

. Northern Ilinois: northern Ind., 
and Wis. ... 

. Central Mississippi: 
lil., and easiern Mo. “o> 

. Lower Mississippi: Miss., ‘Ta, 
and western Tenn. .... 

- North Plains: Minn., N. ‘Dak.. 


“western Ky., 


western Mo., and northern Kans. 
- South Plains: southern Kans., 
Ark., Okla., and northern Tex. 
- South Mountain: southwestern Kans., 
and Tex., western Tex., 
and eastern Calif. 
. North Mountain: Wyo., 
ern Oreg. 


N. Mex., Colo., 


. Pacific ge western Wash. and western Setpueck eevee 0. b ¢ 75.2 


. Northern Cali: 


National Average ....... 


, Western N. Y., western Pa., 


northern Iil., 


“southern Ind., 


eastern’ and southern | Ark., 


‘and s. Dak. ons 
. Central Plains: Nebr, central and western Iowa, 


‘panhandle of Okla. 
Utah, Nev., Ariz., 


82.0 79.0 
81.8 78.5 


eastern Iowa, 


ash bes 81.6 77.3 
southern 
81.8 78.3 
78.8 
77.3 
“north- 
77.3 


southwestern Mo., 


77.8 
80.3 


75.3 
75.3 
75.4 
75.1 


77.6 


solid form to which we are accus- 
tomed.” 

Supply Forecasts—The report also 
gave the following rundown on views 
held by individual geologists: 

Max Ball (ex-head of Interior De- 
partment’s Oil and» Gas Division) 
foresees possible geochemical and 
electronic developments which will 
allow the location of oil and gas pools 
by direct methods, 

Eugene Ayres (Gulf Research and 
Development) believes domestic pe- 
troleum production will be well past 
its peak by 1975 and we will probably 
be unable to make up the deficit 
through importation of oil. This will 
force the U.S. to turn to large-scale 
production of oil from shale and coal, 
and by the year 2000 these will yield 
most of our domestic supply. By that 
date, however, heat and power from 
solar energy should reach a substan- 
tial figure and assist materially in 


Heating Season in East 
Now Colder than 1950-51 


CLEVELAND—For the first time 
since the current heating season 
started, Sept. 1, the East Coast area 
this week registered colder than last 
year (although still warmer than nor- 
mal). Midwest and West Coast 
Rocky Mt. areas for the seventh 
straight week had more degree days 
than either last year or normal for 
the Sept. 1-Jan. 12 period. The 
Southeast area was warmer than for 
the same period last year or normal. 


Degree Day Summary 
Season Sept, 1—Jan, 12 


Week 
Nor- Jan. 6-12 
East Coast 1951-52 1950-51 mal 2 
Boston? ..... 2357 2201 2502 
New York ...... 2038 2240 
Philadelphia .... 19 2005 2061 
Washington? .... 5s 1939 2072 
Average ...... 2046 2219 
Midwest 
Chicagot 3061 2886 
Cleveland ....... t 2630 2656 
Detroit? ¢ 2862 1840 
Minneapolist .... t 3857 3610 
OS 2964 2817 
St. Louis 2332 2144t 
Average ...... 2951 2659 
Southeast 
Birmingham, Ala. ft b 1595 1427 
Charleston, 8. C. 5 1106 859 
Nashville, Tenn.t 5 1995 1712 
Raleigh, N. C. .. 1634 1534 
Average .. 13058 1583 1383 
West ¢ ‘oast—Rocky Mt. 
San Francisco .. 1243t 868 1052 132 
Seattle .......... 2088% 1836 2107 
Denvert ........ 206 2448 2720 195 
Average 1717 1960 169 
Degree days are on 65.deg. F. basis. 
t Readings at airport office. Readings in 
other cities taken at downtown (city) offices. 
t Includes weather bureau correction. 
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Nation's Safety at Stake in Strike Threats 


It looks as if the labor bosses may have this country 
shut down tight within another few weeks or so. 

Either that, or the citizens of these United States are 
in for being made the victims of the biggest sell-out in 
all history by the administration at Washington to those 
labor bosses and would-be real rulers of America. 


Every sign points to one or the other of these two 
eventualities. It is to be read into every utterance of 
the labor czars; in their recurring belligerent, public- 
defying, we'll-have-it-our-way-or-else statements. And, 
while it is on record many times that these labor bosses 
are great bluffers and not much concerned with the 
truth, this is a time when the public had better take 
heed, because if these ambitious men are as deadly seri- 
ous aS now appears then the future of the republic is 
. truly in peril. 

Think of the consequences of all the key war indus- 
tries of this country being shut down if these indus- 
tries—steel, oil, etc—-do not bow to every demand of 
the labor bosses. 


Think, on the other hand, of the consequences of a 
knuckling under to the bosses by Washington in this 
political year of 1952 when both political parties—yes, 
even the Republicans but especially the Truman “Fair 
Dealers”—are more amenable than ever to the kind of 
“persuasion” which is sure to be resorted to by Phil 
Murray and others like him to gain their objectives. 
The result would be a complete surrender in the fight 
against inflation, with only the sky thereafter the limit. 

Industry leaders and the labor bosses are in direct 
conflict as to whether industry can afford to give the 
wage rises demanded by CIO with the resultant infla- 
tionary effect on all other wages. This, however, is not 
a fact to be determined by strikes that will shut down 
the country in time of war. It is one, rather, that can 
be reasonably well arrived at by study, rather than by 
“negotiation” which, to union bosses, means banging fists 
on tables and registering ignominious and spectacular 
“defeats” for industry, so these bosses will appear all 
the stronger as the “rulers” of these United States. 

The labor dictators’ theory seems to be that, since 
we are in a war, the American people will now scare 
easily at their already poor war position being fur- 
ther and dangerously weakened by strikes and will ab- 
jectly surrender to the bosses. 

Of course, some may raise the question whether the CIO, 
which seems the most ruthless outfit in this union power 
drive, may not have failed in getting rid of all the Com- 
mies from its ranks as advertised several years ago. 
The Commies seem to have been invited into the CIO 
quite cordially way back when, but maybe they were 
not kicked out as vigorously as they might have been? 
And, if not, what could that signify, in the light of the 
facts that: 

One—we are now locked in an actual shooting war 
with the Commies in Korea, and 

Two—American working people today are getting the 
best wages and salaries ever, and can well afford to wait 
a few weeks more while reasonable men honestly and 
fairly negotiate any honest differences of opinion. 
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Aside from the general serious implications of strikes 
shutting down the whole country, this editorial belongs 
in NPN, particularly, at this time because the Oil Work- 
ers International Union, and even some of the AFof L 
unions, seem about to follow the bloodthirsty policy set 
by the bosses of CIO. So far the OWIU union has in 
the main been fair and conservative in its actions though 
it has at times indulged in some falsehood and discredit- 
able charges against the oil industry. Also, several times 
in the past the OWIU has pulled strikes that, to others, 
seemed unreasonable, strikes that if they had gone a 
month or two longer and a little further in the industry 
would undoubtedly have forced the country to take vig- 
orous action against it or to capitulate entirely to the 
labor bosses. Today the other proposed CIO strikes would 
cause the country much inconvenience and would, in 
closing the steel industry, certainly shut down our war 
effort; still they would not be anywhere near as serious 
as if the OWIU shut down the oil industry and stopped 
all transportation by internal combustion engines. 

An independent oil union already has given us a strong 
taste of what is in store by closing the big refinery of 
the Tide Water at Bayonne for what appears plainly to 
be nothing but an excuse to bring the strike. They have 
also pulled a strike at the Filtrol plant in California and 
for seemingly not very essential reasons. And the OWIU 
is to hold a general conference in early February with 
representatives of all other unions working in the oil 
industry to further their strike plans. By that time 
the situation in Korea should be all the more critical, if 
present indications are read aright. 

These oil workers who are striking or threatening to 
strike are all exceedingly well paid, with plenty of se- 
curity, safety regulations and devices and a long record 
of fair dealing by their companies. It is a bad year for 
them to be picking the chestnuts of Murray, the CIO 
and the badly mired Truman administration, out of the 
fire. 


Baird Markham Deserves Real Vote of Thanks 


A man who has held just about as important a job 
as any in the oil industry retired at the end of the 
year. Some of the leaders of the industry gave him a 
dinner in the Waldorf-Astoria at New York the other 
night, but the many thousands of men in the industry 
with whom and for whom he worked should do more 
than that, not only in an attempt partly to discharge 
their obligation to him but also as encouragement to 
other hard working industry men to do their best in 
the thought that they too will be remembered. The rest 
of the industry through its various associations should 
send their thanks and best wishes to him. 


The man in question is Baird H. Markham, the di- 
rector for 19 years of the American Petroleum Industries 
Committee, which quietly and effectively has done a 
tremendous job in keeping gasoline taxes somewhere 
within reason, in keeping their collection fair and 
practicable and in protecting the industry against the 
multitude of foolish and unnecessarily burdensome legis- 
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lative restrictions that have been proposed over the years 
in every state legislature as well in Congress at Wash- 
ington. 


There is not a single organized group of oil men in 
the country which does not know Baird Markham and his 
staff and these groups have worked with him many 
times and most effectively. This is particularly true of 
the groups of Independent oil men who, through Gen- 
eral Markham and his staff have many hundreds of 
times saved the whole industry from much trouble and 
the gasoline consuming public from being gouged. 


It was not until gasoline taxes got well spread over 
the country that the oil industry realized they were a 
great menace while at the same time they were necessary 
to the country and the development of good roads and 
of the oil market. Political officeholders quickly awoke 
to how easily and cheaply, for them, these taxes could be 
collected. Our road building friends also awoke and 
joined the clamor for more and more taxes and not al- 
ways with the best of judgment. Some allied lines, such 
as road lighting equipment, also joined the demand for 
more tax money that all roads could be lighted. 


Then, too, tax collecting public officials got so much 
money so easily that they were not concerned if they 
did not collect all of it, even 65% or 75% was considered 
“good”, with the result that the other sellers of gasoline 
who should have paid taxes bootlegged their gasoline at 
cut prices—less the gas tax—and threatened to ruin their 
honest competitors. 


Into this difficult situation the oi] industry introduced 
its American Petroleum Industries Committee and re- 
tained General Markham to run it. This he has done all 
these years, effectively, honestly and cleanly. 


From years of observation of the efforts of General 
Markham and his many associates we have never heard 
tell of even a mouse skin coat, or a one-gallon, old- 
fashioned ice cream freezer. These men representing 
the oil industry have devoted themselves exclusively to 
assembling the facts pertaining to the industry’s prod- 
uct tax problem and standing up openly before legislative 
committees and speaking those facts. Maybe there 
were times when a few dead rats or heavy objects like 
ice cream freezers should have been used but then only 
to hurl at the heads of some of the proponents of screw 
ball and even downright dishonest proposals that sought 





It is through criticism that the race has man- 
aged to come out of the woods and lead a civil- 
ized life—E. L. Godkin. 


Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, an industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
ways welcomes comments on its editorials. 


Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 











to rob the motoring public of hundreds of millions of its 
dollars. 

Managing this legislative educational work has been 
difficult but NPN submits the record of all these years 
as to how well, how thoroughly and, above all, how hon- 
estly and effectively the job has been done. Compare 
the motor fuel tax situation with the increasing load of 
taxes that are being placed on everyone’s income, man, 
woman and child plus our businesses. The motoring and 
trucking public would have been milked dry with high 
fuel taxes that would have greatly held back the use 
and development of motor transportation, if the political 
officeholders and some greedy and heedless allied inter- 
ests had been allowed to have their way. In other 
words had there been no APIC and no General Markham 
to keep telling legislative bodies the truth about the 
menace and burden of excessive and ill-spent gasoline tax 
money the American public would today be faced with 
an outrageous tax situation similar, undoubtedly, to its 
predicament on income taxes, and its ownership and use 
of cars would be greatly restricted as they are in other 
lands thanks to highly excessive taxes on their motor 
fuel. 


Today there is in defense of the motoring public and 
also the oil and automotive industries, and in support 
of necessary good roads, a well developed organization 
working through a multitude of committees in practically 
every county of every state. And today to an increasing 
extent, the money raised for good roads is being spent 
for good roads and not by local governments for every 
other purpose but better roads. 


So piease rise and thank General Markham. 





current 


Supplier Co-operation Bests 


middle-of-the-road ap- 


suppliers were attempting to whittle 








Course for Jobber — Ellis 


WASHINGTON—Otis H. Ellis, gen- 
eral counsel of National Oil Jobbers 
Council, has emphasized that the “big 
stick” method of attempting to solve 
jobber problems has “not been too 
productive” and that jobbers’ posi- 
tions can better be improved through 
co-operative action with suppliers, “as 
distinguished from the slam-bang ap- 
proach through socialistic legislation.” 

Writing to Chairman John Harper, 
Mr. Ellis expressed the hope that “the 
jobber element, as long as there is a 
glimmer of evidence that supplier co- 
operation will continue, will maintain 
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proach to the problems.” 

He warned, however: 

“While the efforts of this office will 
continue vigorously toward the end 
of reasoned co-operation, I have no 
intention of beating my knuckles 
bloody on closed doors and I shall 
continue to point out the defects as 
I see them if remedy cannot be ac- 
complished beforehand by co-opera- 
tive effort. 

Will Air ‘Bad’ Practices—“It is my 
intention to start in the near future 
to make public specific instances of 
what I deem unfair practices and I 
will continue to expose them so long 
as such practices obtain.” 

As to reports that some Midwest 


down margin increases resulting from 
the recent increase in fuel oil tank 
wagon ceilings authorized by OPS, 
Mr. Ellis declared: 
“There is no additional information 
. (on this score). The grapevine 
intimates that only one mole is seri- 
ously working and I am hoping that 
this one may become lost in its own 
diggings. Keep peddling oil and advise 
me of any instances wherein a sup- 
plier has increased his tank car cost 
since the date when price ceilings 
were set. I know of instances where 
this has been done but, unfortunately, 
the jobbers concerned are afraid to 
talk for fear of repercussions later 
from their supplier.” 
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Independents Must Help or OIIC 
May Fail in '52, Martinek Says 


Frank V. Mar- 
tinek, new chair- 
man of the Oil 
Industry Inform- 

ation Committee’s Great Lakes Dis- 
trict, which comprises the states of 
Illinois, Wisconsin, Michigan and In- 
diana, declared this week that more 
Independent marketers must take an 
active part or the 1952 program is in 
danger of failing. 

Mr. Martinek, assistant vice presi- 
dent of Standard Oil Co. (Indiana), 
told NATIONAL PETROLEUM NEWS that 
he considered it his first duty and 
responsibility to convince all Inde- 
pendents that the OIC is not a 
major company promotion, but that 
the welfare of the Independent branch 
is as much at stake as that of the 
majors. 

“To make the program a success, 
we must sell the men in the industry 
first, then all of us, everyone in the 
industry, must sell the public,” he 
said. 

In forming his OIIC organization 
for the four-state area, Mr. Martinek 
plans to appoint four committees 
headed by executive vice chairman. 
And as an initial step in enlisting the 
full support of Independent market- 
ers, he hopes to find an Independent 
to fill each of these vice chairman- 
ships. 

Mr. Martinek, who succeeded E. L. 
Stauffacher, vice president in charge 
of marketing for Cities Service Oil 
Co., as district OIIC chairman, said 
these vice chairmen would head up 
the following activities: Farm pro- 
gram, school program, speakers, pub- 
licity, women’s program and Oil 
Progress Week activities. He already 
has an Independent in mind to head 
up each committee, except for the 
women’s program, and will announce 
the names as soon as each has ac- 
cepted the appointment. 

* . * 

Mr. Martinek hopes to find a wo- 
man to assume the chairmanship of 
the women’s committee and, if suc- 
cessful, believes this will be the first 
time this has been done on an OIIC 
district committee. If he can’t find a 
woman who is actively engaged in 
oil industry work, he will seek the 
wife of an oil man. 

“The women’s phase of the pro- 
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By Leonard Castle, Midwest Editor 


gram is one of the most important 
and I believe more can be accom- 
plished in carrying oil's message to 
women’s groups if one of the fair 
sex is in charge of the activity,” he 
observed. 

The Great Lakes District will have 
four special targets during 1952, Mr. 
Martinek explained. During the first 
quarter of the year, emphasis will be 
placed on the farm program. The 
women’s program will be featured 
during the second quarter, contacts 
with newspaper editors and radio and 
television newsmen, plus Oil Prog- 
gress Week during the third quarter, 
and contacts with community thought 
leaders during the fourth quarter. 

Mr. Martinek envisions the school 
program as the most vital long range 
activity of OIIC, pointing out that 
it is the youth of the nation who will 
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be tomorrow’s oil industry customers. 

“We must reach the youth—that 
is the vital thing,” he said. “That boy 
who drives into a service station to 
put air in his bicycle tire is the gaso- 
line buyer of tomorrow. He also is 
the person who is going to determine 
in a few years what course our 
country is going to take.” 


* o * 


In obtaining Frank Martinek as 
district chairman, the OIIC found a 
man whose activities both within 
and outside the industry have been 
varied and widespread. At the pres- 
ent time he is chairman of the plant 
protection committee of the Chicago 
Civil Defense Organization. 

During his colorful career he has 
battled spies and criminals as intel- 
ligence officer of the Asiatic Fleet 
in World War I, special agent of the 
Department of Justice from 1921 to 
1925 and chairman of the Central 
Gasoline Tax Evasion Committee 
since 1931. 

He served as vice chairman of the 
Great Lakes Plant Protection Com- 
mittee under L. S. Wescoat, presi- 
dent of Pure Oil Co., during World 
War II and it is noteworthy that not 
a gallon of product was lost at any 
of the vast petroleum facilities in 
the area because of sabotage. 





PIC Man Wins Friends for Industry 
By Doing His ‘Thankless’ Job Well 


By Raymond E. Bjorkback, Eastern Editor 


Two pieces in 

as many New 

Hampshire news- 

papers prompt 

the thought that this oil industry of 

ours could spare a little more ap- 

preciation for, and co-operation with, 

our state Petroleum Industries Com- 
mittee secretaries. 

Year in and year out, those fellows 
do a journeyman stateman’s job for 
the industry, and the rest of the tax- 
payers, in the various state capitals. 
For this they get precious little 
recognition. 

If they get attention, it’s more of- 
ten when they’re opposing a bad 
piece of legislation or administrative 
action than when they're helping in- 
sure success for something construc- 
tive. A fight makes bigger head- 
lines than an architect’s conference. 

It therefore takes something pretty 
remarkable to have a PIC secretary 


written about, as one was, in the 
two newspaper pieces mentioned. 
Stinson L. Taylor certainly has pro- 
vided the remarkable in New Hamp- 
shire. 

Said the New Hampshire Sunday 
News, beginning a lengthy news- 
feature story: 

“New Hampshire’s highway pro- 
gram for the fiscal years 1954 and 
1955 has been declared sound and 
well-planned by Stinson L. Taylor, 
executive secretary of the New Hamp- 
shire Petroleum Industries Commit- 
tee, who again heads up a special 
committee of the New Hampshire 
Highway Users Conference.” 

Note that Mr. Taylor is a kind of 
perennial chairman of the highway 
users’ committee. 

The News’ story had to do with 
60 projects affecting 50 communities. 
Mr. Taylor had inspected every single 
project, logging more than 1,500 
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miles by automobile in a three-week 
period. 

The story quoted New Hampshire's 
commissioner of public works and 
highways of the last two years, Maj. 
Gen, Frank D. Merrill (of “Merrill’s 
Marauders” fame in World War II) 
as writing Mr. Taylor before going 
on leave of absence for military duty: 

“We have reached the maximum 
effort (in the state roads program) 
which can be sustained economically 
in New Hampshire.” 


The Concord Daily Monitor and 
New Hampshire Patriot’s columnist, 
Leon W. Anderson, devoted an entire 
column to Mr. Taylor. In it, Mr. An- 
derson told of learning from General 
Merrill that Mr. Taylor had introduced 
the highway commissioner to an APIC 
economist from New York City who 
showed Commissioner Merrill how to 
save the state $1,900,000 in interest 
charges alone by changing the high- 
way department’s bonding policies, 
and putting the department’s gasoline 
tax income on a use-as-you-go basis, 
rather than an arbitrary, long-term 
bonding setup. 


The plan called for a 1c hike in 
gasoline tax to finance a 15-year road 
improvement program. Recounted the 
columnist: 


“The lawmakers went for it. Many 
of them still express amazement at 
the resultant savings in interest 
costs. Some of them continue to 
carry with them a small chart ex- 
plaining how the $1,900,000 is to be 
saved, and show it to their taxpayer 
friends as an interesting example 
of how the magic of high finance 
works.” 

Piece de resistance of Mr. Ander- 
son’s column, though, was the follow- 
ing letter from General Merrill to 
Gen, B. H. Markham, until recent- 
ly director of APIC: 

“Dear General Markham: 


“I wanted to write to you, about 
the fine co-operation we have re- 
ceived from your representative in 
New Hampshire. Mr. Taylor has 
worked very closely with us during 
nearly two years. In that time he 
has been most helpful to us, and in 
so doing has reflected credit on the 
industry he so ably represents. 


“Mr. Taylor was present at the 
last meeting of the Northeast States 
Highway Officials at Atlantic City, 
and in spite of having influenza, 
made a real impression on my col- 
leagues in the highway game—so 
much so that one of them remarked 
to me, ‘That man is the ablest pe- 
troleum industry representative I 
have ever met.’ 

“We, in New Hampshire, feel that 
we are privileged to have Mr. Taylor 
here and I felt you should be in- 
formed of our attitude. In all re- 
spects he very adequately and vigor- 





ously represents your industry, but 
he applies common sense to every- 
thing he does, and operates so that 
people feel he has not only his job 
at heart, but the interests of the 
state of which he is a resident. 

“This makes him a very fortunate 
choice and I hope you appreciate him 
as we do. 

“I realize that I am breaking all 
precedent for a highway official, but 


PACIFIC COAST 


I genuinely believe what I have writ- 
ten. I also sincerely feel that close 
co-operation between officialdom and 
industry is the only sound solution 
to this and other problems.” 

Our hat’s off to Mr. Taylor. 

We do, though, want the salute to 
include PIC secretaries who happen 
not to be working among such right- 
thinking, generously spoken public 
officials as New Hampshire boasts. 





An interesting 
wholesale differ- 
ential has been 
reported by Dan 
Lundberg, executive secretary of the 
Serve Yourself and Multi-pump Assn. 

“There are,” he stated, “supply 
companies whose rack price for un- 
branded gasoline is 18c per gal. (in- 
cluding 6.5c state and federal taxes) 
whereas, if you take it on a branded 
basis, it’s 17.Ec.” 

Ostensible purpose is to get the 
multi-pump outlets to exploit the 
“name” gasoline of the particular 
supplier. 

One of the association members 
operating in Long Beach ~eported 
that on a given day, a maje com- 
pany’s stations in Long Beach pusted 
varying prices for regular: 23.5c, 
23.9c, 24.4c and 25c. (The company’s 
policy has been to allow neighbor- 
hood competitive conditions to deter- 
mine retail quotations. ) 

This member, selling at 22.9c, com- 
mented, “Continued pressure of this 
sort would either run me out of busi- 
ness or into a major deal.” 

* * 7 

No World War III this year is the 
prediction made by Robert L. Minck- 
ler, president of General Petroleum. 

Writing in the employe publication 
“Doings in General,’ Mr. Minckler 
listed his hopes for 1952, then dis- 
cussed the outlook. Being a set of 
informal predictions, they are in- 
teresting to note: 


“1. An end to the war in Korea. 


This seems to be a reasonable pros- 
pect because neither side will gain 
anything important by a continua- 
tion of this war. 


“2. An easing in tension of the ' 


cold war elsewhere. This is probably 
too much to expect. There is no in- 
dication that the Russian dictators 
have abandoned their vicious ambi- 
tions. 

“3. No World War III. This will be 
decided in Moscow, so there is no 


Independent Multi-Pump Operators Hit 


Price ‘Squeeze’ on Unbranded Gasoline 


By Frank Breese, Pacific Coast Editor 


solid basis for prediction. My guess 
is that it will not happen. Logic 
should indicate to the Russians that 
they have almost no prospect of win- 
ning an all-out war, with our A- 
bomb position and superior produc- 
tion capacity. They have a much 
better prospect of winning by de- 
stroying our strength through bank- 
ruptcy or disunity or apathy. 

“4, An improvement in our military 
strength relative to Russia's. This 
is a good prospect. 

“5. Greater unity among the na- 
tions of the free world. I expect that, 
in the absence of some emergency 
which will drive them together, there 
will be a continuation of the bicker- 
ing and jockeying for position now 
going on. 

“At the national level, my guess 
is that the following will happen: 

—‘Inflation will continue. 

—‘There will be further disclosures 
of corruption in government, but 
some progress will be made in clean- 
ing up the mess. 

—‘Business activity will be at a 
very high level. 

—‘Each pressure group in the na- 
tion will be in favor of sacrifices 
by others, but not by themselves. 


* * * 


Selling at multiple-pump service 
stations is one of the topics featured 
at General Petroleum’s annual field 
sales meetings getting under way. 

Subjects on the agenda, chosen as 
a result of balloting among men 
seling GP products, are: 

Selling through multipumps. 

Business outlook. 

Retail actions that build gallonage. 

Profitable lube oil sales to whole- 
sale customers. 

Effect of automotive design trends 
on our business. 

Simplifying the stock of lubricants 
in the branch. 

Discussion of current field prob- 
lems. 
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Kentucky Jobbers Urge Margin Boost, 
Praise Increases by Some Suppliers 


By FRANK C. STURTEVANT 
NPN Staff Writer 


LOUISVILLE, Ky.—Praise for sup- 
pliers who have increased jobber mar- 
gins, and a platform of support of 
National Oil Jobbers Council in its 
fight to correct still existing margin 
inequities, were contained in two reso- 
lutions adopted by the jobber divi- 
sion of the Kentucky Petroleum Mar- 
keters Assn., at its convention held 
here Jan, 8-9. 

Other resolutions passed by the 
jobber division: 

—Condemned consumer sales at re- 
seller prices. 

—Asked that the practice of loan- 
ing farm equipment be discarded as 
economically unsound. 

—Urged Congress to tax all organ- 
izations which engage in competitive 
business activities on an equal basis. 

—Asked for a statement of policy 
from each supplying company operat- 
ing in Kentucky on sales to consum- 
er accounts at prices equal to or be- 
low jobber cost. 

Convention sessions of the full as- 
sociation (jobber and supplier mem- 
bers) heard speakers discuss these 
topics: 

1. A summary of oil industry ex- 
pansion and its contribution to the 
country’s welfare. 

2. A forecast of accelerated growth 
in Kentucky motor vehicles indicat- 
ing a rapid rise in gasoline gallon- 
age and a need for more and better 
roads. 

3. Why state and national law- 
makers need the continuous help of 
all business men, including oil men, 
to become informed on the complexi- 
ties of the businesses over which they 
must legislate. 

4. What distributive education 
through the public school system can 
do to cure gasoline price wars, and 
overcome the shortage of manpower 
in oil marketing enterprises. 

Association Resolutions — The full 
convention adopted these resolutions: 

a) Authorizing support of distrib- 
utive education in Kentucky by the 
oil marketing industry. 

b) Pointing to the good results 
from third passing lanes on long hills 
on Highway 60 and urging similar 
measures elsewhere in the state. 

c) Urging amendment of laws cre- 
ating limited access highways so that 
the sale of petroleum products there- 
on need not be limited to one brand. 

d) Calling for a _ constitutional 
amendment to eliminate constables 
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and magistrates, charging that their 
activities are little short of a “rack- 
et” and that all highway police func- 
tions are now adequately performed 
by the state police force. 

e) Specifically commending H. 
Clyde Reeves, commissioner, depart- 
ment of revenue; William P. Curlin, 
highway commissioner; John M. Kin- 
naird, motor transport commissioner; 
Guthrie Crowe, state police commis- 
sioner; Ben Adams, agriculture com- 
missioner; Clifford Barnes, finance 
commissioner; and Governor Law- 
rence W. Wetherby. 

More-Margin Drive—In adopting 
the resolution on margins, the job- 
ber division called attention to the 
fact that their members “have been 
forced” by the majority of the sup- 
plying oil companies to operate upon 
the same amount per gallon as they 
did ten years ago. The officers are 
empowered by the resolution “to em- 
ploy any legal or professional coun- 
sel, including the authorization for 
the expenditure of any funds neces- 
sary, to seek by any means available, 
legal or governmental, the immediate 
correction of this inequity which we 
feel is at least 0.5c gal., in the jobber 
margins in this state.” 

The resolution instructs the officers 
to join with and support the Na- 
tional Oil Jobbers Council in its cam- 
paign aimed at placing oil jobbers 
on an equal competitive footing with 
major oil companies, and asserts that 
“as long as this inequitable condi- 
tion exists that this group will with- 
hold its support from any and all of 
the Oil Industry Information Com- 
mittee programs.” 

Reference to “any means available, 
legal or governmental” was employed 
at the request of some jobbers as an 
alternative for a resolution urging di- 
vorcement, although it was not con- 
tradicted that a general intent of the 
resolution appeared to include di- 
vorcement as a remedy. Some job- 
bers said that they feared open- 
ing the door to divorcement in the 
oil industry, since it might eventu- 
ally hurt jobbers who engage in re- 
tailing and transportation activities. 

Some actual margin increases al- 
ready granted by at least one sup- 
plier, of an additional 0.25c gal. on 
regular grade gasoline, and other in- 


creases said to be promised or pend- 


ing by a few other suppliers, are 
thought to have injected more con- 
servative thinking into the jobber 
viewpoint. 

While the resolution on sales to 


commercial accounts at below-jobber 
cost does no more than ask for a 
statement of policy, it was inspired 
by similar action taken by other job- 
ber groups. Discussion of the resolu- 
tion was also marked by the expres- 
sions of resentment and exasperation 
which have become increasingly 
prevalent in recent jobber meetings. 

Industry Expansion—In the sum- 
mary of oil industry expansion, H. 
G. Meador, vice president-domestic 
marketing, Gulf Oil Corp., Pittsburgh, 
said that people inside the oil in- 
dustry often miss some of the excit- 
ing facts of oil’s growth. A 22% in- 
crease in demand for products has 
taken place just within the past two 
years, he said. The gap created by 
the shutdown in Iran has already 
been overcome, while in all directions, 
including pipe lines, trucks, tank 
cars, refineries, storage, and crude 
producing facilities, more money is 
being spent to keep pace with the 
growing volume of products required. 


In the six years since the war the 
oil industry has spent over $12.5 bil- 
lion at home, plus $2 billion more 
abroad, a total larger than any in- 
dustry ever spent on expansion in a 
like period, said Mr. Meador. In the 
case of his own company, he said, 
the outlay was nearly one and a half 
times more money than the net book 
value of the total assets accumulated 
by Gulf in all of its 45 years experi- 
ence. 

Among other things, Mr. Meador 
pointed out that the new petrochemi- 
cal industry has grown 1,500% in 10 
years; that-today about a quarter of 
all chemical production starts with 
petroleum; that a four-fold increase 
is expected in the next 10 years. 


“All of us are taking part in one 
of the most dramatic happenings of 
all industrial history,” said Mr. 
Meador. “We are part of an industry 
which is changing the face of Amer- 
ica, and of the world, almost before 
our eyes, by constantly contributing 





Kentucky Margins Raised 


LOUISVILLE, Ky.—Suppliers 
of about 45 Kentucky jobbers 
raised margins in the last two 
months of 1951, according to 
the bulletin of Kentucky Pe- 
troleum Marketers Assn. 

It reports two suppliers early 
in November raised jobber gas- 
oline margins by 0.25% per gal. 
as an advertising allowance. On 
Dec. 1, another supplier . in- 
creased margins on regular 
gasoline 0.25c to 2.75c. 
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further to man’s mobility, power and 
heating needs. We are in a field 
where the number of customers and 
the volume of product used per cus- 
tomer is substantially increasing year 
by year.” 

Gallonage Jump Forecast—A fore- 
cast of a 62% increase in gasoline 
gallonage, along with a 25% rise in 
motor vehicle registrations for the 
state of Kentucky over a span of five 
years, was made by William G. Her- 
zel, director of research for the state 
Department of Revenue. Such in- 


creases will pose serious parking and 
highway problems, and will require 
more money for roads than present 
taxes provide, he said. Both the pe- 
troleum industry and the automobile 
industry have a big stake in an ade- 
quate road system, Mr. Herzel point- 
ed out, and should join with the 
state government in studying how 
roads can best be financed. 

Need to Speak Up—aA call for oil 
men to be alert and outspoken in 
giving their opinions to both state 
and national lawmakers was sounded 


NEW TANK INSULATION TECHNIQUE 
-NICHOLSON & GALLOWAY METHOD- 





© _Tank metal surface is divided into areas bounded vertically by channel sections. 


2) Within these areas, insulation of any type or thickness is snugly installed. 


&) Insulation is then protected for the life of the tank by an outer armor. This may be .024 
Corrugated Aluminum Sheathing, Asbestos Transite, Monel or Stainless Steel, etc. 


Flow-Meter Charts show 
80% saving in steam con- 


sumption after insulation 
of 300° Asphalt Tanks! 





Bare Tank 100, 000 barreis 
' Steam Consumption: 
} 13,500 pounds per hour 





| September 14: 

| Side Walls Insulated 

| Steam Consumption: 
9,800 pounds per hour 


| December 21: 

Roof Insulated 
Steam Consumption: 
| 3,300 pounds per hour 
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by Cyrus S. Gentry, vice president 
and general counsel, Shell Oil Co., 
New York. 

“In spite of all the harsh things 
sometimes said about lawmakers, a 
majority of our congressmen and 
senators honestly want to do the 
right thing,” said Mr. Gentry, “but 
it is sometimes almost impossible 
for them to find out what is the right 
thing to do. They are confronted 
with piles of legislation dealing with 
the fine technicalities of almost 
every field of human endeavor. They 
cannot judge right from wrong, 
good from bad, sense from nonsense, 
unless you and other informed men in 
business tell them.” 

Too often groups who should speak 
most clearly for America fail to ex- 
press themselves on public issues, Mr. 
Gentry said, while those who would 
“stab us to death with our own 
weapons” make fullest use of our 
freedom of speech. “We need people 
who will undertake the labor of clean- 
ing up their government,” he said, 
“instead of sitting in an easy chair 
and complaining about the mess we 
are in.” 

Price War Antidote—In a new ap- 
proach to his campaign of selling 
free “distributive education” through 





Birmingham Named 
President 


Newly elected officers of 
Kentucky Petroleum Marketers 
Assn. are: President: Charles 
H. Bingham, Pikeville Oil & 
Tire Co., Pikeville; first vice 
president: Russell Croft, Mon- 
arch Oil Co., Hopkinsville; sec- 
ond vice president: Irving R. 
Arrowood, Big Sandy Petroleum 
Co., Paintsville. 

Directors, both new and re- 
elected are: E. M. Bailey, E. M. 
Bailey Distributing Co., Padu- 
cah; J. B. Hutchinson, Ky-Am 
Oil Co., Louisville; C. J. Bolton, 
Jr., Ashland Oil & Refining Co., 
Ashland; L. S. Corbin, Stand- 
ard Oil Co. (Ky.) Louisville; 
Charles K. A. McGaughey, Cen- 
tral Petroleum Corp., Rich- 
mond; Fred Stokes, Newton 
Oil Co., Hickman; Tom Mobley, 
Jr., Mobley Oil Co., Bowling 
Green. Herbert L. Clay, secre- 
tary-treasurer. 

New officers of the oil job- 
bers division are: Stanley G. 
Courtney, Power Oil Co., Lex- 
ington, chairman; Fred Stokes, 
Newton Oil Co., Hickman, vice 
chairman. Executive committee 
members are: K. L. Lowry, K. 
L. Lowry Oil Co., Winchester; 
J. H. Mitchell, Jr., Union Oil 
Co. Elizabethtown; and Charles 
K. A. McGaughey, Central Pe- 
troleum Co., Richmond. 
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public schools to the oil industry, L. 
T. White, Cities Service Oil Co., New 
York, asserted that gasoline price 
wars would never flourish and spread 
among dealers equipped with some 
formal education in merchandising 
principles. As real merchants they 
would understand how to compete 
but not imitate, he said. They would 
also learn how to acquire more cash 
and capital, and be able to buy more 
products, equipment and services. 


Mr. White proceeded to tell this 
convention, as he has told many other 
oil groups, how vocational schools al- 
ready exist; how public school offi- 
cials since 1937 have been conducting 
classes in “distributive education” 
wherever there is sufficient interest 
to justify a class; how other lines of 
business have taken advantage of 
this fact and have created interest 
among boys and girls in their par- 
ticular fields; how both day and night 
classes can be set up; and how stu- 
dents may hold part time jobs, if de- 
sired, while learning. 

For instance, said Mr. White, part- 
time girl students can be employed 
in oil jobber offices, and in oil com- 
pany district and division offices. 
Boys can be interested in service sta- 
tion jobs on the same basis, he said. 


A panel consisting of Mr. White 
and a group of local and state public 
education officials, in answering ques- 
tions from the floor, told of 13 points 
in Kentucky where vocational schools 
are now being conducted, and said 
that classes could be set up wher- 
ever there were enough students to 
justify it. The audience was also told 
that young men coming out of school 
today are already convinced that a 
service station job is a dead-end job. 

In the resolution adopted in sup- 
port of a program of distributive edu- 
cation the association authorized the 
appointment of committees as needed 
to meet with school heads, study the 
manpower needs of oil marketing,in 
the state, map out courses of study, 
obtain training material including 
demonstration equipment, and survey 
part-time employment possibilities. 


New England Marketers 
Re-Elect All Officers 


BOSTON—Independent Oil Men’s 
Assn. of New England in its annual 
meeting Jan. 10 re-elected its officers 
and seven directors, and named to its 
board Carl Blanchard, Wyatt, Inc., 
New Haven, Conn., and, Louis E. 
Gardner, General Heat and Appliance 
Co., Boston. The latter fills a one- 
year vacancy. 

Officers are Horace E. Davenport, 
George W. Pickering Co., Salem, 
Mass., president; Wesley E. Downing, 
State Fuel Co., East Boston, Mass., 
vice president; Robert W. Carney, 
Carney Young Utilities Inc., Brigh- 


JANUARY 16, 1952 








ton, Mass., treasurer; and F. A. Whet- 
ton, Whetton’'s Oil Co., Needham, 
Mass., secretary. 


Wier Elected President 
By South Carolina Jobbers 


COLUMBIA, 8.C. — New president 
of South Carolina Oil Jobbers Assn. 
is W. Alex Wier, Charleston Oil Co., 
Charleston. He was elected at the 
association’s Jan. 9 meeting in 
Columbia. The group pushed plans 
for promoting passage in the state 


legislature of a bill granting a 2% 
gasoline tax collection allowance. 

Elected vice president was C. G. 
Bass, Santee Oil Co., Kingstree. W. 
L. Heinz, Central Oil Co., Columbia, 
was re-named _  secretary-treasurer. 
New members of the executive 
committee are J. C. Gillis, Camden 
Oil & Gas Co., Camden; B. L. Hewitt 
of Hewitt Oil Co. and Coastal Term- 
inals, Charleston; and J. E. Marshall, 
Jr., Marshall Oil Co.. Rock Hill. Re- 
tiring president H. E. Duke, Willard- 
Duke Oil Co., Spartanburg, also be- 
comes a member of the executive 
committee. 


... advanced design, quiet 


operation, economy, flexibility of 
installation, rugged construction, 
efficiency. Judge truck pump lead- 
ership on these or your own stand- 
ards—and you'll agree— 


IN TRUCK PUMPS 


IT’S BLACKMER 


Decide for yourself—com- 


pare them ALL. Get complete de- 
tails on BLACKMER TRUCK 
PUMPS in “Bulletin TP3.” See 
why now, more than ever in 46 
years, petroleum “marketers” are 
specifying BLACKMER. 


Note the vane place- 
ment in the phantom 
pump above. Vanes 
are self-adjusting for 
wear. the vanes 
eventually wear to 
the extent of lessen- 
ing efficiency, they 
may be easily re- 
placed at little cost. 


IN HAND PUMPS 


IT’S BLACKMER 


Blackmer builds the world’s 

greatest line of rotary hand 

pumps for lube oil dispens- 

ing and farm equipment 
refueling from 
drums and under- 
ground or skid 
tanks. 


Because Blackmer Truck Pumps are rotary, positive displacement 
and self-priming, they serve every known: service to which truck 


pumps can be 


put, some of which other types cannot handle. Be- 


cause Blackmer supplies all popular sizes up to 200 g.p.m., your 
truck pump needs can best be served by Blackmer. 


Write for Bulletin 7P3 deseribing Clackmer “Jruck Pumps 
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Single Pumps ‘Dual Pumps 
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Manifolded 
Dual Pumps 


Engine 
Driven Pumps 


BLACKMER PUMP COMPANY —GRAND RAPIDS, MICHIGAN 



























"3 National Machines 
save us $27,000 a year’... 


THE Upjohn COMPANY 


"Three National Payroll-Accounting for still another job. We expect to effect 
Machines save us $27,000 a year, which substantial savings with them as well. 
returns their cost every 8 months. We use 
these machines for payroll writing, analysis 
and distribution and other accounting jobs. 


"We also use National Cash Registers in our 
cafeterias and canteens, and National Add- 
ing Machines in our offices. These machines, 
"Recently we installed two of your Class 3l too, have paid for themselves through 
Accounting Machines for General Account- savings and other benefits." 

ing work and have recently ordered another os 


Vice President & Treasurer 
The Upjohn Company 











Typical medicines, produced with care 


by Upjohn , internationally known 


manufacturer of pharmaceuticals. 


The Upjohn Company knows the 
vital necessity of accuracy in their 


ingredients and their compounding. 
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NATIONAL PAYROLL-ACCOUNTING MACHINE. NATIONAL SALES REGISTER. 

(Model used by Upjohn). Has 25 payroll totals, and 42 totals Pays for itself in Upjohn’s cafeterias by speeding service and 
for analysis and distribution. enforcing correct recordings of transactions. 
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. A ee 
NATIONAL CLASS 31 ACCOUNTING MACHINE. NATIONAL ADDING MACHINE. 


(Recently installed by Upjohn). Latest development for multiple- (Model shown used by Upjohn). Has time-and-effort-saving features 
duty accounting. Has electrified typewriter for typing descriptions. never before combined on one adding machine. 


National machines promote accuracy in year after year returning their cost as 
accounting by doing up to 24 of the work handsome profit. 

automatically—and what machines do 
automatically the operators cannot do 
wrong. 

National machines soon pay for themselves what you can save with the National 
out of the money they save, then go on System suited to your particular needs. 


There is a model for every size and type 
of business. Let the local National repre- 
sentative, a trained systems analyst, show 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO 





























COMMUNICATION SYSTEM connects 
all of station’s pump islands with the of- 
fice and lubritorium. Fuel oil and TBA 
orders as well as lubrication appoint- 
ments can be made without attendant 
leaving the customer’s car. Company says 
this system provides fast, complete service 


Independent Boosts Profits with Automatic Equipment 


Electric Restroom. Door Locks and Intercommunication System 
Speed Up Service, Make Station Operations More Efficient 


Push-button control has been achieved on much of the equipment 
at the new service station of Morse Brothers Co. Nerve-center is located 
in the office and controls lights, intercommunication, restroom door locks 
and pumps. 


The station also is designed to appeal to women. .Restroom doors are 
unlocked electrically from the island, an attractive lounge has an easy 
chair, table and magazines, so a woman customer may wait “out of the 
way of the men” while her car is being serviced. 


These features solve some of the criticisms women have regarding 
stations as given in a talk by Mrs, Casilda V. A. Wyman, manager of 
commercial research of the Farm Journal. (See NPN Dec. 19, p. 88.) 


A new service station built by 
Morse Brothers Co. at Lisbon Falls, 
Me., incorporates several unusual fea- 
tures, including electric locks for rest- 
room doors and an intercommunica- 
tion system. It can be classed as a Oo 
semi-automatic operation in many 
ways. 


PUMP ISLAND 


Plans for the new station were 
started in 1946 when it was known 
that a new highway was to be built 


has found the system indispensable. 
It is a time-saver as the pump oper- 
ator is able to transact all business 
with the office and shop without leav- 
ing the customer. 

Electric door locks for restrooms. 
The system enables the man on the 
island to press a button to unlock 
either door and to cause them to re- 
main unlocked until opened. 

The company operates in a com- 
munity with a population of 6,000. 
In the radius of six miles over which 
the company operates, 1,000 families 


PUSHBUTTON at station is- 

lands permits remote operation 

of electric restroom door locks. 

Doors also may be released by 

switch in office. Diagram shows 
wiring layout 





past the company’s old station. About 








that time, the company’s owners— 


+ 





a 


Willard C. and George H. Morse— 
saw an article in NATIONAL PE- 
TROLEUM NEWS (March 20, 1946, 


} 
— 














p. 48) featuring an Esso Standard 
Oil Co. station which impressed them 
as the ideal station. 


Using the basic design of the Esso 
station, a number of new ideas were 
worked out by the company. These 
are: 

















An intercommunication system tied 




















in with all pump islands, with the 
office and the shop. The company 
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are supplied with heating oils, and 
LP-gas. Latest addition is the sale 
of home appliances, such as combina- 
tion oil and gas ranges, space heaters 
and hot water heaters. The company 
Says these items are a perpetual gal- 
lonage builder. 


The new station serves also as the 
company headquarters, sales room and 
distribution point. Actually it is a 
small bulk plant and station com- 
bined but does not lose any of its 
sales appeal to motorists because of 
its heating oil business. 

The station has two islands of two 
pumps each on the main street side 
of building. These dispense regular 
and premium gasoline. An island on 
a side street with two pumps dis- 
penses range oil and Diesel fuel. An 
oil service cabinet is located on the 
two gasoline pump islands and one 
pylon fluorescent light is located on 
each of the three dispensing areas. 


Electric Restroom Locks—The of- 
fice panel for the electric lock circuit 
is standard equipment obtainable from 
any electric supply house, the com- 
pany says. Relays used are Min- 
neapolis Honeywell No. R-182A but 
discarded oil burner stack controls— 
if relay operates—may be used by 
eliminating the safety units. Trans- 
former is a tri-volt 6-12-18 secondary 
type with a 110-volt primary. Morse 
used the 18-volt side with two No. 18 
wires, since it was some distance 
from the locks and distance and wire 
size must be calculated for voltage 
drop for satisfactory operation. 


The door lock and the contactor 
were secured from Edwards of Nor- 
walk, Conn. This unit closes the 
circuit with pressure on the button 
or with the door closed. (The push 
button switches are of the auto- 
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WOMEN’S RESTROOM—The room is finished in white with green plastic tile capped 

in dark maroon with a feature strip of the same color. All windows in the restrooms are 

glass brick and the lavatory is equipped with a drinking fountain. A lounge contains 
an easy chair and table with magazines 


mobile type, panel mount for starter 
solenoid, sequence of operation.) 

The power supplying the electric 
door locks and the intercommunica- 
tion system is taken from one side 
of the pump switch, splitting the cir- 
cuit from 220 volts to 110 volts. This 
eliminates the risk of leaving the 
units on after closing hours. 

The toggle switch on the panel in 
the office is left on positive position 
at all times and it used only to lock 
the doors in case of error. A pilot 
light burns when door is unlocked. 

In operation, pressing the push 
button at any station causes cur- 
rent to flow from white to blue term- 
inal in the relay causing it to become 
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OFFICE PANEL 


DIAGRAM of electric restroom door lock circuit shows how the equipment is con- 





nected. Main controls are in the office and remote switches at pump islands 
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CONTACTOR installed above restroom 
door hinge closes electric circuit and 
locks door when it is closed 


energized and then held by white 
and red circuits. Current flows 
through the contactor at the rest- 
room door, providing it is closed to 
exert pressure for holding circuit 
in this unit. 

The instant the relay is energized 
it sends 110 volts through the trans- 
former which reduces it to 18 volts 
and this is applied to the door lock, 
keeping the door unlocked until 
opened, which releases the pressure 
on the contactor, breaking the red 
and white circuits in the relay and 
automatically locking the door. 

Regular bathroom door sets are 
used on the doors, the type with 
plunger lock in center of knob. This 
lock is soldered in lock position giv- 
ing the electric lock positive control. 
The door can be opened at any time 
manually from the inside. 

Advantages—The company says it 
benefits as much from use of the elec- 
tric lock as the customer. It elim- 
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inates the need for keys and when 
the station attendant presses the but- 
ton at the island, his responsibility is 
over. Very few customers ask for 
the key and the majority enjoy the 
privacy of not being noticed, com- 
pany says. Many customers inquire 
about the controls when they return 
to their cars. 

Another advantage in cold weather 
is ability to press the lock button in 
the office to determine whether the 
door is closed. If the door is opened 
the signal light will stay on only as 
long as one exerts pressure on the 
push button as the contactor breaks 
the circuit. Expensive freezeups and 
other inconvenience is avoided, com- 
pany says. 


iil 
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ABOVE—This pool is filled with pond lilies and goldfish. Two 
frog fountains are placed at each end. It attracts tourists, com- 


pany says 


LEFT—Shop foreman, Wilbur Morse, places flexible hose in 
floor-concealed 3” duct connected to fan and special flue to re- 
move exhaust fumes when car engine is running 


Intercommunication — The inter- 
communication system consists of a 
master station located at the office 
desk, and two speakers, one over the 
stockroom counter and another in 
the lubritorium. A person receiving a 
call from the master station can 
reply from any position range at his 
unit with no manual operation re- 
quired. The pump island units are 
manually operated, press the button 
to talk with the office and the office 
can talk back as long as the button is 
held. 


Advantages—The intercommunica- 
tion system is used for numerous pur- 
poses, company says. Lubrication ap- 
pointments, heating oil orders, charge 


NIGHT VIEW of sales room. Morse Bros. sells oil fired space heaters, and combina- 
tion gas and oil ranges. A complete line of TBA is sold 


accounts, TBA orders and almost any 
other thing the customer wants can 
be cared for without either the at- 
tendant or the motorist leaving the 
island. For example, a motorist may 
have to go to the station office to 
cash his pay check. The customer 
drives in to the pump island. He 
tells the attendant to fill the tank, 
and otherwise service the car. Then 
the motorist proceeds to the office 
to have his check cashed. By the time 
this is done, the attendant has serv- 
iced the car and informed the cashier 
the amount of the transaction and 
the customer is not delayed. 


Heating oil customers often place 
orders while the attendant is filling 
the car tank with gasoline, and he 
relays it to the office immediately 
without interrupting service. It is 
common practice for the attendant to 
make appointments for lubrication 
or shop work in the same manner. 
First he contacts the office and states 
the nature of the work. The office 
relays it to the shop foreman who 
makes arrangements and replies to 
the office without any manual oper- 
ation of the unit. The office relays 
this data back to the pump island and 
all arrangements are made in seconds; 
moving the car to the‘lubritorium or 
shop, clearing the driveways in the 
quickest possible time. 


Station Details—-The building is 
constructed of wood frame, insulated 
with fiber glass, interior walls are 
sheet rock and are painted; exterior 
is white stucco. The lubritorium has 
one lube bay with a pit of sufficient 
size to handle all truck work in the 
community. Another bay houses com- 
bination wash and motor tune-up 
facilities. 

The heating system consists of sus- 
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TUNE-UP BAY enables company to service engines and install TBA. Wilbur Morse 
and mechanic John Crafts, are shown standing by the tune-up cabinet designed and 
built in company’s shop 


ful HEATING SYSTENS 


BURNER SERVICE is provided by the company to its 1,000 fuel oil and LP-gas 
customers 


pended units for heating the garage 
and lubritorium, a vertical space saver 
unit for the office, two restrooms, 
stock and display room. All registers 
are in the ceiling excepting the rest- 
rooms which are equipped with high 
wall automatic registers. 

Company says the ceiling registers 
in the display room eliminated all 
steam and frost on windows. 

The three-zone heating system 
works satisfactorily and cuts cost 
40% compared with system used in 
the old station. 

Cost of rebuilding the station was 
$16,000, company says, including new 
equipment for the lube pit, an invest- 
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ment that is paying dividends with 
increased business. Company has only 
one outlet. 

Gasoline storage consists of one 
5,000 and one 4,000-gal. underground 
tanks each for regular and premium. 

Total heating oil storage is 58,000 
gals. One overhead tank holds 10,000 
gals. of range oil. One 8,000 gal. 
tanks holds No. 2 fuel oil and two 
other 20,000 gal. underground tanks 
hold range oil and No. 2 fuel. The 
latter are equipped with 150 g.p.m. 
pumps for faster loading than gravity. 
The overhead tank is used in emerg- 
ency during times of power failure. 

All heating oils are delivered to 


customers with three trucks while the 
supplier, Esso Standard, delivers all 
products from its Portland water 
terminal to Morse company storage 
tanks, most of this being delivered at 
night after working hours. 

The company uses the degree-day 
system for making sure its customers 
do not run out of fuel oil. 


Canada Vehicle Registration 
Increases 60% in 1946-1950 


Total motor vehicle registration in 
Canada during the five-year period 
1946 through 1950 increased more 
than 60%, as compared with a com- 
parable increase of about 43% in 
the United States during the same 
period, according to data released 
by Dominion Bureau of Statistics, 
Department of Trade and Commerce, 
in Ottawa, Canada. 

As of the end of 1950, Canada re- 
ported 2,600,269 motor vericles regis- 
tered, 1,906,927 of these being pas- 
senger cars and 649,672 being classi- 
fied as commercial vehicles. For 
that same year U. S. registration was 
49,143,000 motor vehicles. 

During the year 1950, total motor 
vehicle registration went up 13.5%, 
while passenger car registration in- 
creased 14% compared with 1949. 
Comparable percentages in the U. S. 
were 10% for total registration and 
10.7% for passenger cars. During the 
five-year postwar period, the number 
of Canadian passenger cars increased 
by 54.5%. 

Dominion data shows that during 
this same period (1946-50), gasoline 
consumption increased 52%, and dur- 
ing 1950 was up 9.5% more than 
1949. For a comparable period in the 
U. S., highway consumption of motor 
fuel rose 39% during 1946-50 and 
9.9% in 1950 over 1949. 

Breakdown of Canadian motor ve- 
hicle registration and gasoline con- 
sumption as reported by the Domin- 
ion government is shown in tables. 


Canadian Vehicle Registrations 


Com- 
*Passen- mercial Motor- 
Year ger Cars Vehicles cycles Total 
1946 1,234,006 371,294 17,163 1,622,463 
1947 1,370,173 439,657 26,129 1,835,959 
1948. 1,496,784 504.220 33.939 2,034,943 
1949 . 1,672,352 578,282 39,994 2,290,625 
1950 1,906,927 649,672 43,670 2,600,269 


* Livery and taxicabs included with passen- 
ger cars Busses, convertibles, road tractors 
ambulances, ete., included with commercial 
vehicles. 


Canadian Gasoline Consumption 


*Ave. Cons. 
Year Gallons Per Vehicle (Gals.) 
1946 ..... 1,212,599,679 
1947 .. 1,371,571,683 
1948 . . 1,517,564,530 
1949 .. . 1,683,717,067 
1950 vee 1,843,025,718 
* Arithmetical average, assuming al! gasoline 
consumed is in motor vehicles and that all 
vehicles use gasoline. Actually, as in United 
States, numerous vehicles use Diese] fuel, and 
some amount of gasoline is used for other 
purposes than to operate motor vehicis 
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Gasoline Tank Wagon Prices Cut Ic in East 


Gasoline prices to dealers declined 1c the past week 
at a number of points from Philadelphia to Hartford, 
Conn., including the entire state of New Jersey. In other 
areas of the nation, prices mostly were unchanged. 

Gasoline quotations for cargo lots at the Gulf were 
showing seasonal signs of easiness, trade sources said, 
and third-grade gasoline, quoted from 9.375 to 9.75c, 
Group 3, was off 0.125c on the low. Heavy fuel prices 
in Midwest and Central Michigan still were subject to 
“discounts.” 

Dealer gasoline tank wagon prices worked lower in 
the East following reductions by Sun Oil Co. and other 
major marketers. 

Sun announced a reduction of 1c in its prices for gaso- 
line to Sunoco dealers in metropolitan Philadelphia and 
the state of New Jersey, effective Jan. 10. The move 
was made, Sun said, in order to enable the company’s 
dealers to meet competition that had developed in these 
areas. The company’s new dealer tank wagon price in 
Philadelphia and nearby surrounding area was 12.4c (ex 
7c state and federal taxes). 

At Hartford, reductions of 1c in dealer prices for 
gasoline also were reported, from 13.4c to 12.4c (ex 
6c state and federal taxes), and retail prices also eased 
a similar amount to 14.9c (ex taxes) for private brands 
and generally 15.9c and 16.9c (ex taxes) for major brands 
of regular-grade. 

A Sun Oil spokesman declared that the two points 
where competition was sharpest in New Jersey were 
Linden and Camden (See Jan. 9 NPN, p. 32). At both 
of these points, dealer tank wagon postings have been 
subject to “temporary allowances” ranging up to 3c. 
Station prices for private brands of regular-grade recent- 
ly have been reduced from 14.9c to 12.9c at Linden, and 
retail postings for major brands ranged upward from 
13.9c (ex taxes) , Many of them off 1c and 2c per gal. 

Several major marketers met Sun’s tank wagon cut in 
Philadelphia and New Jersey either through actual reduc- 
tion or increased “voluntary allowances” (off their dealer 
tank wagon prices). “Net” tank wagon prices generally 
were 11.6c (ex taxes) at Newark and Camden, and com- 
pared with a so-called normal of 14.6c (ex taxes). 

At Philadelphia, Atlantic Refining Co. reported that it 
was reducing its dealer tank wagon price for White 
Flash (regular) gasoline from 13.4c to 12.4c (ex 7c state 
and federal taxes), “to be competitive in the city and 
environs,” effective Jan. 10. 

High tanker rates and continued purchases for British 
account still were important factors in trading at the 
seaboard. Strong demand was reported for tanker voy- 
ages to New York at rates equivalent to USMC plus 
200%—$8.55 per ton from the Gulf, and $8.10 from NWI. 

Recent purchases by Asiatic Petroleum Corp. to offset 
supplies lost in Iran included 240,000 bbls. of aviation 
gasoline and 100,000 bbls. of kerosine at the U. S. Gulf. 
These latest additions advance the total of crude and 
products scheduled for lifting during the first three 
months of this year to 11,111,200 bbls. Of this amount 
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6,655,600 bbls. will be lifted in the U. S. 3,444,600 bbls. 
in the Middle East, and 1,011,000 in Caribbean. For the 
last half 1951, Asiatic purchased from all areas 50,141,565 
bbls. of crude and products. 

An Asiatic spokesman said his company still was in 
the market for most products, adding, however, that its 
position was “comfortable” for the time being on motor 
gasoline. 

In contrast to the “soft spots’’ reported in fuel oil 
prices in interior refining districts, refinery and terminal 
prices for light and heavy fuels at the seaboard continued 
extremely firm. 

At New York Harbor, bids of 0.5c “premium” for kero- 
sine and No. 2 fuel barge lots continued in the market, 
and inquiries from dry cargo vessel operators for bunker 
oil were reported at virtually all seaboard points. There 
also reportedly were some “black market” (above spelled 
out ceiling prices) bids for heavy fuel by ship operators 
anxious not to delay sailings. The tightness of the situa- 
tion was indicated in the report that one vessel was 
moved from Baltimore to Philadelphia in order to obtain 
5,000 bbls. of bunker fuel. 

On the West Coast, sales of bunker oil for ships’ bunk- 
ering and bids for additional material were reported at 
$1.80 per bbl. The price was 5c higher than a number 
of suppliers quoted at San Francisco and 10c higher 
than at San Pedro. 

At the Gulf, refiners and other cargo traders continued 
to overcome their “short” positions on heavy fuel by 
shipments from the Mid-Continent. 

A large eastern heavy fuel marketer disclosed that 
he recently had covered his No. 6 oil requirements for 
the time being by purchase of 2,225,000 bbls. from the 
Mid-Continent for shipment to the Gulf. The transaction 
involved the entire heavy fuel output for the year of 
three plants in the interior of Texas and about 50% 
of the output of two refineries in Oklahoma. 

The heavy fuel withdrawals from the Mid-Continent 
were not sufficient, however, to dry up offerings of No. 6 
at “discount” prices. Low sulfur No. 6 fuel reportedly 
was available in Oklahoma in large quantities at $1.50 
per bbl. For ordinary bunker fuel, refiners in Oklahoma, 
North and West Texas, reported prices ranging upward 
from $1.65. 

Reduced industrial output in Detroit also was said to 
have loosened up supplies of No. 6 in Central Michigan, 
according to reports. Several trade sources said that 
“discounts” to consumers of No. 6 reported in Central 
Michigan ranged from 7.8 to 8.25c. 

For Group 3 shipment, No. 2 fuel continued available 
in large quantities to refiners and resale agents for 8c. 
Quotations to the trade were reported at 8.25 to 8.5c 
per gal. 

Markets for crude and specialty products generally were 
unchanged. Supplies of lubricating oils were opening up 
somewhat, and plentiful supplies of both refined waxes 
and Penna. petrolatums continued available to the ex- 
port trade. 
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Summary of Daily Gasoline Prices (Jan. 8 through Jan. 14) 


Motor Gasoline 93 Oct. R (Premium): 
N, Tex. (For shpt. to Tex.&N.M. dest’ns) 
-f ie! . to Tex.&N.M. dest’ns) 
Cent, W. ‘Tex. (Truck Tasp.) "222222: 
Motor Gasoline 90 Oct, R (Premium): 
N, Tex.(For shpt. to Tex.&N.M. dest’ ns) 
4 bet t. to Tex.&N.M. dest’ns) 
Cent, W. Tex. (Truck "Taap’}” 
Motor Gasoline 88 Oct, R (Premium): 
P OO ™ 
Tex.&N.M. dest’ 
x. (For c fA. ee ee 
TE (Truck mabiscarersse ers 
Motor siiene 66 uct, R (Premium): 
N, qm Pee shpt. to Tex.&N.M. dest’ns 


w. =o t. x Tex.&N.M. dest’ 
EB. Tex. (Truck Tnsp.) ns} 


Motor Gasoline 84 Oct. R (Regular): 
N. Tex. (For shpt. to Tex.&N.M. dest’ns 
W. Tex. ty, i SS eee, Grates } 
£. Tex. (T BUG.) cccseccessscee 
Cent. W. Tex. (Truck. Tnsp.) 


Motor Gasoline 82 Oct, R (Regular): 
Oklahoma (Group 3 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) 
W. Tex. (For shpt. ee dest’ns) 
B. Tex. (Truck Tnsp. 
Cent. W. Tex. (Truck. Tnsp.) 0 secccce 


Motor oo = yo R hanes 
Oklahoma ( eo 
Midwestern’ Tarenp 
N. Tex. (For shpt. fo Tee att Mi. dest’ 
W. Tex.(For shpt. to Tex.&N.M. dest’ns 
Motor Gasoline 60 Oct. M & below: 
Oklahoma (Group 3) .........seeses. 
Midwestern (Grou basis) .. 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) 
W. Tex.(For shpt. to Tex.&N.M. dest’ns) 
a Ses CEO TD. 2 0ccs ccessbee 
Cent. W. Tex. (Truck Tnsp.) 
Motor Gasoline 92 Oct. R (Premium): 
Fork BREDEP 000 cc cccccccccccces 


E. 
Sent 


eeeeeeee 





Baltimore, Vere pinaheubbdd dete babe 
Motor Gasoline: 


Monday 
dan, 14 
13.2-13.25 


12.75(3) 
12.5-12.75 
1175-1275 
12 


11.125-11. 75(2) 
11.125-11 

11.75- 12 te 
12(2) 

11.75-12 

12 


11.75-12 
1242) 
11.5-11.75 


12 ge 
1.25 


10.25-10.75 

(2)10.75-11.25 
10.75-11 
10.5-11 
10.75 


10.125-10.375(2) 


(2)10.125-10.5(3)x 
10.75-11 
10.75-11(2) 


(2)9.5-9.875 


4 
£8z 


15(2) 


35 
14.25 


12. 
13.85-14. 
13.75-1 
15.15 
15.05 
12. 

12. 


ee 


13.25 
13 


(3)12.85-13.6 


118-12 
13.75-14 
12.75(2) 


13.75-13.9 
12.75-12.9(2) 


13. 13-963) 


Friday 
dan. 11 
13.2-13.25 


12.75(3) 
12.5-12.75 
11.75-12.15 
12 
11.125-11.75(2) 
11.125-11.75(2) 
11.75-12.75 

( 
11-78-12 
12 


11.75-12 
12(2) 
11.5-11.75 


10.75-11.7 


10.25-10.75 
(2)10.75-11.25 
10.75-11 
10.5-11 
10.75 
10.125-10.375(2) 
(2)6, 120-38. 75 
10.75-11(2) 
(2)9.5-9.875 
(2)9.5-9. Noi 


14)9. 75- 
10. 375010. 5) 
9.875-10.5 
10 5 


13.75-14 
12.75(2) 

19 75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


Thursday 
dan, 10 
13.2-13.25 


12 


12.75(3) 
12,5-12.75 
11.75-12.75 

12 
11.125-11.75(2) 
11.125-11.75(2) 
11.75-12.75 


12(2) 
11.75-12 
12 


11.75-12 
12(2) 
11.5-11.75 


10.75-11.7 


10.25-10.75 


10.125-10. O37) 


(2) 10,125- _ 


10.75-11 
10.75-11(2) 


(2)9.5-9.875 
(2)9.5-9. £5(3) 
42)9. 75-10. 


10. 375-10. 5(3) 
9.875-10.5 


13.85-15 
13.75-14.9 
15. 15-15.2 
15.05 
12.9-15(2) 
128 


1% $534. 35 


13.75-14 
12.75(2) 


13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


Wednesday 
dan. 9 


13.2-13.25 


12.75(3) 
12.5-12.75 
—— 


12.75(3) 
12.5-12.75 
11.75-12.75 
1 


11.75(2) 
11.75(2) 
2 7 


11.75-12 
1242) 
11.5-11.75 


2e 75-11.7 


10.25-10.75 
(2) 10.75-11.25 

10.75-11 

10.5-11 


10.75 10.75 


10. 125-10.375(2)x 10.125-10.5(2) 
(2)10.125-10.75 (2)10.125-10.75 
10.75-11 10.75-11 
10.75-11(2) 10.75-11(2) 


(2)9.5-9.875 (2)9.5-9.875 

Ng “ht pty ee 

(2)9 ie oh 
to. Seci0. 5(3) 10. 37-10, 5(3) 
9.875-10.5 9.875-10.5 
9.5-10.5 9. 5105 

85-15 

-15-14.9 

5. 15-15.2 

05 

-9-15(2) 

8 


een nated 
i) 


-85-14.35 
-15-14.25 
15 


05 
2. 9-13.25 
8-13 





relatoseno 


(3)12.85-13.6 
12- 


13.75-14 13.75-14 
12.75(2) 12.75(2) 
13.75-13.9 13.75-13.9 
12.75-12.9(2) 12.75-12.9(2) 
13.9(2) 


9(2 
13.9(2) 12.912) 


12.9(2) 


NOTE: Research octane ratings, sodeentes. 8 by the letter ‘R’’, are minimum ratings. Motor method octane ratings, where used, are indicated by 


the letter ‘‘M’’. 





GULF COAST 
Most Products Still in Big Demand 


Except for motor gasolines, most products still were 
in strong demand at the Gulf the past week, and some 
sales were reported. Two cargoes of Grade 100/130 avi- 
ation gasoline and one cargo of kerosine were scheduled 
for early export lifting. In addition, there were reports 
of both purchases and sales of bunker fuel, 

The majority of suppliers continued to hold off on of- 
ferings of kerosine and fuel oils, and these were the prod- 
ucts in heaviest demand. Inquiries for prompt quantities 
of kerosine and No. 2 fuel continued in the market, and 
some for No. 2 for as far ahead as next summer. Bunker 
oil still was tight, and several purchases were made from 
the interior to supplement supplies at deepwater. 

One heavy fuel transaction was reported that involved 
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shipment of about 35,000 bbl. per month of No. 6 fuel 


from East Texas to the Gulf over the balance of the 
year. An additional 100,000 bbls. reportedly was booked for 
shipment to the Gulf from Oklahoma at prices ranging 
from $1.85 to $1.95, delivered. 

There were reports that one major marketer covered 
a large portion of his January-February short position on 
bunker oil by purchase of 900,000 bbls., with shipments to 
the East Coast scheduled in seller’s tanker transportation. 
For cargo lots, quotations of refiners were reported un- 
changed, bunker prices ranging from $1.75 to $1.90 per 
bbl. 

There was virtually no spot trading in gasoline, sources 
said, and quantities available for prompt loading were 
plentiful. The most active export buyer, Asiatic Petro- 
leum, reported that it was “comfortable” on motor grades 
for the time being, and many domestic buyers as yet have 
not estimated their spring requirements. One trader de- 
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clared that almost every refiner on the coast had at least 
one cargo of gasoline to offer for the time being, and 
most of the quantities were regular-grade and lower oc- 
tane. Despite the easiness in supplies, no shading of 
prices was indicated. 


ATLANTIC COAST 
Supplies Reported ‘Extremely Tight’ 


The strike at Tide Water’s Bayonne refinery, cold wea- 
ther, and the “quota” system, provided the ingred-ents 
for extremely tight markets in East Coast terminal dis- 
tricts the past week. 

The Tide Water strike, coming at a time when open 
market offerings already were a rarity at New York Har- 
bor, deprived the trade of approximately 80,000 b/d of re- 
fined oils. An immediate effect of the strike was the 
further tightening of supplies of fuel oils. Tanker rates 
from the Gulf were no easier, and the result was that virt- 
ually all suppliers were selling only to their regular cus- 
tomers, and holding even this “preferred” list on a rigid 
quota system. 


Quotations were reported firm and unchanged for most 
products, and the lack of offerings generally left little 
leeway for trading. Bunker oil was reported as difficult 
as any product to buy, and many suppliers said they were 
“swamped” with requests to supply spot quantities of 
heavy fuel to bunker dry cargo vessels ready in all other 
respects for sailing. No vessel delays were reported, how- 
ever, and some “concessions above quotas” reportedly 
were made in the cases of government-owned ships trans- 
porting materiel under “general agency” contracts to 
overseas theatres. 


On heating oils, however, some terminal operators said 
they were being held strictly to their “allowances” by 
their cargo suppliers. One supplier at Boston stated the 
had been penalized “a small amount” because he failed 
to draw the full 40% of his No. 2 fuel supplies during 
the summer months. 

While there were numerous strains on the supply mech- 
anism, no shortages developed, according to reports. 

Trading in gasoline was extremely quiet, sources said, 
although the usual free supply of “winter offerings” was 
not in evidence. Some marketers estimated that a pro- 
longed strike at Tide Water’s refinery would tend to 
create a spot demand for both premium and regular 
grades of gasoline inasmuch as ocean rates from the 
Gulf continued unchanged at $8.55 per ton (USMC plus 
200%). No sales were disclosed. 


MIDWESTERN (Chicago-E. St. Louis Area) 


Gasoline Prices Range 0.125c Lower 


Regular and premium-grade gasoline ranged 0.125c 
lower in Midwest last week when two refiners reported 
reduced quotations. Prices for other products were un- 
changed. 

Slackened call for No. 2 fuel after what some refiners 
felt may have been season’s “big spurt” in demand 
brought product into open market in increasing quan- 
tities, trade sources said. At same time, early January 
firmness in No. 6 fuel that brought 5c hike in tank car 
marketers’ prices for low-sulfur grade, also was dispelled 
by mild weather. 

Prices for regular and premium-grade gasoline were 
down 0.125c on range lows with regular quoted from 
10.125 to 10.75c and premium from 11.125 to 11.75c, 
Group 3. 

Despite fact that a number of jobbers in Midwest 
cities found gasoline demand “unusually good,” open mar- 
ket traders said refined and cycled grades were to be 
found in open market at 9.75c with buyer taking his 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
43 and the price tables appearing on pages 46-51 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 49 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











choice of product. Three marketers, however, offered 
cycled regular at 9.625c. Cycled gasoline was “tight” 
at Arkansas City and Helena for barge lifting and in- 
quiry for product from northern buyers ran “far ahead” 
of supply, sources said. 

Marketers again were offering low-sulfur No. 6 at 
$1.50, Group 3, down 5c from prices shortly after first 
of the year. Demand for product was described as “big 
disappointment,” but some refiners said their January 
production was “entirely sold.” Refiners quoted No. 6 at 
$1.65 to $1.75. 


CHICAGO DISTRICT 
Lock Closure Delay Brightens Outlook 


Three-day delay granted by U. S. Army Engineers in 
closing Marseilles (Ill.) locks for repairs, brightened Chi- 
cago’s fuel oil supply picture last week. Refiners and 
Independent river terminal operators had been fearful 
that overdue tows arriving in a cluster would be bot- 
tlenecked at temporary pipe line thus creating threat to 
supplies for this area. 

Decision by Army Engineers to hold up repairs for 
72 hours brought river terminal storage to between 80% 
and 90% of being full and, at same time, allowed empty 
river equipment to pass through the locks on the down- 
stream trip. 

Although over-all inventories were benefitted by change 
in engineers’ plans, fuels were closely held by Chicago 
District refiners with exception of No. 6. Reports from 
several sources indicated No. 5 fuel was entering the 
Chicago area in large quantities. 

Purchase of 120 cars of No. 5 fuel in Mid-Continent 
for resale in Chicago area was disclosed by marketer. 
Shipment is scheduled. through May with price based “at 
differential above Group 3 quotation for No. 6 fuel in 
Wall Street Journal,’ marketer said. Another 80 cars 
of No. 5 also were enroute to Chicago terminal storage 
at delivered price of 8.35c. 

Contrary to No. 5 market, No. 6 fuel was in doldrums. 
Suppliers said newly completed (third) natural gas 
line to this area was “hurting” industrial demand for 
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No. 6 because of “dumping” of gas on manufacturers 
normally using heavy fuel in this season. Both oil 
and gas people, however, held opinion that with an esti- 
mated 20,000 to 30,000 homes converted to gas heat by 
next winter, consumption of No. 6 would be “normal” 
again next winter. 

Light fuel inventories at refineries were about in bal- 
ance with demand although some sources said tightness 
would develop, particularly in No. 2 fuel, if present rate 
of withdrawals does not slacken. 


CENTRAL MICHIGAN 
No. 6 Stocks Burden Some Refiners 


Heavy inventories of No. 6 fuel were becoming bur- 
densome to some Central Michigan refiners last week, ac- 
cording to several trade sources. Steady peak demand 
for domestic fuels shortened area’s inventories to point 
where some refiners were a “little worried” about meet- 
ing next month’s commitments. 

Gasoline was slow, but inventory reports were mixed, 
some refiners saying current shipments kept storage 
low. Prices were unchanged. 

Although no trading was disclosed, trade sources said 
No. 6 fuel showed “considerable easiness.” Sources said 
there were instances of suppliers granting “discounts” of 
0.25c in order to meet “competitive offers” made by other 
suppliers to their regular customers. 


WESTERN PENNA. 
Scale Wax Offered 0.25c Lower 


Scale wax was offered and sold 0.25c lower in Western 
Penna. the second week in January, while prices for other 
products were unchanged. Demand for wax was slow. 


Export demand for petrolatum also continued slow, al- 
though no slackening was reported in calls from domes- 
tic buyers. Lubricating oils, especially bright and cylin- 
der stocks, were described as “unyieldingly tight,” and 
most refiners said they had none to offer. 

Scale wax was quoted in tank cars upward from 4.5c, 
off 0.25c, and several sales at the lower price were dis- 
closed. In other instances, refiners said they were selling 
at 4.75c, and some were asking 5c. Inquiries were “very 
few,” according to some reports, but from inventory 
standpoint the majority reported they were in good posi- 
tions, and some said they had been able to move their en- 
tire inventory, “despite softness of the market.” 

Export demand was especially slow. Domestic prices 
for petrolatum remained firm, although refiners contin- 
ued to report competition at the seaboard in what they 
termed “distress” offerings. Snow white was available at 
8.25c, FAS New York, with some lots offered as low as 
8c, it was said. Low quoted price at refineries was 7.75c. 

No open market lubricating oil trading was reported 
during the week, and reports from refiners and buyers 
indicated that, as in past many months, virtually none 
was offered outside of contractual arrangements, or to 
customers of record, As heretofore, bright stock and cy- 
linder stocks were scarce, 200 vis. neutral slightly easier 
than the heavier oils but still “hard to find,” and 150 
vis. neutral fairly plentiful at prices ranging upward 
from 27c. 

Demand for branded motor oils, which absorbed most 





Crude Oil Prices 


Standard Oil Co. of California revised price 
schedules for Edison and Wheeler Ridge fields 
effective Jan. 1 (see p. 52). No other changes in 
crude oil prices were reported during week 
ended Jan. 12. For complete crude price schedules 
see p. 40-41 of Dec. 26 NPN. 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Oar 
Jan. 14 .. ‘ 15.29 11.57 
Month Ago .. salle : 15.28 11.62 
Weak AGS bias ct betes. cbse hes 15.51 11.63 
Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 


Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif.. N. ¥. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 











bright stock production, and failure of crude supply to 
increase, remained chief factors in lube tightness, refiners 
said. Despite indications of possible easing in lubes na- 
tionally, from reports of unexpectedly large offerings to 
ASPPA in recent tender for several SAE grades and 
other oils, refiners stated they saw no easing trend in 
Western Penna. 

In Pittsburgh district, where fuel oil supplies were re- 
ported tight several weeks ago, refiners now indicated 
they were in good position with natural gas supply plen- 
tiful in the area. In Oil City district, however, two refin- 
ers said they were sold out and were buyers. 


MID-CONTINENT 
Heavy Fuels Pick Up; ‘Gas’ Prices Dip 


Reports of large heavy fuel sales by East Texas and 
Oklahoma refiners to Gulf Coast buyers, and lower gaso- 
line prices in three areas, featured markets in the Mid- 
Continent the past week. Northern fuel oil demand 
against contracts continued to improve, especially dis- 
tillate orders, but open market inquiries remained rela- 
tively light. Lack of transportation, meanwhile, was 
holding up northern shipments in some cases. 

Solvent and conventional bright stocks, high viscosity 
solvent neutrals and coastal oils continued closely held, 
with lighter neutral oils “comparatively free,” accord- 
ing to several refiner-buyers and exporters. Solvent neu- 
tral (below 250 vis.) prices could be “shaded,” although 
“full price’ was required when sale was tied-in with 
bright stock, it was said. European buyer was in mar- 
ket for about 7,000 bbls. of transformer oil in drums, 
for first quarter delivery. Another European buyer was 
looking for 20,000 bbls. Grade 1,100 aircraft engine oil. 

Gasoline prices in Kansas, Oklahoma and North Texas 
fell off slightly during week, ranging from 0.1c to 0.125c¢ 
lower, following reductions by refiners in those areas. 
While most refiners said local sales continued good, north- 
ern gasoline demand was off because of bad weather. 

According to trade reports, an Oklahoma refiner sold 
100,000 bbls. of No. 6 to a coastal buyer at $1.85 to 
$1.95, delivered Houston, and an East Texas refiner con- 
tracted to sell his entire 1952 No. 6 fuel production, 
amounting to over 400,000 bbls., to a Gulf Coast pur- 
chaser. Neither of these sales could be confirmed, how- 
ever. 

Meantime, reports indicated buyers at Gulf were “very 
active” in both East Texas and Oklahoma, with one in- 
quiry in market calling for 600,000 bbls. of No. 6. One 
coastal bid of $1.27, FOB refinery, was turned down by 
an Oklahoma refiner, it was said. 

Northern buyers, who were seeking light and heavy 
fuels in the Mid-Continent, generally offered to pay prices 
lower than most refiners were willing to accept, trade 
sources stated. Resellers said they found few offerings 
of kerosine, Nos. 1 or 2 fuels at more than 0.125c “under 
the market,” while most northern buyers were unwilling 
to pay “low published prices.” 

Slow return of tank cars from northern points was 
given as main reason for scarcity of transportation. 
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Prices at Refineries and Terminals and by Tank Wagon 


Prices herewith are reproduced from Platt’s 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 


to reporting oil industry prices everywhere. 


Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and shipments; for the busi- 
ness day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 


OILGRAM Daily Oil 


PRICES IN EFFECT JAN. 14 


ranteed; for subscribers’ private use only and not for resale or 
distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 


posting of firm prices but give OJLGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 


barges or cargoes or truck transport lots only, so designated; FOB re- 


fineries or terminals; in cents per gal., except per Dbl. where $ sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 
for crude of] and its products lawfully produced and transported; re- 
ported as received by OJLGRAM and National Petroleum News but not 


GASOLINE 


OKLAHOMA ped dl 

93 Oct. R Prem. ... eee 
90 Oct. R Prem. 

88 Oct. R Prem. 

86 Oct. R Prem. 

84 Oct. R Reg. .. 


11.125-11.75(2) 





82 Oct. R Reg. 10. 25-10.75 
80 Oct, R Reg. 10.125-10.375(2)x 
60 Oct. M & below ....... (2)9.5-9.875 


eg g (Group 3 basis) 

93 Oct. R Prem. ......... cece 
90 Oct. co ececcecee nae 
88 Oct, R POU, ccs 11.125-11.75 
84 Oct, R Reg. .....-see0s eece 

82 Oct. R Reg. ° eevee 
80 Oct. R Reg. ... . .(2)10.125-10.5(3)x 
60 Oct. M & below ...... x9.375-9.75(2) 


N. — (For shpt, to ee & N.M., dest’ns.) 
P . 13.2-13.25 











90 Oct, 12.75(3) 
88 Oct. «11.75-12.75 
86 Oct, x11.75-12 
84 Oct. ° 10.75-11.7 
82 Oct, (2)10.75—11.25 
80 Oct. 10.75-11 
60 Oct. (2)9.75-10.8 
W. TEX. (For —e to Tex. & N.M, dest’ns.) 

. 12. 5-12.75 

. 12(2) 

: 12(2) 

. 10.75-11.25 

° b> 10.75-11 
80 Oct. R Reg . 10.75~11(2) 
60 Oct. M & below ...... 10.375-10.5(3) 
E. " 
93 12 
90 11.75-12.75 
88 11.75-12 
86 11.5-11.75 
4 10.75-11.25 
82 10.5-11 
60 9.875-10.5 





CENT. W. TEX. (Truck Transpt.) 
93 Oct, R Prem. 
90 Oct. R Prem. .. 





t. R ecccce cscs 
88 Oct. R Prem. ......... «x11.5-11.8 
86 Oct. R Prem, ......... 11.4-12.625 
Le 4& Seo eene 
80 Oct, R Reg. 10.4-11.625 
60 Oct. M & below 9.4—-10.875 


R, are minimum ratings; "Motor Method ratings are indicated by letter 
M. For further details of price conditions apply to any NPN—OILGRAM 
office or see back of any OILGRAM Price Service invoice. 


For complete price service delivered daily from nearest OJILGRAM 
publishing office, New York, Cleveland and Houston, address Platt’s 





Price Service, Inc., 1213 West 3rd St., Cleveland 13, Ohio. Annual 
subscription rate in U. 8.: $150 per year, payable in advance. 
WESTERN PENNA, Bright Stocks 
Bradford-Warren: 145-155 vis. at 210°, 540-550 f., No, 8 col. 
90 Oct. R Prem. ...... eve 13.75-14 1D Prt, cocccccccccces coces ae 
G6 Got. BR RGB. cccccccoce 12.75(2) 15 p.t. y wee send 60 sageewesés 
Ol City: 25 p.t. © oc cecccccecoecce (230-33 
90 Oct. R Prem, ......... 13.75-13.9 
~All Fi ceevce 12.75-12.9(2) Cylinder Stocks 
90 Oct. R Prem, ......... 13.9(2) 600 s.r. filterb’] 25(3) 
86 Oct. R Reg. ......+.-. 12.9(2) 650 s.r. .. 27(3) 
600 fl. ... 29(3) 
630 oe ° e 30(2) 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries) 


90 Oct. R Prem. ......... (2)14-14.75 
86 Oct. R Prem. ...... eee 13.5-13.75 
84 Oct. R Reg. .........- (3)13-13.5 
82 Oct. R Reg. .......... 12.25-12.5 


Str. run gasoline, excl. 


Detroit shpt. (3) 10.5-12.125 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


83 Oct. R Reg. .......... 14.0 
CALIFORNIA 
Los Angeles dist. : 
90 Oct. R Prem. ....... 13.3-16.5 
80 Oct, R Reg. ........ 12-14(2) 
San Fran, dist.: 
90 Oct. R Prem. ....... 16.25-17 
80 Oct. R Reg. ........ 14.25-14.5 
San Joaquin Valley dist.: 
90 Oct. R Prem. ....... 16.25-17 
80 Oct. R Reg. ........ 14.25-14.5 


LUBRICATING OILS 


WESTERN PENNA, 
Prices are for sales made, or offers 2 sane 
reported, to jobbers & compounders only. 


Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
Vis. (180 at 100°) 420-425 fi. 


0 p.t, $0800 0e soce cusses 31.5 
20 Pik, cccccccces © cccceses 30.5 
BB BBS cccdccccccccccoces 29.5 
SP. DS. ccvesdescascone 2)28-31 

150 Vis, were at 100°) "400-405 fi 

@ PE. ccccccccccccccccese 30.5 
WD Bh. ocnsvccocveoccesese 29.5 
BD BE,  cccccvrnaevsoccecocece 

Be PR ccccoveccesess ae (2)27-30 





SETTER 


EXPORT 


s 
DRUMMING Oils 


30 E. 40 ST NEW YORK CITY 16,N.Y 





GASOLINE 





MIDCONTINENT LUBES 


FOB Tulsa basis. Bright Stocks, vis. at 210° 
Neutrals, vis. at 100°, 0-10 p.p. 





Pale Oils 
60-85 vis. B. cece . 15.5(2) 
86-110 vis B.ccces weccee 15.5(2) 
150 vis. B.ccccesecces 16.5-17.5 
180 vis. 3B. cccce eves 17.5-18 
200 vis. Bu ccccccccses 17.5-18.5 
250 vis. B. ccccceccses 18-1 
280 vis. 3 occe ee 18.5-19.5 
300 vis. S. coosccccces 19— 
Bright Stock—Conventional 
200 vis. D: 
33 
29-30 
29-29.5 
2829 
Bright Stock—Soivent 
150-160 vis. 0-10 p.p., 95 v.1, 34-35 


Neutral Olls—Solvent 





170-180 vis., 98 V.i, ...... 24.5-26.25 
200-210 vis., 90-95 v.i. ... 25-26.5(2) 
300 vis., 95 v.l. .......- ee 27.5-28 
Cylinder Stocks 

600 s.r., olive green ...... 23 











LUBRICATING OILS 
Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 


DEEP ROCK OIL CORPORATION 









2 x 
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SOUTH TEXAS LUBES 


(Vis. at 100° F, FOB 8. Tex., refineries for 
domestic and/or ‘export shipment. ) 


(2)12-12.5(4) 
(2)13-18.5(4) 
ecececececcccece 1 


- 15(6) 


Coe ccvcccccccces 16(6) 
(2)1T-17.5(3) 
(2)18-19(4) 


o ceeccecccenceceo 12-12.5(4) 
(2)13-13.5(4) 
ececeseccccocce 14(6) 


Cceccceccccorces 15(6) 


eccesveccccocces 16(6) 
(2)1T-17.5(4) 
(2)18-19(4) 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to biend- 
ers on freight basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 


FOB GROUP 3 


Grade 26-70 6.875(Sale) 


FOB BRECKENRIDGE 
sae cherdeneee 6.375( Quotations) 


LPG PRICES 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks 


District 


N. Y. Harbor 7-7.5 
Philadelphia 7(2) 
Baltimore ee 
Hastings 

Toledo 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JAN. 14 


KEROSINE, GAS & FUEL OILS 


OKLAHOMA (Group 3) 


MIDWESTERN (Group 3 basis) 
41-43 w.w. 





N. TEX. (For shpt. to Tex, & N.M, dest’ns.) 


41-43 w.w. 8.75-9.5(2) 
42-44 WLW, occ cc cececnnens 9-10 
58 & above D.I. Diesel ... 8.25-10 
1 evoe 
$1.65-1.85 


W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 


NG A Adcehac ae teu 
58 & above D.I. Diesel ... 
A sccccceoce 








SERVING THE WORLD FOR FIFTEEN YEARS 


REX PUMPS 
PINTS—QUARTS 


USED BY FILLING STATIONS 


OIL COMPANIES FACTORIES 
Oil Equipment Mfg. Corp., New Haven, Conn. 








REPUBLIC OiL ~~ age co. 


— 
Petrleom 


Texas aia ‘ti 


fa 


Main Offices: 
Pittsburgh, Pa. 














New York 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 
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KANSAS (For Kansas destinations only) 
42-44 WLW. . nn nuue eoccccee (2)9.4-10.5 
52 & below Diesel ......-. (2)9.3-9.625 
58 & above Diesel .......-- (2)9.3-9.875 
° (2)9.1-10.25 
on (2)8.5-9.875 
| $2.15-2.40 
(3)$1.75-2.00(2) 





ARK. (For shipment to Ark, & La.) 


oe 
_ 
J 


~ 
oe 


QLoococoes 
© hs or be 


3 
See 


11(4) 

10.25-10.75 
10.25 
10 


(2)11-11.25 
10.75(3) 
eeeece 10.5(4) 
i) eee 10.5 
ecccsces 10.5 


10.75—11.75 
10.75-11.625 
10.375-11.375 


10.25-ii 


CENTRAL MICHIGAN 

(FOB Central Michigan refineries.) 

RAMPe C8 .nccccccccceece 11.55-12.25(2) 

46-49 w.w. kero. 11.55-12.55 

P.W. distillate 11.4-12(3) 
Cceerceses seesece (2)10.75-11.3 


Diesel (Light & Med.) cove 


CALIFORNIA 
San Joaquin Valley: 


40-43 w.w. .. eevee 
Heavy fuel (Ps “400) " auee 


Stove dist. (PB 100) ..... 


Los Angeles: 

Heavy fuel ES AO) ----- 
Light fuel (PS 300 

Dinest fuel (PB 200) 2.2... 
Stove dist. (PS 100) .... 


Stove dist. (PS 100) ...... 





eae e eee @& & 2. eS 
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CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 
terminals. 


88 Oct. R Prem. ......... 13.5-13.625 
4 Oct. R Reg. oe este 
82 Oct. R Reg. «.ccccoees 12.5~-12.625 
Light Fuel Oils 
BS OD cccoecees conece 11.375-11.75 
BO, BGO cicccctisccccece (2)10.5-10.75(2) 
Heavy Fuel Otis 
No, 5, low sulfur ...... 8.6 
No, 5, high sulfur ...... 8.25-8.35 
No, 6, low sulfur ...... 7.35-8.25 
No, 6, high sulfur ..... 7.1-8.25 


WAX 


WESTERN PENNA. (T.C., in Bulk) 
White Crude Scale: 


122-124 A.m.p. x4.5-5(2) 
124-126 A.m.p. x4.5-5(2) 
SEABOARD 

Melting points are AMP, 3° higher than 


. Prices are for carload lots; domestic 
Prices are FUB refinery; scale in bags or 
Dbis.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bbis., fully refined 
tm bags or cartons. 


Crude Scale N. ¥. Domestic N. ¥. Export 
124-126 white 6(2) 6(2) 
Fully Refined: 

BIRD ccccee 7.45 

BIBT ccccce 7.45(3) 7.40-8. 15(3) 
128-30 ..... 7.45(3) 7.40-8.15(3) 
130-32 weas 7.5-8.25 
133-5 .... 7.55(3) 7.5-8.25(2) 
135-7 ...... 7.55(3) 7.65-8.4 
138-40 ..... 7.55(3) 8-8.75 
143-5 ...... 8.3(2) 8.25-9(3) 
149-51 ..... 9.55 11.2 


NAPHTHAS & SOLVENTS 


(FOB Group 3) 
Btodd: 


lard solvent ......... 11.375(3) 
Cleaners naphtha ......... 11.875(2) 
V.M.&P. naphtha ......... 11.875(4) 
Mineral spirits ............ 10.875(4) 


coosce 11.875(3) 
Lacquer diluent verses (QV1R 125-12.625(2) 
Benzol diluent ............(2)13,125-13.625 


WESTERN PENNA, 
Ou City: 


Stoddard solvent .......... 14 
Pittsburgh: 
Stoddard solvent .......... 15(3) 


OHTIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


V.M.&P. Naphtha ............++- 17.0 
Mineral spirits & stoddard solvent 16.0 
Rubber solvent .........sseeeees 14.875 
E, TEXAS (Truck Trnspt.) 
Stoddard solvent .......... 11.25 
CENT. W. TEX. (Truck Trnspt.) 
Stoddard solvent ........+. 10.5 
KANSAS (Fer Kans, Dest’n. only) 
Stoddard solvent .......... 11.8 
ATLANTIO COAST 
V.M.aP. Mineral 
Naphtha Spirits 
New York 
Harbor ..... 17(4) 16(5) 
Philadelphia ..(3)16.5-17 (4) 15.5-16 
Baltimore ..... 15.5(2 
Boston ........ 17.5(3) 16.5(4) 
Providence .... ovce 16.514) 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JAN. 14 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker termina] operators 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. 


92 .R R 85 Oct. 83 Oct. R Kerosine 
District p<, 1. a = a4, Reg. Siemee Reg. Gasoline No. 1 Fuel 
N, Y. Harbor 13.85-15 13.85-14.35 (3)12.85-13.6 ee a 
do barges 13 75-14.9 13.75-14.25 (2)12-13.4 : 
Albany ..... x14.2-15.2(3) «14.2-15.2 (3)12.7-13.7(5) 12.7-13.7(2) 10.4(9) 
Baltimore .. 12.9-15(2) 12.9-13.25 11.9-13.5 11.9-13.5 10.3(10) 
do barges. 12.8 12.8-13 11.8-12 naes 10.2(4) 
Baton Rouge. .... anieh Rpm a 9.7 
Boston ..... 14.95-15.7 14.95-15.2(2) 13.7(7) 12.7-13.7 10.3(14) 
Chari +» 18.3-14.475 13.3 = a —" 10.4(5) 
Corpus Christi 12.5-13.5 12.5 . came 
Houston ee 12.25-13.3 12.25-13.3 it 3-11. 3 11,25-11.5 9.25-10.25 
do barges . 12 25-13.3 (2)12-12.25 11.25-11.3 11.25-11.5 9-98.25 
Jacksonville . 13.6(4) 13.3-13.6(2) 12.6(7) 12.3-12.6 11,1 
Miami ...... eres 13.6 12.6 occe 11.1(3) 
Mobile ...... 13.4(3) 13.4 12.4(2) 12.4 10.4(4) 
New Haven. 153) 15 13.5(2) 13.5(2) 10.3(9) 
New Orleans. 12.6 12 11.6 11,25-11.3 9.7-10.15 
do barges. 12.6 12 11.6 11.2-11.25 9.7-9.95 
Norfolk .... 12.9-14.6 12.9-13.2 11.9-12.3 11.9-12.6 10.5(7) 
Pensacola ... 13.4 13.4 12.4 eeee 10.4(2) 
Philadelphia . 15.15-15.2 15.15 13.7-13.9 13.7 10.2(10) 
do barges . 05 15.05 13.7-13.8 13.6 10.1(10) 
Pt. Everglades 13.6(3) 13.6 12.614) ccee 11.145) 
Portiand ... 15.05-15.3(3) 15.05-15.3 13.8(3) 13.8 10.4(9) 
Providence .. 14.95-15.2(3) 14.95-15.2 13.7(4) 13.7 10.319) 
Savannah .. 13.613) 13.342) 12.3-12.6(4) 12.3-12.6 11.1(7) 
Tampa ..... 13.4(3) 13.3-13.4 12.4(4) 12.3-12.4 10.9(7) 
Wilmington = 
N. C. .... %13.05-14.55(2) =x 13.05-13.2 x12.05-12.55 12.05-12.55 10.5(7) 
Diesel Ol! Light = 
Gas House No.6 Fuel No.5 Fuel Shore Plants Ships’ Bu 
No, 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) (50 cet., 55 4.1.) (46 cet., 46 4.1.) 
N. Y. Harb.(19)9.1-9.2 9.2-9.6 (12)$3.23-3.56 $2.87 (6)9.5-9.6(2) $3.90(5) 
do barges. eet 2 - ; =_— ag 46 2.84 Ssia cece 
Albany ..... 9.4(12) le ess : oeee 
Baltimore ... 9.2(10) 9.3 . od = 9.6(5) 3.90(4) 
do ba ‘ 9.1(5) cscs -20(3) ‘ eose weve 
— 8.4 8.8 eoes — 8.8 3.49 
do rges . cove ecee sees 5 eses ecee 
Boston ..... 9.3(14) 9.7 6000 3.26(6) 9.7(5) 3.94(3) 
Charleston .. 9.4(5) ecco eeee 2.73(2) 9.5(2) 3.90(2) 
Houston .... 8.625- esee eee coe (2)8.5-9 3.4916) 
do barges . (2)8-8.5 coos 2.35 eee osee ones 
Jacksonville . 10.1(8) ecee esos eee 10.116) 4.242(5) 
Miami ...... 10.1 coe oeee eee 10.1(2) 4.242(3) 
a coees peed esos isos eee + ecos 
New Haven . .3110) oove 5 ee0 . eeee 
New Orleans. 8.5-8.7(3) eces ocee eee 8.7-9.1(2) 3.49(3) 
do barges. 8.7 cee sees eee TTT! coos 
Norfolk ....(5)9.2-9.4 9.6 3.18 2.82(2) 9.6(4) 3.90(3) 
Pensacola .. 9.5 cove coee eee 9.5 cece 
| Philadelphia. 9.2(10) 9.3 3.10-3.25(3) 3.10(6) 9.6(8) 3.90(5) 
do bar; + 9.109) epee coos eee ecee eens 
Pt. Secumaden 10.1(4) ecce esos coe 10.1(5) 4.242(4) 
Portland .... 9.49) 9.8 cose ese 9.814) 4.03 
Providence .. 9.3(9) 9.7 3.24 3.24(2) 9.714) 3.94-4.07 
Savannah ... 10.1(7) eooe cece 2.76(2) 10.1(5) 4.242(5) 
Tampa ..... 10(5) cece eeee eee 10(6) 4.20(5) 
hak adeee:. OD 9.4 esee ees 9.5(2) 3.90(3) 
No. 6 Fuel No. 6 Fuel Bunker O Heavy 
No. 6 Fuel No Sulfur No. 6 Fuel Max. 1% Fuel Diesel 
No Sulfur Guarantee Max. 1% Sulfur Ships’ Ships’ 
Guarantee Barges Sulfur Barges Bunkers Bunkers 
N.Y.Harb, .(13)$2.45-2.50 $2.45(13) $2.55-2.63(2) $2.55-2.60(3) $2.45(11) $3.57(3) 
Albany ..... . eece © 606 esse ose 
Baltimore .. 2.48(6) 2.45(4) 2.60 2.60 2.4514) 3.57 
Baton Rouge. 1.88 1.85 eoee sees 1.85(2) 3.2% 
Boston ..... 2.519) 2.51(5) eeee oeee 2.51(5) seo 
Charleston .. 2.34(2) 2.31(3) eens eeee 2.3113) res 
Corpus Christi 1.88 1.85 ecos ovce 1.85(3) 3.15 
Houston ....(4)1.85-1.90 1.85(7) eoee eevee 1.85(11) 3.24(6) 
Jacksonville . 2.31(6) 2.2816) sees coos 2.2816) wee 
Miami ..... 2.25 2.22(2) eoee see0e 2.2213) see 
Mobile ..... 1.93 1.90 ecee ecoe 1.90 eee 
New Haven . 2.47(3) 2.47 ecoe eeoe 2.47(2) eee 
New Orleans. 1.88(3) 1.85(3) econ eooe 1.8514) 3.24(2) 
Norfolk ....  2.43(3) 2.40(4) oes econ 2.4014) see 
WM «ss ocee 2.10 TY eoee .10 eee 
Philadelphia . 2.48(8) 2.45(8) 2.63(4) 2.60(4) 2.45(7) 3.57(2) 
Pt.Evergiades 2.25(2) 2.22(2) oeee cece 2.2213) éoe 
Portland ...  2.54(2) 2.51 weep gees 2.51 ate 
Providence .. 2.47(5) 2.47(2) 2.65 2.62 2.47(3) A 
Savannah .. 2.34(5) 2.3114) esee cove 2.3115) eee 
PA ..-+. 2.195) 2.16(4) ovee osee 2.16(5) see 
Wx. 
. + #08 ae ratings, see by the letter oR”, aoe oe ings. eee 
ectane ratings, where used, are indicated by the letter “‘M’’. ratings, Moter Methes 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JAN. 14 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and are by refiners only 4 
other refiners, export agents, or tanker terminal operators. The figure in parent ~ 
price indicates the number of companies quoting that price. 


Aviation Gasoline (MIL-F-6572) 
Grade 115/145 
Grade 100/130 
Grade 91/96 


Motor Gasoline 
92 Oct. R (Premium) 12-12 .25(2) 
11.75-12(2)-12.25 
11(3)-11.5 
10.75-11-11.25(2) 
11 


10. 
10-10. 25-10.75 


Gerosine & Light Fuels 


41-43 kerosine 
No. 2 Fuel 


43-47 Diesel index 
48-52 Diesel index .. 
53-57 Diesel index .. 


Heavy Fuels—Cargoes 
No, 5 Fuel, 0-10 p.t. $2.35(2)-$2.50 
Bunker C Fuel $1. 75(2)-81, 85(3)-$1.90 
Research octane ratings, indicated by the letter ‘‘R’’, are minimum ratings. Motor Method 
octane ratings where used, are indicated by the letter “mM”, 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo 
(Prices are per bbl. of 42 U. 8. gals., exclusive of local port or other governmental charges, 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbi. diff 
degree of gravity applies for gravities below and above those shown.) 
Type of 
Crude FOB Point 
Arabian . Ras Tanura, Saudi Arabia 
Qatar J Umm Said, Qatar 
Arabian Sidon, Lebanon 
Iraq-Kirkuk y Tripoll. Lebanon 
Iraq-Basrah Fao, Iraq 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification 
MIL-F-5572, unless otherwise noted.) 


District Grade 100/130 
New York, N. Y. 

Boston, Mass. . 

Portland, Me. .. 

Philadelphia, pa. « 

Baitimore, Ma. . 

Norfolk, Va. 


Grade 91/96 
- 1-17.2 


17 
16.5-17.25 


— 


LAKE PORT TERMINALS 


Buffalo Cleveland 
90 Oct. R (Prem.) ....essceescess 16(2) oees 
86 Oct. R os) eoeceesccecccece . (214. ny 8 eees 


PACIFIC COAST 
(In Ships’ Bankers, Diesel Fuel Bunker © Fuel 
or Deep Tank Lots) (P.8. 200) (P.S. 400) 


— Pedro, Calif. $3.44(5) (4)$1.70-1.85 

San Francisco .. 3.65(4) (3)$1.75-1.90 
Portiand, Ore. .. 3.86(4) (3)$2.00-2.15 
Seattle, Wash. .. 3.86(4) (3)$2.00-2.15 


JANUARY 16, 1952 


MEXICAN BUNKER PRICES 


U. S. DOLLARS PER BBL. OF 159 LITERS 


Manzanillo 
Salina Cruz .. 








29 YEARS OF RELIABLE 
OlL PRICE REPORTING 


This, in just a few words, is the story of 
Platt’s OILGRAM Price Service. 

Since 1923, it has been recognized 
throughout the industry as the foremost 
daily oil price reporting agency. tt has 
constantly been top management's major 
source of oil price information, and with 
good reason. 

. « « « OILGRAM has the largest stoff of 
oil price experts employed by any oll 
price reporting agency. 

- « OILGRAM is the most complete, 
most comprehensive price report available 
to the oil man. 

. . OILGRAM has the complete con- 
fidence of its subscribers. More than 
ninety out of every one hundred oil men 
who once subscribe renew their subscrip- 
tions year after year. 

If you are dependent upon daily oil prices 
in your marketing . you should 
be an OILGRAM Price Service subscriber. 
We invite you to accept a week's Trial 
Subscription with our compliments. There 
is no obligation on your part whatsoever. 
A letter of request on your compony 
letterhead is all thot is required. 

Write today to: 


Platt’s 


OILGRAM 


Price Service 
1213 W. 3rd St., Cleveiond 13, Ohic 





HARTOL 


one) 310) 7 -BEle). 
INDEPENDE NT MARKETER‘ 


PETROL 


Maine to South Carolina 


NUE NEW YOR NY 
. - i 











OIL PRICE SECTION 





effect Jan. 14, ge as posted by principal marketing companies at 
but. subject to later correction. 

Inspection fees «i a. ‘included in both gasoline and kerosine prices, 

unless otherwise specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 
2/25c; Kans, 1/100c; La, 1/32c; Minn. 5/200c; Mo. 1/25c; Neb. 2/100c; 
Nev. 1/20c; N. C. —_ N. D. 1/20c; Okla, 2/25c; 8. C. 1/8; 8. D. 
1/40c; Tenn. 2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala, 1/2c; Iowa 1/50c; Mich. 1/5c. 


Tank Wagon Prices 


Prices for gasoline do not include taxes; they do, yong include 
imepection fees as shown in next column. Gasoline tazes, shown in 
separate column, include 2c federal, and state tazes; also city and 
county tazes as indicated in footnotes. Kerosine tank wagon prices 
ee ee ia on eae taxes where levied are indicated in 
. if any, are shown in footnotes. These prices in 














ATLANTIC Atlantic CALIFORNIA CHEVRON ESSO Esso Gasoline 
White Flash Regular) Av. 80/87 Gaso- (Regular Grade) Kero- 
REFINING we - yee eS STANDARE its, Gem STANDARD Ww. ‘tases 5.W 
o. 5 . & over Ww. es Ww. 
Dir. Cons. Fuel Fuel San Fran., Cal..... 14.5 18.0 6.5 Atlantic City, N. J... 144.6 5.0 13.2 
T.W. T.W. Taxes T.W. T.W. Los Angeles ...... 14.0 17.5 6.5 OOUEEEE. cchicccacssss 94.8 5.0 13.1 
Allentown, Pa. 13.4 13.4 7.0 14.0 12.8 Fresno ........... 15.7 19.2 6.5 Baltimore, Md. ...... 14.5 7.0 13.1 
Altoona ...... 15.6 15.6 7.0 14.55 13.15 Phoenix, Ariz. ° 17.2 20.7 7.0 Cumberland cesece a * | 7.0 14.5 
Brie ....ce0e- 15.7 15.7 7.0 14.66 13.15 Reno, Nev. .. 17.0 20.5 7.5 Washington, D. c. eco 24.9 6.0 13.5 
Greensburg ... 15.6 15.6 7.0 14.55 13.15 Portland, Ore. .... 15.0 18.5 8.0 Danville, @. cocsece 15.4 8.0 14.2 
Harrisburg ... 14.3 14.3 7.0 14.0 12.8 Seattle, Wash. eves 15.0 18.5 8.5 Petersburg ecccccecs 15.0 8.0 14.3 
Philadelphia .. ... oad -» 134 12.2 Spokane Cvcecsccse 17.8 21.3 8.5 Norfolk ....eeeeeeess 14.1 8.0 13.6 
nea e+. 15.6 15.6 7.0 14.55 13.15 ME: wehasudens 15.0 18.5 8.5 Richmond ........++. 14.5 8.0 14.0 
i eoosee 13.4 13.4 7.0 14.0 12.8 Boise, Idaho ...... 17.7 23.2 8.0 Roanoke .....+- sues 16.3 8.0 15.1 
Scranton oo 14.3 14.3 7.0 14.3 13.1 Salt Lake, U. .... 15.4 19.4 7.0 Charleston, W. Va. .. 16.1 7.0 15.2% 
Wilkes Barre. -143 143 7.0 14.3 13.1 Honolulu, "7, H. 15.3 18.8 8.5 Fairmont ....++.++- ov meee 7.0 15.5 
Williamsport .. 15.0 15.0 7.0 14.3 13.1 Fairbanks, Alaska. 27.1 30.6 4.0 Parkersburg -» 16.0 7.0 14.4 
— ceocecece 14.0 14.0 7.0 13.7 125 PEEREE wexcecee eco 36.3 19.8 4.0 Wheeling ....... a FC 7.0 14.4 
wi imington, Charlotte, N, C. 15.4 9.0 13.9 
DM, cecceses 13.4 134 7.0 13.4 12.3 oo eee 15.8 9.0 14.1 
Bridgpt., Conn. 14.8 14.8 6.0 eee eee Kerosine Diesel Standard Mt. AMY ccccccccccce 16.0 9.0 14.4 
Hartford ..... ee pew oo «0 eee «(12.8 T.T. Of Stove Oil NEE ice sedeoxena - 16.0 9.0 14.6 
New Haven... 14.8 148 60 ... 12.3 40/199 T.T. T.T. IE vce ndceascs 15.3 9.0 13.7 
Boston, Mass, . 14.9 14.9 63 ... 126 gals. (400 gals. or more) Charleston, 8. C. .... 14.5 9.0 babs 
Fall ater} sees Ley m4 e3 ose ee (ex all taxes) GUE. wis cpccasces 36.8 ae idee 
Springfield .... 15. - . see . Spartanburg ......... 4. a dine 
Wee n0+- OS. A SR ff. SS ies | on 18:0 os ae New Orleans, La. .... 13.3 11.0 12.8 
Prov., R. I 14.9 14.9 6.0 wa tes ae ss... 5 oc 19.8 11.8 13.3 Baton Rouge ........ 13.7 11.0 12.5 
Camden, N. J see tee .* 31 121 Phoenix, Ariz. .. 21.2 13.9 15.4 Alexandria .......... 15.1 11.0 13.7 
Newark ....... ‘7 14:7 66 aE 122 Reno, Sa | 13.8 15.3 Lake Charles ........ 13.8 11.0 =. 
Feed B.. Geo 9 | 9g! y+ —s 3 Portland, Ore. 20.5 11.5 apts GRPOVONSEE . cnccvccces - yr 4 -s 
nghamton .. ls . 4 yd ar Seattle, Wash. 20.5 11.5 eee New Iberia .......... 3. 11. 1 
Buffalo ..... «+ 15.5 = rr -8 bw Spokane ......... 24.3 14.8 16.3 Knoxville, Tenn, ..... 15.3 9.0 13.7 
mawe bev eees mH 5 He 14.8 an Sain... 20 '5 11.5 py Memphis .......++++- 15.0 9.0 13.5 
hester .... Ly —. 4 oe os Boise, Idaho ..... 28.8 15.3 16.8 Chattanooga ........-. 15.2 9.0 13.6 
Syracuse ..... \ y \ \. ‘ Salt Lake, U. ... 16.5 13.0 13.5 Nashville .......ss+6. 15.5 9.0 14.0 
Watertown ... 16.6 16.6 6.0 x16.0 14.2 Honolulu, 'T. # 19:3 11:6 Little Rock, Ark. .... 15.9 8.5 14.3 
Baltimore, Md. 14.5 14.5 7.0 ... 12.2 hihone Dian 93:2 : Ses 
Richmond, Va. 14.5 14.5 8.0 14.0 12.6 aon .° 21.8 a ye ig Naphthas-T.W. & Steei Bbis. 
=a - 15.4 15.4 9.0 13.9 12.6 Mia i ke , Se vot P Min, Spirits V.M.&P. 
ac nville, Taxes: Newark, N. J. 
Win coccegec 15.2 15.2 9.0 oes aes Boise—Sc gas tax applies to motor fuel 3,600 gals. & over... 17.0 18.5 
only; avgas Le ~s are 2c = 2.5¢ — ee 2 ate eesens 23.0 24.5 
Mineral Spiri .M.&P. Salt Lake—7c gas tax applies to mo’ altimore . 
T.W. se Li fuel only; avgas taxes are 2c federal, 4c reg by & over... —z eee 
Philadelphia, Pa. ... 16.5 18.0 —-. ee Sn a laa ‘ 
Pittsburgh ........ . 20.0 21.0 Honolulu—8.5¢ gas tax Pa y= zee motor fuel 100-499 gals. ..... 19.0 awae 
only; avgas taxes are fed 4c terri- 500-3,599 gals. ..... 18.0 eoee 
Heavy Fuel Olls—T.W. torial. Standard wt, ofl price is 3,600 gals. & over. 16.2 ee 
Ne. 5 No. 6 ex lc territorial liquid fuels tax. All T.T. Steel bbis. .......... 25.0 ¥ 
Philadelphia, Pa. ....... 8.48 6.90 prices are ex Hawaiian gross income tax of 


1% to resellers, 2.5% to consumers. 





FUEL os 
Notes: Setens No. 1 .2 No.4 No.6 
Kerosine—Thru Penna, & Del., add 2c per ” Gasoline—For other deliveries of Chevron Atlantic City, N.J. 13.2 22 oe 
gal. for t.w, deliveries of less than 25 gals. © (Regular) and Chevron Aviation 80/87, add to Retmncte Md... ig't 122 *aioe aoe 
Selb ens, Sse neaunsarwuocennes %SMbenin-and-over free efor G80 fale: © Wasninetn. D. &. 1-5 12g 888 308 
sy y ‘or 99 gals., pt for iveries to 3 i 4 
Mineral Spirits prices also apply to Stod- © Marine trade in Alaska (excluding Chevron J orfolk, Va. .... 13.6 12.2 -s 
dard Solvent. Aviation 80/87) where 0.5c differential applies Petersburg Con See i 
x Effective Dec. 8, 1951. to 40-399 gal. delivery; for less than 40 gals. Denn ....... 14.0 126 er 
add 4. 0c gal., except at Honolulu add 4.5c for Roanoke Poet: ~ 13.7 rie 
less than 40 Marine trade and less Charlotte, N.C... 13.9 12.6 S 
than 100 gals. to “ ghoreside trade. Prices for Hickory ame 14.1 12.9 
CONT'L, ‘N:, 8. Prices are Continental's Chevron Aviation 80/87 at Salt Lake City ap- Raleigh ......... 14.6 13.5 ‘ 
tankwagon prices. Current selling ply to all quantities in excess of 40 gals. Charleston, 8. C 12.4 
OIL prices may vary from those shown Prices for Chevron Supreme (Premium) are Columbia '........ ..-- 13.2 z 
because of local conditions.) 2.0¢ gal. higher than Chevron (Regular) for Spartanburg ..... soe Se oe 
quantity delivered, except at Salt Lake which Taxes: Louisiana kerosine prices” do not in- 
a is 1.5¢ gal. higher. For less than 40 gals. de- clude 1c state tax. 





liveries, add 4.5c gal. to 400-gals.-and-over 
price, except at Honolulu, add 5.0c gal. for 
less than 40 gals. (Marine) and less than 100 
gals. (Shoreside). 


Notes: 


Kerosine No. 1—Atlantic City prices are 


Add to Chevron Aviation for deliveries of 300 gals. or more; add lc for 
oe cole --- 4S «613-8 68.0 «614.7 80/87 quantity delivered prices, 2.0¢ for 91/98, 100-299 gals., 2c for less than 100 gals 
— 3 oe. oe Cee oe 5.0¢ for 100/130, and 8.0¢ for 115/145. 
ee. wre. coe SE OT SLO BO ea | wen rae 4 = Salt ae 
Ch coco 28.9 14.7 m 15. y, apply eliv gals. For 
ings 0 secs 8:0 ie: other deliveries: less than 40 gals., add 4c; IMPERIAL (‘Prices are ee 3 ge ® 
0 8.0 18.2 200-399 gals., deduct 3c; 400 gals. & over, OIL arrive at price per e 
0 8.0 18.2 deduct 4c; tank car-truck trailer, deduct 5.5c. meme 
5 8.0 18.2 Salt Lake City posted tank truck price is for Grade) Kere- 
‘4 7.0 16.5 minimum 40 gal, deliveries, —— le 
1 8.0 19.2 Standard Diesel/Furnace Oi] & Standard T.W. Taxes T.W. 
-0 8.5 14.9 Stove Oil—T.T. —— are for deliveries of 400 P ° 25.1 
. 8.5 14.3 gals. or more, other deliveries: 40-199 a _ “- _-s 94 pe 
z . . ’ 1c; 200-1 e 3 » N. B. eee : y ‘ 
7 a Ee a a ee ee ee. 88 13.0 23.6 
5 8.5 13.1 Charlottetown, 
5 8.5 12.5 ele, csccsscoce 23.6 13.0 25.6 
Montreal, P. Q. 23.6 13.0 25.6 
HUMBLE Humble Toronto, Ont. ..... 22.6 11.0 24.6 
city taxes: Gasoline Gaso- Kerosine Hamilton, Ont. .... 22.6 11.0 24.6 
Santa Fe, ic; OIL Regular ine Tank Re- Winnipeg, Man. ... 23.0 9.0 27.0 
T.W. Retail Taxes Wagon tail Brandon, Man, ... 26.9 9.0 28.9 
Dallas, Tex.. 14.0 19.0 6.0 12.8 17.0 Regina, Sask. .... 21.5 10.0 =-8 
Falls gasoline Ft. Worth .. 14.0 19.0 6.0 12.8 17.9 Saskatoon, Sask... 25.1 10.0 oH 
prices for deliveries of less Houston .... 14.0 19.0 6.0 12.8 17.0 Calgary, Alta. .... 21.3 10.0 ee 
than gals.; 200-399 cals, deduct 0.5¢: San Antonio. 14.0 19.0 6.0 12.8 17.9 Edmonton, Alta... 20.0 10.0 94 
400 By and over, deduct ic. Vancouver, B, C. . 22.0 10.0 ° 
° Notes: (*) Price is for Esso Extra (Premium). 
Notes: T.W. prices are to all classes of dealers and Taxes: 
T.W. prices are to consumers and dealers. consumers, Gasoline taxes are provincial taxes. 
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SOCONY VACUUM 
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New York City: 
Manh. 
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Taxes: N.Y.C. prices do 
Discounts: 


20 
not include 3% city sales tax 


Tank Wagon Prices (Continued) 
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18.5 21.5 
applicable to price of gasoline (ex 
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tax). 


Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals or more. 


Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 
Mobilheat—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals. or more. 


Notes: 


gals. or more. 
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WUSoNDeOwSaXIO: 


Syracuse V.M.&P. price is in steel barrels, Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals. 


x Effective Jan, 1. 


OHIO STANDARD 
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Youngstown 
Zanesville 


bad 
° 
coooooooooooo 


20.0 


1 
Taxes: Hangar operators can purchase aviation gasoline less 4c 


A-10 to supplier. 


Discounts: Sohio Aviation—on contract to hangar 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals., 0.5 higher. 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5c higher. 


RESBEREEEEEE 
Sooococecooooo 


bt et et et et 


eooccececocow 
BRRRRRRRRE 


AAA aananaa: 


. 19. 
per gal. 


operators and resellers, 2c off consumer t.w. 


Soooooooo oo; 


20. 
State Road Tax 


AAAs 
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21. 
by support 


itt 


BUBBEBEEEEEE 
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ing purchase 


Prices at 


Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75¢; 2500 to 4999 gals., le; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5e. 


Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted. 


Red Crown (Reg. Grade) 
Red Cr’n. Red Cr’n. 

Cons. Gasoline 

T.W. 

17.5 

18.0 

17.4 


of 
3 


Chicago, Ill. 


luron, oR ee 
Milwaukee, Wisc. 


AAAIAIAHBAVWHR 
ecocoooeors 


1-99 gals. 

100-149 gals. 

150 gals. & over .... 
150-399 gals. 

400 gals. & over .... 


1-749 gals. . 
750 gals. & over .... 9.9 4 
Taxes: St. Louis, Mo., gasoline tax includes ic 
city tax. Des Moines, Ia., kerosine and furnace 
oil prices do not include 4c state tax. State 
sales, occupation, consumer & use taxes to be 
added where applicable. 

* ‘Temporary’’ price. 

«x Effective Jan, 14. 
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Kerosine 
T.W. gals. 
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16.6 
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15.5 
14.2 
«13.7 
12.2 
13.9 
15.6 
15.5 
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Furnace Ot] 
100 gals. 100-174 175-849 850 gais. 
& over 


gals. & over 
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Dallas, Tex. 


Fort Worth ..... 
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classes of consumers with 
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minimum delivery 
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8.8. prices are at company-operated stations. 


Kentucky 


Vicksburg 
Birmingham, 
Mobile 
Montgomery 
Atlanta, Ga. . 


J ad 
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Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, ic city & ic county; Pen- 
sacola, ic city. Other taxes not included in 
prices: Georgia, kerosine, ic; Montgomery, 
kerosine ic; Mississippi, kerosine 0.5c. 


Notes: 


Consumer t.w. prices are same as net dealer 
prices. 








DISPLAYED: Advertisements set in special type or with border— 
$13.50 per column inch. 
UNDISPLAYED: “For a “Wanted to Buy”, 

“Business Opportunities” ‘ 
tions set in type this size wi 
charge $7.50 per insertion. 


“Help Wanted’, 
lianeous classifica- 
out border—30 cents a word. Minimum 


CLASSIFIED 











“Positions Wanted’’—15 cents a word. Minimum charge §3 per insertion. 
Box number counts 2 words. Copy must reach us by Wednesday 
preceding date of issue. 

All classified advertisements are payable in advance. 


No agency commission or cash di on classified adverti 


aaver 








Positions Wanted 


POSITION WANTED: Man 43 years of age, 
20 years experience in sales and bulk plant 
operation, service station supervision, desires 
job in any capacity in this field, reference 


For Sale 


TWO FRAZIERS, 4000 
ments, double buikheads, 10.00x20 tires, clean, 
$1750.00 each. SPRINGFIELD BODY 

TRAILER COMPANY, 


gallon, 3 compart- 


1631 College Ave., 


Wanted to Buy 


BRANDED DISTRIBUTORSHIP. Up to 

$50,000 cash, Prefer established business where 

owner wants retirement from management. 20 

years experience all phases marketing. Full 
609. 


GOX 608. Springfield, Missouri, Telephone 25526. details. BOX 





OPERATIONS SUPERINTENDENT with 22 
years experience in plant operation and all 
phases of truck distribution for a major oil 
company, would like to associate with a 
progressive petroleum marketing company in 
the vicinity of New York where initiative and 
ambition to increase operating efficiency would 
be appreciated. BOX NO. 606, 


For Sale 


WHOLESALE JOBBER, major company, new 
equipment, 50,000 gals. Carload month, 
$65,000—-$35,000. Down terms, total payment 
3 to 5 years. BOX 224, Roswell, New Mexico. 


TWO 5000 GAL. TANDEM gasoline trailers. 
Sell with tractors if desired. Ready for 
service. Write C, AND M, TRANSPORTA- 
TION CO., Box 166, Springfield, Mo. 


STEEL STORAGE TANKS 


Railroad Tank Car Tanks 
6,500 to 12,000-Gal. Cap. 
Coiled and Non-Coiled 
Cleaned—-Painted—Tested 
Heavier—-Safer—Cheaper 
Other Tanks Too 
Also—Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 


MARSHALL RAILWAY 
EQUIPMENT CORP. 


50 Church St., Suite 1976 
PI aa York 7, N. ae sion. Only interested in proper- 





WANTED TO BUY 


Retired president of large coal 
sales company, with three sons 
who have had oil experience, is 
interested in buying either ma- 
jority or all of an oil distribu- 
tion business in any rapidly grow- 
ing area in the United States 
where there is room for expan- 





ties with established and uninter- 





1—1950 FRUEHAUF, 41000 gallon, 3 com- 
partment. 3” lines, 3” Emergency Valves, 
cross over, landing legs, tire carrier, new 
10x20 recaps. Perfect, like new. Price 
$2750.00. BRUCE EE, HACKETT CO., 621 West 
58th St., Kansas City, Mo. Hiland 1385. 


4100 GAL, FRUEHAUF TRAILER, tandem 
axle. $1000.00. 800 gal. tank, 3 compt., 
power take-off, Bowser Ticket Printer meter 
on 1936 International truck. $450.00. LASSUS 
BROTHERS, 1815 East Wayne Street, Fort 


Wayne, Indiana. oils, etc. 


FOR SALE: Fruehauf, single axle, 4085 plus 
1%, 4 compartments, double bulkheads, 6” 
air brakes, 10.00x20 tires. EHT Mack, 1948, 
10.00x20 tires, practically new motor, im- 
mediate. delivery, $3,000.00. ASSOCIATED 
TRANSPORT COMPANY, 6840 Forest Park 
Road, Dallas, Texas, Telephone Dixon 9705. 





STEEL DRUMS 


We can furnish you with bung 
type and full open head steel 
drums and pails suitable for 
lubricating oils, greases, fuel 
At any point. Let us 
have your inquiries. 

BUCKEYE COOPERAGE COMPANY 


Cleveland 15, Ohio 
UTah 1-8833 


3800 Orange Ave. 


rupted earnings record and 
where present owners have good 
reason for wishing to sell. 


If you have a business of this 
kind and want to sell for a good 
reason, write a general descrip- 
tion of your business with rea- 
sons for selling, addressing: 


PROSPECTIVE PURCHASOR 
c/o National Petroleum News 
1213 West Third St. 
Cleveland 13, Ohio 

















Oil Price Index Remains Steady 


WASHINGTON—Bureau of Labor Statistics’ whole- 
sale oil price index for week ended Jan. 7 showed no 
changes for sixth straight week. Index based on Platt’s 
Oilgram quotations, is compared below with correspond- 
ing week a year ago (1947 equals 100): 

Jan. 7, 1952 Jan. 9, 1951 
SEE RAE: BOOB i 5 + oo bir sve tenn nvnn 125.6 124.6 


Crude .... ebdiUs 64 00S nille nw obaee 133.5 133.5 
Refined products. er ee eee ee ee 124.1 122.9 


SED 40 cies enesebesiedbsciubeadeedat 131.5 131.0 


PP eRe e UT eee er pore eeer PF Cu 131.1 128.9 
DD EDs 0 chs ide scsdbdegdedcnwes 134.6 130.6 


a mnee spy lho n- MELEE LIRURTL Te rere 103.5 101.7 
RA GD 3s 6.04 05.00 656 4000040 ceeds 92.1 92.1 
PeOOR: RD: * 6560 pe dcestduesakveaeend 116.4 116.4 

While not on a comparable basis with above oil index, 
bureau’s wholesale price index for other commodities 
based on 1926 was 177.2 for week ended Jan. 7. 


LP-Gas Deliveries Cut by Tank Car Tieup 


NEW YORK-—Slow tank car turnarounds and rail de- 
lays because of winter weather have curtailed deliveries 
of liquefied petroleum gases, marketing sources reported 
Jan. 9. Product demand continues in excess of supply. 
However, there has been no confirmation of trade reports 
that “export quotas” on LP-gas shipments were being 
“considered” in two producing states in Southwest. 

LP-gas marketers declared that “hundreds” of tank 
cars were tied up in Chicago area, and all customers of 
one major marketer have received wires urging them 
to expedite turnarounds. Rail trips to Eastern Seaboard 


from Southwest, normally about 10 days, recently have 
taken as much as 20 and 23 days. 

Prices of principal marketers (their ceilings) were re- 
ported unchanged for Group 3 shipment: Propane, 4c; 
Propane-Butane mix, 4.5c; and Butane 5c. Small lots of 
butane occassionally were available as result of shortage 
of cars in producing areas, it was said. However, demand 
for propane was strong, and sales of small lots at prices 
ranging from 6 to llc, FOB Group 3, was said to have 
been made. 


Standard of Calif. Revises Crude Prices 


SAN FRANCISCO—Standard Oil Co. of California has 
announced revised price schedules for crude oil purchased 
in two California fields. 


Edison Field—Gravity scale in new schedule starts with 
12-12.9; previous schedule started with 14-14.9. 


Wheeler Ridge Field—Schedule has been extended from 
top of 24-24.9 gravity, to top of 30-30.9. 


Standard’s new price schedules for the two fields, effec- 
tive Jan. 1, follow: 


——WHEELER RIDGE—— 
Gravity y Price 


ce COLE £ | Pero 
me oo RRL eee . ee bcesaseoces 2.11 
eo 2, AEE Eee 2.17 
15-15.9 .....:.. 2.24 
ew RE OTe 2.30 
a eae 2.35 
gp a MELEE OTe 2.40 
19-19.9 ........ 2.45 
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Tear out the reply card on the opposite page, circle the number corresponding to that of the 
particular items on which more information is desired, and mail. There is no charge for this 
service—not even postage. The numbers are placed at the end of each article. 


Equipment Men Push Oil Marketing Efficiency 


Manufacturers of oil marketing and allied equip- 
ment added many new products to their line and im- 
proved current models in 1951. Indications for 1952 
are that research in oil marketing equipment will 
bring about continued progress. The goal, of course, 
is a more efficient and profitable oil marketing in- 
dustry insofar as equipment is concerned. 

Despite serious material shortages at times, the oil 
equipment manufacturer generally has been able to 
meet demands of oil marketers. What the next year 
will bring in the way of material shortages is hard to 
say. However, the manufacturers have shown in the 
past that they can overcome big obstacles, and indi- 
cations are that 1952 will find them turning out new 
and better equipment. 

The oil equipment jobbers and the manufacturers 
were brought together for the first time in 1951 with 
the formation of the National Assn. of Oil Equip- 
ment Jobbers. This group is pledged to improving 
the oil marketing equipment industry and doing a bet- 
ter job for the oil marketer. 

During the past year NPN has published descrip- 
tions of new equipment and new literature for the 
benefit of its readers. The requests for more in- 
formation have proven that oil marketers are anxious 
to learn about equipment. 

As a service to readers who may have missed some 
articles, a selection of some of the equipment descrip- 
tions and literature has been made and these are be- 


ing repeated in this issue with code numbers from 1- 


to 13. In most cases the selection has been made on 
a basis of top number of inquiries from readers and 
a cross-section of oil equipment categories. 

Readers are invited to use the reply cards on the 
opposite page. All a reader has to do is tear out the 
card and circle the proper number. Postage is paid 
by NPN. 


Service Station Management 


(Service Stations) 

A new 48-page booklet contains many fundamental 
facts on the operation of a service station. It tells what the 
station business offers, what it demands, and why some 
fail. Ways of getting into station management are ex- 
plained. The booklet tells about the different types of 
stations, and a brief outline of the relationship of the 
supplier with the station. Booklet also goes into the prob- 
lem of securing capital, selecting a good location, plan- 
ning a station, profits, importance of bringing customers 
back to the station, advertising and display, housekeep- 
ing and keeping station records. The booklet should prove 
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valuable in helping new dealers and refreshing the mem- 
ory of old hands in station management fundamentals. 
The National Cash Register Co. 

Circle No. 1 on Reply Card 


Cleaning Storage Tanks 


(Terminals, Bulk Plants) 

‘ Pocket-size booklet, “Tank Talk,” has been published 
to stimulate safety among men who enter and clean gaso- 
line storage tanks. Material deals primarily with safe 
procedures for entering leaded gasoline storage tanks, 
particularly with safe methods for removal and disposal 
of sludge. Based on style set by Armed Forces manuals in 
World War II, booklet gives subject cartoon treatment, 
telling a picture story and amplifying it with text. Pub- 
lisher says this booklet supplements the API manual, 
“Cleaning Petroleum Storage Tanks, Section B—Gasoline 
Tanks.” API manual is directed primarily to supervisors, 
foremen and others who are responsible for safety of 
men and equipment when gasoline storage tanks are 
cleaned, while this booklet gives that part of the infor- 
mation helpful to the men who do the actual cleaning. 
Petroleum Chemicals Division, Du Pont Co. 

Circle No. 2 on Reply Card 


Oil Burner Tank Gage 


(Fuel Oil Distributors) ) 

An indicator 
for domestic oil 
burner tanks op- 
erates by direct 
mechanical action 
and has non- 
breakable double 
domes of clear- 
transparent Ten- 
ite plastic, com- 
pany says. The 
patented calibra- 
tion assembly, in- 
serted between 
the two domes, is 
said to permit 
reading of tank 
contents from all 
directions. Indica- 
tor rod, capped 
with a red disk and hinged to a cork-t'ppcd float arm, 
moves up and down the calibrated scale with variations 
in the oil level. The entire assembly is said to withstand 
in excess of 70 Ibs. air presure and to remain leakproof 
under pressure filling. Available for 1%” and 2” tank 
openings, the gages are tailor-made and factory-adjusted 
to fit individual specifications. They can be constructed to 
fit any size tanks with depth dimensions up to 12’. The 
cork float is said to resist oils and alcohols. Krueger Sen- 
try Gauge Co. 

Circle No. 3 on Reply Card 
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SLASH LOADING TIME 
GAIN PLANT SECURITY 
YOU 


With the Rockwell system of remote registration, ticket printing 
CONTROL registers are under your dispatcher’s eyes and hands. Each is elec- 
trically synchronized to one of the meters at the rack. The dispatcher 
AND RECORD alone has control over all loading: Product can only be drawn after 
HERE the dispatcher has inserted a ticket and energized the proper circuit. 
Think what this system means. You'll save 
loading time—for drivers are released of burden- 
some record keeping. You'll reduce the human 
element of error to a minimum. You'll gain 
greater plant security. And you'll have positive, 

basic accounting covering every transaction. 
This Rockwell system of remote registration 
has underwriter’s approval. It is now available 
for both new metering installations as well as for 
application to existing Rotocycle meters. Write 

for bulletin OG-324. 


Rudiibedl 


ROCKWELL MANUFACTURING CO. 
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Tachometer for Trucks, Cars 


(Transportation) 


A new electric 
tachometer is re- 
ported to give ac- 
curate readings 
of engine revolu- 
tions with no lag 
or over-run. The 
equipment con- 
sists of two units 
—a sending 
switch which is 
attached to the 
distributor, and 
the tachometer 
head which con- 
tains the receiv- 
ing mechanism. 
The head is 
mounted on the steering post or dash and is connected 
to the sending switch by wire cable. Current is supplied 
by the truck's electrical system. The sending switch re- 
volves with the distributor shaft and transmits current 
impulses to the receiver which actuates the tachometer 
mechanism and pointer. The equipment is available in 
three models, all with 270° dial scale. The standard 
model is for six volt systems, shows engine speeds up to 
4,500 r.p.m. and has engine “economy range” markers. 
Another model has the same dial and speed range but 
also has an odometer or revolution counter which will 
register up to one billion engine revolutions before start- 
ing over. This feature is said to make accurate schedul- 
ing of maintenance work possible. Both of these models 
are available for 12 volt as well as six volt systems. 
Another model, for six volt systems, has both an odo- 
meter and a built-in vacuum gauge which serves as an 
engine analyzer and shows the condition of the engine at 
all times, manufacturer says. Stewart-Warner Corp. 

Circle No. 4 on Reply Card 





Car Washing Brush 


A new model 
car washing 
brush feeds deter- 
gent into unit au- 
tomatically when 
it is required, 
the manufacturer 
says, The washer 
also rinses and 
shuts off water 
with one finger- 
control valve, and 
thus’ eliminates 
the need for a 
bucket. The de- 
vice consists of a 
revolving brush, driven by water power, surrounded by a 
stationary brush said to prevent splashing. The unit will 
work on both high and low water pressures, company says. 
The detergent used comes in the form of a tablet and is in- 
serted into the unit. Melaire Distributing Co. 

Circle No. 5 on Reply Card 


Cement Sticks Metal to Metal 


(Bulk Plants, Terminals) 


A rubber cement called Plastilock has been developed to 
stick metal to metal with a bond said to be stronger 
than rivets or nuts and bolts can make. First used to 
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bond brake lining to brake shoes on motor vehicles, the 
cement now is reported being used by one manufacturer 
to make a stronger, more serviceable gasoline tank by 
cementing the metal sections together. Nuts, bolts and 
gaskets formerly used are no longer needed, company says 
The cement is said to provide a perfect sea] aga‘nst oil 
products. The B. F. Goodrich Co. 


Circle No. 6 on Reply Card 


Grounding Reel 
(Bulk Plants, Terminals) 


A grounding 
reel for use at 
loading racks in 
bulk plants and 
terminals is said 
to keep the 
grounding cable 
off the ground, 
thus preventing 
damage and en- 
tanglement. The 
reel is equipped 
with 40 ft. of 
3/32” cable, all 
parts are cad- 
mium plated or 
are of rust-resist- 
ing material, and 
there is uniform 
tension through- 
out the entire 
length of the ca- 
ble. when it is 
pulled out, com- 
pany says. The 

reel, however, can be provided with a ratchet ar- 
rangement, which latches the cable at intervals. Benjamin 
Reel Products, Inc. 


Circle No. 7 on Reply Card 


Liquid Level Gage 


(Bulk Plants, Terminals) 
Liquid level » 

gages are avail- 

able which are 

said to be instant 

reading, accurate, 

vapor tight, and 

read at eye-level. 

They can be in- 

stalled on bulk 

plant, terminal 

or underground 

tanks, old or new 

without welding. 

Gage readings 

are obtained in 

feet, inches and 

eighths from a 

stainless steel 

tape, which has 

large dark fig- 

ures on a con- 

trasting light beckground. The gages are said to be fully 
automatic, having a counterbalanced, one-piece tape con- 
nected to a large sensitive float which needs no guide wires. 
The gages are equipped with a proving device for obtain- 
ing a second reading for verification. The Tokheim Co. 


Circle No. 8 on Reply Card 














5 Meet the Flammable 
id Hazards of Your Plant 


Increased use of gasoline, alcohols, acetones, or other 
flammable liquids creates serious hazards you may have 
overlooked in your plant. Check your present protection 
facilities now so you can meet sudden emergencies with 
fast, positive, fire-killing foam. 

National Foam engineers can survey your plant, study 
risks involved, and then determine the type of foam pro- 
tection best suited to your plant's requirements . . . me- 
chanical or chemical foams . . . the most complete choice 
of devices available . . . Foam Chambers for large tanks, 
Overhead Spray Deflectors, Nozzles, Dip Tank or Drain- 
board Systems, or even small extinguishers and other 
devices . . . whichever is best suited to your particular 
needs. Large plant, or small, National Foam specialists 
are ready to engineer foam protection to meet the haz- 
ards of your plant. 

Let National Foam engineers and chemists show you 
how to get the best foam fire protection today! Consult 
your nearest National Foam Distributor, or write us direct 
about your problem. 


FOAM SYSTEM, INC. 
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Keeps Engines Warm 
(Trucks) 


A new, automatic device keeps en- 
gines warm in cold weather by start- 
ing the engine and allowing it to run 
a few minutes to restore “normal” 
temperatures (usually two to four 
times during a cold night), manufac- 
turer says. The main unit clamps to 
the engine head or manifold bolt and 
has four connections to the electrical 
system. As the outside temperature 
falls, it automatically starts the en- 
gine, allows it to run for the period 
required and then automatically shuts 
it, company says. A control knob on 
the dash switch unit turns the unit 
on or off, and one of the features is 
said to permit operation of the unit 
only when gears are in neutral. The 
switch knob glows red when unit is 
on. The manufacturers says that 
setting of the generator to charge 
at idling speeds will compensate for 
battery drain and that no more gaso- 
line is used in keeping the engine 
warm than would be needed to warm 
it up from lowest temperatures, Gray- 
Lincoln Engineering and Manufactur- 
ing Co. 
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Grease Additive 


(Compounders ) 


A four-page bulletin describes the 
properties and use of Santocel, an ad- 
ditive for greases. It tells how the 
material is capable of transforming a 
fluid oil into a lubricating grease. 
Data which has been ascertained in 
tests is given as well as information 
on the preparation of the greases and 
the effect of different oil stocks. Phy- 
sical properties and chemical analy- 
sis of Santocel are given. Monsanto 
Chemical Co., Merrimac Division. 
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Concrete Preserver 
(General Application) 


Literature describes manufacturer’s 
concrete preserver. The product is 
said to penetrate and seal concrete 
floors, thus preventing dusting or 
chipping of concrete during future 
usage. Its penetrating quality is said 
to make the finish part of the floor 
rather than a surface coating. It 
lengthens both life and finish of the 
floor, company says. The finish is re- 
sistant to grease oils, gasoline, soaps 
and heavy traffic and may be applied 
to old as well as new concrete floors, 
company says. The preserver comes 
in a number of colors. It may be ap- 
plied by brush or applicator. Multi- 
Clean Products, Inc. 
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ILLINOIS 





P. R. GIRARD 
Factory Representative 


Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 $. LaSalle St. 




















INDIANA 





Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


incl, Madinon Ave. 











OFFERING THE OIL INDUSTRY THE 


FINEST IN OIL EQUIPMENT 
@ BULK PLANTS 
@ SERVICE STATIONS 
@ TRUCK TANKS 
@ ENGINEERING & SERVICE 


COFFIELD SUPPLY CO. 


1626 So. Main St. South Bend 24, Ind. 














MAINE 





in MAINE it's ‘ ’ 
+ 
gould equipment co. 
Box 161!1—Portiland, Maine 

20 yeers of equipment service to the oil 
man — bulk pliant — i i 
ralph gould ' ‘bud’ barrett 
el gerry don kelley 





MICHIGAN 





R. V. SEAMAN CO. 


Michigan’s largest wholesaler of 
truck tank, service station and 
bulk plant equipment. 


SAGINAW—DETROIT— 
GRAND RAPIDS 











NEW JERSEY 


PUTING Ref 
crock Excha 
WHEELS Price 


) 


SERVICE SPECIALTIES INC. 


1Sth ST., JERSEY CITY 2,NJ 
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Overhead Car Washing Swivel 
(Service Stations) 


An overhead car washing swivel 
has been designed for service station 
use. It has a 7%” circular housing 
flange for mounting to the ceiling. 
Manufacturer says the swivel will not 
drip, never needs take-up or adjust- 
ment on packing gland, and unit is 
tested under 1,000 lbs. pressure. The 
unit has an accessible oiler to provide 
lubrication. Any length of %” pipe 
may be added to the swivel for an 
arm, and a short length of hose com- 
pletes the job. The Zierden Co. 
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Tire Changing Tools 
(Service Stations) 


Bulletin describes a tire changer 
which is said to remove tires quickly 
and safely from any rim. One model 
is said to handle all sizes of passen- 
ger car tires, the other is made for 
truck tires. Manufacturer says the 
equipment mounts or dismounts tires 
in 30 seconds. Coats Loaders and 
Stackers, Inc. 
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NEW EQUIPMENT 


(The following items are being pub- 
lished in NPN for the first time) 


Seals Gasoline Tank Leak 
(Service Stations, Fleet Maintenance) 


A new product is said to perma- 
nently seal leaks in gasoline tanks 
(without draining contents), radiator 
hoses, flexible tubing, windshields, 
etc. In addition to sealing all types 
of leaks, company says the product 
makes quick, permanent repairs to 
cracked distributor caps and battery 
cases, insulates electric wiring; 
waterproofs spark plugs and ignition 
systems. It is said to stick to any 
surface, to never become brittle and 
to be unaffected by gasoline, oil, 
naphtha, alcohol or water. Allen 
Products Corp. 
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NEW JERSEY 








PRICE SIGNS 
On Gas Pumps Show 
State and Federal 
Taxes Separately. 
Remind Motorists that 


Taxes are high. 
Send for Circular. 
TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 





NEW YORK 








RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N. Y. 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 





OHIO 








W. E. “BILL” LAYMAN 
164 E. Exchonge St. Akron 4, Ohic 
Phone—Jefferson 8215 
Factory Representative for 
Westinghouse, O.P.W., Lincoln, 
Neptune, Huffman, Goodrich. 
Air, Oil, Hydraulic and Gas 

Hose and Coupling Service. 


SALES—PARTS 
ENGINEERING SERVICE 





PENNSYLVANIA 





E. 0. HABHEGGER CO. 
Fairmount Ave., ot 24th St. 
PHILADELPHIA, 30 


BU 
TRUCKS—SERVICE STATIONS 











, RUTLEDGE EQUIPMENT CO. 
334 Bivd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 

G&B Equipment—Buckeye Valves & 

Fittings 


Granco Pumps & Meters—Air 
Compressors 
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Winner of seven major national safety awards including the Grand 
Prize in the 1951 Tank Truck Hazardous Over-The-Road class in 
the American Trucking Association National Safety Contest, Dan 
Dugan Oil Transport Co., Sioux Falls, S. D. uses and specifies as 
Standard Equipment. 


WARREN 


EMERGENCY VALVES 


“We like the automatic shut-off, weight-saving, minimum mainte- 
nance and fool-proof operation features of WARREN Valves. We 
consider them vital equipment,” says Dugan. “They help us to 
maintain our accident-free and breakdown-free operations and to 
build public confidence.” 


The prize-winning Dugan organization is also a pattern-setter. In 
an extensive program of public information and education that 
is a credit to the industry, Dugan demonstrates its safety equip- 
ment, including WARREN Emergency Valves, at every opportunity. 


With WARRENS you, too, can get prize- 
winning performances—full I.C.C. 
compliance —and the security that 
comes with having the finest in emer- 
gency equipment. 


Install WARRENS now—and give your 
drivers, your equipment, your delivery 
points—and the general public—the 
greatest possible protection! And be 
sure to specify the WARREN Emergency 
Valve System when you order new 
truck-tank or tank-trailers. 


Write for Literature and Full information litelog 


Ww 
MANUFACTURERS OF © ——~? 
CUSTOM BUILT MACHINERY SINCE 1901 


BEIIS MACHINE CO. \ 


WARREN PENNSYLVANIA 
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Pipe Line Expansion Connector 


(Bulk Plants, Terminals) 

A new bellows type connector is 
designed for pipe line applications 
where vibration, expansion and elec- 
trolysis exist in the handling of liq- 
uids or gases. The connector is elec- 
trically non-conductive and unaf- 
fected by temperature changes. It is 
said to serve as a vibration dampener 
as well as an expansion joint and 
connects misaligned couplings and in- 
sulates flanges electrically. The end 
flanges of the joint are French-type 
envelope gaskets made integral with 
the joint for easy assembly between 
companion flanges and a tight, leak- 
proof seal on installation. Crane 
Packing Co. 
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Steam Cleaning Compound 


(Automotive Equipment) 

A new type of steam cleaning com- 
pound is designed for use in clean- 
ing automotive engines, chassis, truck 
and trailer bodies (particularly when 
oily), white sidewall tires, and me- 
chanical equipment in plants. The 
product is. said to be safe to use 
where electrical circuits are involved, 
since it leaves no alkaline residue 
and is non-conducting. It does not 
harm paint, company says, and will 
not clog steam-cleaning equipment. 
Two to three quarts of the compound 
are mixed with 50 gals. of water. 
Magnus Chemical Co., Inc. 
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Motor Starter 


(Bulk Plants) 

A new combination across-the-line 
motor starter has a fusible discon- 
nect switch. The switch is said to be 
an improved design, with visible 
blades and De-Ion arc quenchers. A 
self-indicating slamproof handle is 
provided in the cover. It has separate 
positions for “on, off and open cov- 
er.” It can be locked in the “off” po- 
sition by up to three separate pad- 
locks. The starters are available for 
3-phase operation, up to 600 volts, 
60 cycles. Westinghouse Electric 
Corp. 
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Tension Wrench 


(Service Stations) 

A new %” drive tension wrench has 
@ capacity of 50 ft. Ibs. and a flash 
of light tells when the proper amount 
of torque has been applied. The ten- 
sion scale has all units of measure 
found in service manuals, including 
reading in inches, pounds, foot 
pounds, scales for various spark plug 
sizes and scales for iron and alumi- 
num cylinder heads. Blackhawk 
Manufacturing Co. 
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PENNSYLVANIA 





West. Penn. Oil Equipment Co. 
512 Sandusky St. Cedar 8822 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








PENNINGTON EQUIP. SALES CO. INC. 


442 Tiniman Ave. Williamsport 39, Pa. 
Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 


TEXAS 








TOPS TO TEXAS TRADE 


Sales & Service; 
Tokheim Pumps 
Smith Meters 
Buckeye Valves 
Granco Pumps 
Oilco Loading Arms 

Complete Service; 

Bulk Plants 
Service Stations 


UNITED PUMP SERVICE & SUPPLY CO. 


1701 S$. Lamer Dallas 2, Texas 











WASHINGTON 


THERE'S A 


Gasboy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 


Salisbury’s a Equip. ae. 


$.214 Post Street 








WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Va. 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 
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Hand Lift Pallet Trucks 


(Warehouses) 

A dual-purpose superstructure en- 
ables new hand lift pallet truck to 
handle 7” and 12” skids as well as 
single or double faced pallets. When 
the superstructure is in a raised posi- 
tion, it is clamped vertically to pro- 
vide a backrest for the pallet load 
on the truck. When lowered, it is 
adjustable to either 7” or 12” skid 
heights by a cam and slot arrange- 
ment. The truck is designed for 
materials handling at warehouses 
where there is insufficient volume of 
either skids or pallets to keep a 
specialized truck for each busy, or 
where flexibility is desired because 
of varying loads. Unit is available 
in either mechanical or hydraulic 
lifts. Platform trucks can be similar- 
ly equipped so they can handle sev- 
eral sizes of skids. Yale & Towne 
Mfg. Co. 
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Rust Preventative Paint 
(Maintenance ) 

An improved formula of a rust 
preventative paint imparts proper- 
ties which are said to reduce dry- 
ing time to 10 minutes under nor- 
mal conditions and one coat hides 
the old metal surface. The new 
paint is said to withstand tempera- 
tures from minus 100 deg. F. to 250 
deg. It can be applied over damp 
surfaces, galvanized metal and new 
or rusted metal surfaces of all kinds, 
manufacturer says. The paint comes 
in semi-gloss finish and in several 
colors plus aluminum and clear. 
United Laboratories, Inc. 
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Combustible Gas Alarm 
(Bulk Plants, Terminals) 

A new explosion-proof combustible 
gas alarm subjects the surrounding 
atmosphere—indoors or out—to a 
continuous watch against the build- 





up of any kind of explosive vapors 
Presence of such a vapor is signaled 
by a bright red indicator light as well 
as by remote alarm units of various 
types which can be connected to the 
terminais provided. Unit operates on 
115 volts and contains no meters but 
utilizes an electronic trigger-tube 
circuit to convert the sensing unit 
signals into alarm indications. Com- 
pany says unit is applicable to any 
area where volatile liquids are used, 
stored or handled, including LP-gas 
installations. Johnson-Williams, Ltd. 
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For LEAK-PROOF 
CONNECTIONS 
RECTORSEAL 


#2 
RECTORSEY Retains its sealing qual- 
2: “pets ity for life of the con- 


nection. Easy to apply 

. . economical to use. 

Thin in can, it thick- 

ens in joint but never 

dries ovt or hardens. 

Avoilable in pint, V2- 

pt. and V4-pt. brush top cans, Ask your 
tobber or write: 

Rectorseal, oat. i, 

2215 ¢ ce St., ton, Texas 
Another new distributor ‘ter Rectorses! #2 
Pennington E Sales Co., Inc. 
442 Tinsman Avenve 

Williamsport, Pennsylvania 


RECTORSEAL# 2 


MAKING THE OIL INDUSTRY SAFER 
F ih c CATALOGUE 
WRITE TODAY 


He Order Too Large - le Order Teo Small 














EXCEL-SO 


CALIBRATING TANKS 


for displacement meters 


Any Any 


Capacity 
Specification 


WARNER LEWIS 
Company 


TULSA 


7. . OKLA 





SELLING 
SERVICE 


HR-10 
HAND ROTARY PUMP 

transfers liquids at rate of 15 
gallons per minute with suc- 
tion lift of 10 feet. Flows 
smoothly without pulsation. 
Heavy, corrosion-resistant car- 
bon vanes are self-adjusting for 
wear. A heavy duty utility pump 
for road, field and factory. 


SELL MORE...EARN MORE 


with the K-P LINE 
® Send for lite 


MANUFACTURING CO. 


TURERS F 


1224 LINDEN AVENUE - 





raruré 


P-100 SERV-AL PUMP 
eliminates heavy lifting, lost 
time, waste. Handles all lubri- 
cants—38" stroke removes all 
contents. Fits any 15, 30 or 55- 

al. drum or barrel. Steel valve 
‘ar outwears ordinary leather 
types. A fine low priced pump buy. 


P-300 
LEVER ACTION PUMP 
is designed for farm, store or 
industrial service. Lever action 
suction lift is easy and pos- 
itive. Adjustable suction pipe 
telescopes to fit any size drum. 
New moulded foot valve and 
plunger insures perfect seal, 
trouble-free service. A real fast- 
seller. 7 
-to-move items: 





Get the facts... 


Write us for 
complete information 


MINNEAPOLIS 3, MINNESOTA 





Impervious * 


a . tr _ 
AAA 


BUCK SHEDS Wi 


,now sun ang w 


° rain, n ty og 


Low cost outdoor displays .. . yours with - 
IMPERVO. Transforms your lithographed | 
sheets (which permit finer reproduction and | 
wider range of color) into economical, 
weatherproof outdoor 
displays. IMPERVO’s light 
weight expedites handling, 
simplifies installations and 
lowers distribution costs. 


Convince Yourselfl Write for 
FREE IMPERVO Sample Today. 
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Clearance Light Easily Serviced 
(Tank Trucks) 


A new flush-type clearance light 
specially designed for tank trucks and 
trailers has a snap seal lens arrange- 
ment which permits quick changing 
of bulbs. There are no screws or 
clamps to remove. The unit is made 
of heavy cast aluminum and is said 
to be explosion-proof. The light meets 
or exceeds SAE recommended pro- 
cedures, ICC and state requirements, 
company says. The light is designed 
with a snap seal arrangement which 
holds a new-type plastic lens bubble- 
tight in the body which also acts as 
a parabolic reflector. The pressure-seal 
is achieved through use of a special 
“O” ring. The lens is shatter-resistant 
and is said to provide more light 
transmission than conventional lens. 
A rubber “spring” seals a heavy bulb 
socket and maintains firm contact 
between bulb and pigtail rivet wire 
connections. The light also may be 
adapted for other vehicles. The new 
light will be sold through oil equip- 
ment and TBA jobbers. Betts Machine 
Co. 
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Flowers for Station Promotion 
(Service Stations) 


Fresh flower corsages are available 
for use at service station openings 
and for promotional use at other 
times. Company uses Hawaiian orch- 
ids, roses, carnations, gardenias, and 
other corsage flowers. Company says 
mass production methods enables the 
corsage prices to be low enough for 
stations to give to attract women 
customers. A complete brochure ex- 
plains how to use corsages for pro- 
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motion, window streamers, orchid 
mats, and other ideas. Packing and 
shipping are said to be perfected to 
the extent that the corsages can 
reach any part of the U. S. on time 
and in good condition, regardless of 
weather and other elements. Graham 
W. Dible, division of West Adams 
Nurseries and Florists, Inc. 
Circle No. 23 on Reply Card 


Top Cylinder Lube Dispenser 
(Service Stations) 

A top cylinder lubricant dispenser 
and display rack is designed for 
mounting at the service station is- 
land. The dispenser is made of alu- 
minum alloy. To operate, a can of 
the lubricant is placed in the unit, 
finger pressure is applied to the han- 
dle to force the can down on the 
knife and the lube is delivered 
through the funnel end which is in- 
certed into the car fill pipe. The dis- 
play rack holds 24, four-oz. cans and 
can be attached to wall, island light 
post or other convenient location. 
Stanley D. Bowles Co. 
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Truck Splash Guard 
(Trucks) 

A new splash guard for use on 
truck and trailer fenders has been 
designed to meet the requirements of 
laws in many states. The new flap 
has an anchor-locking steel bar in 
the heavy top section for attachment 
to the vehicle, and 14” edge ribs 
down the sides of the flap to combat 
wind bend. The rib is omitted along 
the bottom to avoid heavy collection 
of mud, snow and ice. It is two feet 
wide to cover dual wheels and comes 


in 30”, 36” and 40” lengths. Two 
grades are available: one made with 
a layer of heavy cord fabric between 
two layers of heavy rubber stock 
impregnated with tough tire cord; 
and the other made of full-molded 
rubber, impregnated with tire cord. 
B. F. Goodrich Co. 
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Glass Block 


(General Construction) 


Three new 12” glass blocks for 
light control in buildings have been 
added to company’s quintet of 8” 


blocks. One of the new blocks is 
designed for highest light transmit- 
tance in non-sun elevations; another 
is for use in sun elevations offering 
greater brightness control and re- 
duced heat gain; the third is a light- 
diffusing glass block for stairwells 
and other areas where diffused light 
is required. The blocks are said to 
weigh one-third that of an 8” con- 
crete building block, yet provide 
12.5% more wall area, have better 
insulating value, take only one-half 
as much floor space and require no 
costly surface finishing on the job 
Pittsburgh Corning Corp. 
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...one pump for 


more than one pumping job! 


This truly self-priming pump automatically 
and positively evacuates any air and vapor 
present in the lines at either the start or finish 
or during the run. Thus a single Gilbarco 
Roto-Prime can de the work for which 2 or 3 

umps are usually needed. In transferring and 
oading operations, for example, a Roto-Prime 
will strip tankers, tank cars, or transports to 
intermediate storage and this same pump will 
also handle the loading. The result is a possible 
saving of 30% to 50% in the cost of equipping 
a bulk plant with pumps. 


All Gilbarco Roto-Prime Pumps are fur- 
nished complete... with base, electric motor, 
coupling, built-in check valve and mechanical 
seal. 


Write today for literature and complete 
information. 


POS | Tie 
SELF-PRIMING 


START 
WITHOUT 


PRIMING 


THOUT 
VENTING 


GILBERT & BARKER MANUFACTURING COMPANY 
West Springfield, Mass. + Toronto, Canada 
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LITERATURE 


LP-Gas Manual 
(LP-Gas Distributors) 


Relief from local winter fuel short- 
ages, proper tank sizing, a balanced 
winter-summer delivery ratio and 
stimulation of summer uses of LP-gas 
are objectives of an adequate storage 
program developed for the industry. 
A booklet explaining the program is 


available to LP-gas marketers. It 
contains instructions for figuring cus- 
tomer consumption and determining 
proper tank sizes as well as degree 
day data and calculation sheets. Al- 
so included is a sample of a new 
consumer folder titled, “Facts About 
LP-Gas Storage.” Manual contains a 
map showing recommended tank siz- 
ing for all sections of the U. S, Na- 
tional Committee for LP-Gas Promo- 
tion. 
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MOST USEFUL LIFT 


you can buy 


Rotary T-210A 
handles trucks, 
buses, cars 


and jeeps 


Expansion Roof Storage Tanks 
(Bulk Plants, Terminals) 


A new booklet has been prepared 
on oil conservation equipment which 
features expansion roof tank data. 
Various oil storage tanks designed to 
conserve product vapors are fully 
described and illustrated with cut- 
away views. Method of connecting 
several cone roof tanks to one expan- 
sion tank is shown. Both standard 
and special fittings are covered by 
the booklet. Technical operating data 
is charted such as vapor pressure 
chart, average yearly atmosphere 
temperatures in various cities, aver- 
age standing losses in cone roof tanks, 
average filling losses in cone roof 
tanks, average filling losses in expan- 
sion roof system, vapor space expan- 
sion before venting occurs during fill- 
ing, and storage protected against 
evaporation in a manifold expansion 
roof system. An analysis of expan- 
sion roof vs. cone roof installations 
is given comparing losses and costs. 
Graver Tank & Mfg. Co., Inc. 
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Packaging Machinery Directory 


A new directory covering makers 
of all types of packaging machinery 
has been published. It is designed 
as a reference for purchasing agents 
and others interested in packaging. 
Directory is leather covered and in 
loose-leaf form so it can be kept 
up-to-date as new information is 
issued. It has two sections—one lists 
the kind of equipment desired and 
the names of manufacturers; the 
other, alphabetically arranged, gives 
names and addresses of machinery 
makers and complete information on 
the machines each one makes. Direc- 
tory sells for $10 per copy. Pack- 
aging Machinery Manufacturers Insti- 
tute, Inc. 
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Safety in Materials Handling 
(Warehouses) 


A “Plant Safety Kit,” containing 
useful literature emphasizing safety 
in the use of materials handling 
equipment, has been augmented by 
the addition of four new safety car- 
toons designed for use as bulletin 
board posters. The safety kit con- 
sists of “traffic markers,” safety in- 
structions for lift truck operators, 
and bulletin board “safety tips.” Cop- 
ies of the complete kit or the new 
posters are available. Towmotor Corp. 
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PERSONALS 


General sales 
manager of the 
Bennett Pump di- 
vision of John 
Wood Co., 8S. K. 
Makemson, takes 
over his new posi- 
tion as vice-pres- 
ident of the com- 
pany after many 
years in the au- 
tomotive, oil mar- 
keting, and equip- 
ment industries. 
A graduate of the 
Detroit College of Law, Mr. Makem- 
son has been associated with the 
Buick Motor Co., the Pennzoil Co. as 
special sales promotion representa- 
tive, the Sun Oil Co., and the Aetna 
Oil Co. as general sales manager. He 
joined John Wood in 1947 as general 
sales manager, and was promoted to 
the vice-presidency Nov. 15, 1951. Mr. 
Makemson will remain in Muskegon 
directing the distribution of Bennett 
gasoline pumps, ECO tireflators and 
islanders in addition to assuming his 
new responsibilities. 


Mr. Makemson 


* 7 


James H. W. 
Conklin has been 
named general 
sales manager of 
the Philadelphia 
Division, Yale 
and Towne Mfg. 
Co., succeeding 
James P. Kinney 
who will become 
company distrib- 
utor in southern 
California. 

Mr. Conklin, 
after graduating 
from Exeter and Yale, was associated 
with the Clark Equipment Co. as 
sales manager of its industrial truck 
division, and with the Pangborn Corp. 
He is a past president of the Mater- 
ials Handling Institute and a member 
of SAE. 


Mr. Conklin 


* * * 


Countrywide reorganization of 
Rockwell Mfg. Co.’s sales department 
into 5 regions servicing the entire 
United States went into effect Jan. 
1. While the company will maintain 
its present offices in major cities, 
the new regions and their directors 
and headquarters are as follows: 

Eastern region: M. J. Harper in 
New York City. 

Central region: P. C. Kreuch in 
Pittsburgh. 

Southern region: J. W. Northcutt 
in Atlanta. 
~~ Midwestern region: C. K. Madison 
in Houston. 

Western region: H. Boezinger in 
Los Angeles. 
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Following the example of his father, 
Willis Harry Badley has joined the 
sales force of the Neptune Meter Co. 
and will represent Red Seal and Tri- 
dent meters in Montana, Colorado, 
Wyoming, Idaho, and Utah. The son 
of Harry W. Badley, Neptune repre- 
sentative in Kansas, the younger Mr. 
Badley studied chemical engineering 
at Kansas State College and served 
in the U. S. Air Force. 


= aa > 
Making his headquarters in Okla- 


homa City as southwestern represent- 
ative for Warner Electric Brake & 


Clutch Co. is E. H. Higginbotham, 
previously affiliated with the Batche- 
ler Mfg. Co. 

al . . 

New officers of the Nationa] Com- 
mittee for LP-Gas Promotion elected 
Dec. 5 in St. Louis, Mo. are: 

Chairman, Lee A. Brand, vice-presi- 
dent of Empire Stove Co. (re-elected). 

Vice-chairman, Ernest Fannin, 
president of Fannin’s Gas & Equip- 
ment Co. 

Secretary, Rebert E. Borden, direc- 
tor of LP-Gas Information Service 
(re-elected). 


In the warm-up period before the game 
you could never guess which is the 
high-scoring forward. Only when you 
watch them in action can you see the 
big difference in performance. 


Rotary pumps are like that, too. On 
the outside, they all look pretty much 
alike. You have to test them in actual 
use to see for yourself why INVADER 
Pumps are first choice among oil men— 
because of important differences on 
the inside. 





ASK YOUR SUPPLY 
HOUSE, OR WRITE 
FOR FULL INFOR- 
MATION AND 
PRICES 





Here’s the inside reason why INVADER 
Pumps perform better . . 
and improved tooth design provides a posi- 
tive seal and rolling contact . . . assures you 
less “down” time, fewer replacements, and 
reduced power costs. 


INVADER 
CONSTRUCTION 


- longer. The new 











The SCHIRMER-DORNBIRER PUMP Co. 


1719 EAST 39th STREET * 


CLEVELAND 14, OHIO 
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Walter S. Mason succeeds retir- 
ing Joseph O. Warner in St. Louis 
as district manager for the Autocar 
Co. Mr. Mason has been in auto- 
mobile and truck sales for over 25 
years, previously with Chevrolet, Olds- 
mobile, and GMC trucks. Since 1944 
he has been with Autocar as heavy 
duty truck sales representative and 
assistant manager in St. Louis. 

= = . 


Continental Can’s vice-president in 
charge of finance, J. S. Snelham, re- 
tired Jan. 1 after 22 years with the 
company. Mr. Snelham was indirect- 


ly associated with the company as 
outside auditor from 1916 until 1929 
when he joined Continental as comp- 
troller, and was later elected to vice- 
presidency in 1936. He will be suc- 
ceeded by Lawrence Wilkinson who 
became a vice-president in September 
of the past year. 


* * x 


Donald R. McComb is now advertis- 
ing manager for the Warner Electric 
Brake and Clutch Co. Ascociated with 
Warner since 1947, Mr. McComb was 
formerly with the Firestone Tire and 
Rubber Co. 


Simpler and easier to install. 
No fussy alignments, fewer parts. 


Choice of pump location, 
for greatest convenience. 


Simplified piping, less costly to 
install, minimum flow friction. 


4 ] Pump can be placed where it is easily 
accessible for any required servicing. 


reasons 


solve your 
tank pump 


drive problems 


No location problems with Stow 
Tank-Pump Drives! Just put the pump 
where it's most convenient. Stow 
tank-pump drives compensate for 
relative movement give trouble-free 
service that keeps your tankers on 


the job. 


why & 


FLEXIBLE SHAFTS 


Top: Stow Flexible Shoft Drive for 
side delivery pump system. 


Bottom: Stow Flexible Shaft Drive 
for rear-delivery pump system. 


MANUFACTURING CO. 


21 Shear St 


Binghamton, N.Y 


A thirty-three 
year association 
with Mack Motor 
Truck Corp. has 
led to the ap- 
pointment of 
Pierce J. Fleming 
as vice-president. 
Mr. Fleming 
served the com- 
pany as district 
manager in Buf- 
falo, Cincinnati, 
and St. Paul, and 
most recently as 
manager of the company’s Off-High- 
way sales division in New York City 
where he will continue to make his 
headquarters. 


Mr. Fleming 


Major Conners 


Major Harold C. Conners and Lt. 
A. J. Turala, former Graver Tank Co. 
engineers, completed 16 months of 
service with the 315th (Combat Car- 
go) Air Division this month. 

Major Conners, Chief of Operations 
Plans for Combat Cargo, says drop- 
ping of supplies during Korean fight- 
ing has been greatest such operation 
in military history. His men have 
dropped anything from medical sup- 
plies and tractors to 55-gal. drums 
of gasoline and an eight-span bridge 
which enabled U. S. Marines to es- 
cape envelopment at Chosin in 1950. 
Says the major, “If you need it, 
we'll drop it,” and adds that 95% 
of the drops are recovered in good 
condition. 

Lt. Turala, one 
of the C-46 Com- 
mando pilots un- 
der Major Con- 
ners, has flown 
over 100 missions 
in the Korean 
Airlift. In addi- 
tion to drops of 
all types of mili- 
tary necessities 
he has evacuated 
wounded, flown 
cargo out of 
fields encircled by 
enemy, and participated in the Mun- 
san attack when 4,000 paratroopers 
were dropped behind enemy lines. 


Lt. Turala 
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Pump Co. including the advertising 
of the Martin & Schwartz Division 


Heil Marks 50th Year 


The Heil Co. is celebrating its 50th 
anniversary. The company began the 
manufacture of storage tanks and 
wagon tanks in Milwaukee in 1901 
when Julius P. Heil opened the busi- 
ness in a small frame building. The 
company has designed tanks for haul- 
ing petroleum products since its be- 
ginning and now makes truck and 
transport tanks in capacities ranging 
from 800 to 7,500 gals. The company 
also has branched into other lines, 
such as earth movers, farm equip- 
ment, and oil burners. Heil pioneered 
in the use of all forms of specialized 
welding in its manufacturing. To 
commemorate its Golden Anniversary, 
the company has printed a special 
booklet which covers many high 
points in Heil’s history. 


Trailer Company Opens Branch 


Highway Trailer Co. has opened a 
direct sales and service factory 
branch in Cincinnati. It is located 
at 2150 Colerain Ave. and will be 
managed by L. E. Craig, Jr. Com- 
pany says the branch will sell trail- 
ers, tanks and utility equipment, and 
also will provide facilities for repair 
and maintenance of all kinds of utili- 
ty equipment and any make of trail- 
er or tank. 


Fruehauf Holds Sales Meeting 


The Fruehauf Trailer Co.’s annual 
sales planning conference sessions 
were attended by more than 100 
branch and regional managers from 
all parts of the nation. Roy Fruehauf, 
company head, told the group that 
the “three jobs for 1952 would in- 
clude proper management, intelligent 
salesmanship and the proper use of 
finance to benefit both customer and 
the company.” 


Canco to Exhibit 


The American Can Co. will have an 
exhibit reflecting a half-century of 
progress in container manufacturing 
at the 45th annual convention of the 
National Canners Assn. in Atlantic 
City, Jan. 19 to 23. 


Hyster Opens Plant 


Hyster Co, has opened its new gen- 
eral assembly building at 2902 N. E. 
Clackamas St., Portland, Oreg. 


Lube Gun Named 
Aro Equipment Corp. has selected 
“The Husky” as the prize-winning 


name for its new 10,000-lb. high pres- - 


sure lubricating gun. Two men who 
entered a contest to find a name for 
the gun picked “The Husky” as their 
contribution. One of the winners is 
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Joseph J. Phillips, Philadelphia, Pa.; 
the other is Gail Westmoreland, Fort 
Smith, Ark. Both men are associated 
with jobbers of Aro Equipment. 


Aldridge Handles Wayne Ads 


A. E. Aldridge Associates, Phila- 
delphia, has been named to handle 
advertising, sales promotion and pub- 
lic relations of all divisions of Wayne 


ompare 


of Wayne. 
dled advertising 
Schwartz. 


for Martin 


School Meetings 


Wagner Electric Corp. plans a ser- 
ies of “school meetings’ across the 
nation for the purpose of discussing 
air brakes and their installation and 
maintenance. Some of the meetings 
will be held with fleet operators, oth- 


ers with truck equipment dealers. 


the value 


BEFORE YOU BUY! 


— for 


speed — high vacuum 
— reliability 


Compare! and you'll appreciate more 
fully the advantages of the Tokheim 
Double-Action Pump. This unique pump 
operates with a single sturdy diaphragm; 
yet it pumps on both back and forward 
strokes, providing continuous flow with 
minimum effort. 95% vacuum efficiency. 
Self-priming. All-round reliability. Avail- 
able in several farm and industrial models 
—with hose or spout outlet—for drums, 
underground tanks or pipe lines. Call 
your Tokheim man today; or write factory 
for free literature showing all models. 
General Products Division 
TOKHEIM OIL TANK AND PUMP Co. 
1650 Wabash Ave., Fort Wayne 1, indiane 


Factory Branch: 1309 Howerd $1., San Francisco 3, 
California 


SUALiTy 


KHEIM 


DOUBLE-ACTION 
HAND PUMPS 








Aldridge previously han- 
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LIUEFIED 
PETROLEUM 
GAS 


FIFTIETH ANNIVERSARY of the Butler Manufacturing Co., finds a crowd of visitors looking over two of the company’s latest 
and biggest tank trailers parked in the factory yard during the three-day series of open house plant tours 


Equipment Manufacturer Serves Oil Industry for 50 Years 


By NPN Staff Writer 


KANSAS CITY—One of the carly 
day manufacturers of oil industry 
equipment, Butler Manufacturing Co., 
reached its 50th milestone early in 
December and marked the event with 





a three-day series of open house tours 
of its big home office and plant here, 
Dec. 6-7-8. 

Simultaneously John A. Morgan 
was appointed to the newly created 
post of general manager. Most of 
Mr. Morgan’s 12 years with Butler, 


OIL EQUIPMENT 
sales head at Butler 
Manufacturing Co., 
Kansas City, Mo., 
is Gregory A. 
Burns, vice presi- 
dent and assistant 
general sales man- 
ager 


NEW GENERAL MANAGER John A. Morgan, left, confers 
with President Oscar D. Nelson, of the Butler Manufacturing 
Co., Kansas City, Mo. 








except for a hitch in the Navy, have 
been in the sales and advertising 
end, until he was made administra- 
tive assistant to president Oscar D. 
Nelson in 1950. He is 36 years old, 
a graduate of Wichita University and 
Harvard Business School. 

Butler is known in the oil indus- 
try for its truck and transport tanks 
both for gasoline and fuel oil and for 
LP-gas; both bolted and welded oil 
storage tanks for bulk plants and 
terminals; walkways and stairways 
for tank farms; steel buildings for 
warehouse, garage and service station 
purposes; fire fighting apparatus; 
and pressure vessels for refineries. 

Butler’s steel fabricating facilities 
have naturally carried the company 
into other fields. When it was found- 
ed in 1901 by Charles R. Butler, a 
water pump salesman, and Emanuel 
E. Norquist, a sheet metal worker, 
it was for the purpose of making 
steel stock watering tanks. Almost 
at once it became apparent that there 
was also a big market for steel grain 
bins for the fast-growing farm areas 
of the Midwest. 


Early Years—Old employes at But- 
ler tell of the kerosine tanks which 
were the first Butler-made equipment 
for storing petroleum products. No 
record of their size and shape exists 
today. In 1908 Butler put together a 
riveted and soldered tank for James 
Morris of the Superior Oil Co., of 
Kansas City, for transporting kero- 
sine. It was mounted on a wagon 
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wun-rurrose INLUCITE 21 


Makes All Single-Purpose Greases Obsolete 
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Like the Diesel Train Made Smoky Mary 


Only INLUCITE 21 (of a gle 
jreases tested) rated SUPERIOR wher 
Bearing Tester. INLUCITE 21's 
Only INLUCITE 21 | ue g when 
sive the star y. INLUCITE 21's 
INLUCITE 21 
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INTERNATIONAL LUBRICANT CORPORATION 


JANUARY 16, 1952 














EQUIPMENT 











BUSINESS WAS GOOD IN 1910, nine years after the founding of Butler Manufacturing Co., when this picture was taken in what 
was then the main, and only, office of the company 





MODERN PLANT of the Butler Manufacturing Co., Kansas City, Mo., is the out- 
growth of a small two-man partnership started in 1901 to make steel stock watering 
tanks for Midwest farmers 


chassis, and naturally was hore 
drawn. Later the company made 
some of the first tanks for the old 
hard-tired, chain-driven trucks used 
for hauling petroleum products. These 
tanks, too were riveted and soldered. 


About 1927 the oil industry began 
the use of truck tractors, and at about 
the same time started using arc weld- 
ing when practical for the fabrica- 
tion of large tanks. As welding tech- 
niques improved, and new high-ten- 
sile steels developed, the truck tank 
industry, from that point on, followed 


a trend to bigger, better and stronger 
tanks. 

Concurrent with these developments 
was the improvement of valves, pip- 
ing and fittings, which made possible 
the rapid, safe and efficient loading 
and unloading of truck tanks. 

LP-Gas Equipment—In the middle 
30’s, as butane and propane began 
to be used for fuel in rural and sub- 
urban areas beyond the reach of city 
gas mains, Butler developed contain- 
ers and facilities for handling these 
liquid gases under pressure. Eventual- 





ly the company put on the market 
what is known as the Butler Blue 
Belle Home Gas System, and at the 
same time Butler came out with 
truck tanks and highway transports 
for hauling LP-gas, utilizing the twin 
tank principle which the company had 
first adopted for hauling gasoline and 
fuel oil. 


In recent years Butler began the 
experimental construction of alumi- 
num trailer tanks, in co-operation 
with the Aluminum Co. of America. 
It also began a project with the 
engineers of the Dow Chemical Co., 
for developing a magnesium trailer, 
also aimed at reduction in truck tank 
weight. The company is continuing 
work on both of these projects. 


Plant Locations—Branch plants of 
the Butler Manufacturing Co., are 
now operating in Birmingham, Ala.; 
Minneapolis, Minn.; Richmond, Calif.; 
and Galesburg, Ill. Chief executives 
of the company in addition to Mr. 
Nelson and Mr. Morgan are: Glen 
C. Speakman, vice president and gen- 
eral sales manager; Victor C. Nor- 
quist, vice president and consulting 
engineer; Gregory A. Burns, vice- 
president and oil equipment division 
manager; Fred A. Rufi, secretary; 
Darius Melcher, treasurer; Walter L. 
Smith, production manager; Arvid A. 
Schoning, Galesburg division man- 
ager; Leon H. Bradley, Minneapolis 
division manager; Paul Shoemaker, 
Richmond division manager; Floyd T. 
Read, Birmingham division manager. 
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W. C. Wenzel, executive manager 
of the Pennsylvania Grade Crude Oil 
Assn., returned recently from a 
Several weeks’ European tour. Mr. 
Wenzel visited association members 
and Pennsylvania Grade Oil distribu- 
tors in nine countries. 


Herman N. Meyer has joined Sin- 
clair Refining Co. and has been ap- 
pointed assistant to Brown L. Meece, 
vice president. Mr. Meyer began in 
the oil business with Producers and 
Refiners Corp. when its offices were 
in Chicago, later transferring to Den- 
ver and subsequently to Independ- 
ence, Kansas. After company’s merger 
with Sinclair he was with Sinclair 
until June 1943 when he left to go 
with Globe Oil & Refining Co., Chi- 
cago, as Mr. Meece’s assistant. 


es 


1 RS a, 


* 7 * 
Claude T. Bowers, Texaco distrib- 
utor in Warrenton, N. C., has been 
appointed a brigadier general in com- ie 
mand of the 30th Infantry Division pe 


pa a hnirmeparee Maange Aon NEW CHAIRMAN of the public relations committee of the API's board of directors, 
General Bowers be one of the on is H. S. M. Burns, left, president of Shell Oil, New York. Mr. Burns is being congratu- 
ganizers and first chairman of the lated by retiring chairman John M. Lovejoy, president of Seaboard Oil Co. of Delaware, 

New York. Mr. Lovejoy has served as chairman of the committee since 1947. The OIIC 


Consignment Distributors Section of 
the North Carolina Oil Jobbers Assn. is under the jurisdiction of the public relations committee 





SAE 


Dr. Daniel P. Barnard IV, re- 
search co-ordinator of Indiana 
Standard at Chicago has been 
elected 1952 president of the So- 
ciety of Automotive Engineers. 
Dr. Barnard succeeds Dale 
Roeder of Ford Motor Co., 1951 
SAE president. 

About this time last year, Dr. 
Barnard was honored by the 
SAE when he received the 
Horning Memorial Award for 
distinguished active service in 
the field of mutual adaptation 
of fuels and engines. 

A native of Wilmington, Del., 
Dr. Barnard attended the Mas- 
sachusetts Institute of Technol- 
ogy, where he earned the de- 
grees of master of science and 
doctor of science. During the 
next three years, he served as a 
staff member of MIT’s research 
laboratory of applied chemistry, 
which was then headed by Dr. 
Robert E. Wilson, now chair- 
man of the board of Indiana 
Standard. In 1923 Dr. Wilson 
joined Indiana Standard and the 
next year, Dr. Barnard started 
his career with the company as 





Elects Oil Man President for 1952 


Dr. Barnard 


assistant director of research at 
the Whiting refinery, where he 
established the company’s auto- 
motive engineering laboratory. 


He was made associate director 
of research in 1938 and 10 years 
later became research co-ordi- 
nator. 

Dr. Barnard also has been ac- 
tive in the Coordinating Re- 
search Council, the API, Ameri- 
can Society of Mechanical En- 
gineers, and the American 
Chemical Society. He is a 
charter member and associate 
fellow of the Institute of Aero- 
nautical Sciences and a mem- 
ber ‘of the Wings Club, having 
held a private pilot’s license 
since 1936. 

Other oil men elected to im- 
portant positions with SAE are: 

W. G. Alimsley, Sinclair Re- 
search Laboratories, Harvey, 
Ill., vice president in charge of 
Diesel engines, J. G. Moxey, Jr., 
Sun Oil, Marcus Hook, Pa., vice 
president in charge of fuels and 
lubricants; R. F. Lybeck, Esso 
Standard, Boston, 1952 term as 
a member of the SAE Council; 
and R. W. Goodale, Standard of 
California, San Francisco, 1952- 
1953 term as a member of the 
Council. 
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This Week 


Continental Oil Company 
Salutes... 


W. S. Brittain 


Delta Oil Company 
England, Arkansas 


Sid Brittain opened the first service station in Cleve- 
land, Mississippi, when he was 15 years old! But he 
found he was a little too young for that kind of responsi- 
bility and became a printer’s devil at the local newspaper. 


As a full-fledged printer, he moved to Pine Bluff, 
Arkansas. When the depression forced him to look for 
other work, he finally settled for a job with an oil jobber 
in England, Arkansas—at $5 a week! Three years later, 
when the owner died, Sid managed to buy the small 
business. 


For the next 10 years he marketed unbranded products 
with some success—due principally to his determination 
to give far-and-away the best service in the area. 


But he finally came to the realization that he was 
doing all the work, without any help from his supplier. 
In 1946, he changed to Conoco. 


In five years with Conoco, Sid Brittain has tripled 
his sales and there’s no indication of any letup—every 
month shows an increase. 


He believes that the extensive advertising behind 
Conoco Products—in national magazines, newspapers, 
billboards, farm papers, radio and television—has helped 
him tremendously. He knows the Conoco Touraide has 
brought extra customers to his dealers’ stations. 


And he has been especially impressed by the new 


customers he has gained since the introduction of Conoco 
Super Motor Oil—new automobile dealers, new con- 
sumer accounts, new patrons at his dealers’ stations. 
And he says he’s astonished at the gains in gasoline and 
grease sales that have followed because of the popularity 
of Conoco Super Motor Oil. 


Mr. Brittain is a charter member of the Chamber of 
Commerce and an active member of Kiwanis. He was 
one of the founding members of the Century Hunting 
Club, and rarely fails to bring back a buck during the 
deer-hunting season. 


Continental Oil Company is happy to salute W. S. 
Brittain. We’re proud that we were able to “‘do some of 
the work”’ in building his sound and prosperous business. 


And we’d like more jobbers like Sid Brittain. If 
you are interested in a jobbing contract with Continen- 
tal, why not write to the Continental Oil Company 
office nearest you, or to Ponca City, Oklahoma. If you 
are not within reach of Continental’s gasoline supply, 
we would be happy to give you information about the 
possibilities of increasing your profits by selling the spec- 
tacular “50,000 Miles—No Wear’’ oil, Conoco Super, 
in any of the 48 states. 


Advertisement 


70 
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Oil men know the tremendous job 
W. Alton Jones has done since becom- 
ing president of Cities Service, but a 
three page story in the Jan. 12 issue 
of Collier’s reveals some little known 
personal facts about this particular 
oil executive. 


About 10 years ago he learned to 
play golf. He now consistently shoots 
in the eighties and can drive a ball 
250 yards. Even ex-golf champion 
Bobby Jones claims that he is tough 
competition for any professional. He 
is an excellent tennis player, a champ- 
ion at trapshooting, an ardent fisher- 
man and still finds time to spend 
weekends doing the chores on his 
farm near Easton, Maryland. 


Born on a farm in Missouri, the 
youngest of seven children, he worked 
his way through one year at Vander- 
bilt University, Nashville, Tenn., and 
then returned home because of illness 
in his family. He took hig first full 
time job, unknowingly launching his 
Cities Service career, as janitor and 
meter reader for the Webb City & 
Carterville Gas Co., which two years 
later was merged with a Cities Serv- 
ice subsidiary, the Empire District 
Gas and Electric Co. 


- ~ * 


Marvin Hillger, president of Hillger 
Oil Co., Truth or Consequences, N. 
Mex., hopes that the middle of the 
New Year will bring his discharge 
from the Armed Services. Mr. Hill- 
ger’s parents are running his oil busi- 
ness for him while he is serving with 
the New Mexico National Guard. 





COMING MEETINGS 


1952 
JANUARY 
Northwest Petroleum Assn,., annual convention, 
Radisson Hotel, Minneapolis, Jan. 24-25. 
Truck-Trailer Manufacturers Assn., 11th an- 
nual convention, Hotel Shamrock, Houston, 
Jan. 28-30. 
FEBRUARY 
Missouri Petroleum Assn., Jefferson Hotel, St 
Louis, Feb. 4-6 
Western Petroleum Refiners Assn., regional 
meeting, Edson Hotel, Beaumont, Tex., Feb 
7-8 


National Council of Private Motor Truck Own- 
ers, Hotel Statler, Washington, D. C., Feb 
7-8. 

American Petroleum Institute, Division of 
Marketing Lubrication Committee, - Hotel 
Sheraton-Cadillac, Detroit, Feb. 18-19. 

Oll Industry Information Committee, The Plaza 
Hotel, San Antonio, Tex., Feb. 18-20. 

lowa Independent Oil Jobbers Assn., Inc., Hotel 
Fort Des Moines, Des Moines, Iowa, Feb. 
19-21. 

Kansas Oil Men’s Assn., Lassen Hotel, Wichita, 
Kansas, Feb. 25-26. 

Wisconsin Petroleum Assn., annual convention 
& equipment show, Milwaukee Auditorium 
and Hotel Schroeder, Milwaukee, Wis., Feb. 
26-27. 

Oil Industry TBA Group, West Coast regional 
meeting, Roosevelt Hotel, Hollywood, Calif., 
Feb. 29. 

MARCH 

Illinois Petroleum Marketers Assn., Hotel Sher- 
man, Chicago, March 11-13. 

Texas Oil Jobbers Assn., Inc., Adolphus Hotel, 
Dallas, Tex., March 12-13. 

Petroleum Marketers Assn., annual con- 
vention and marketing exposition, Deshler- 
Wallick Hotel, Columbus, Ohio, March 18-20. 

Western Petroleum Refiners Assn., annual 
meeting, Piaza Hotel, San Antonio, Tex., 
March 31-April 2. 
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William R. 
Stott has been 
made assistant 
marketing co- 
ordinator of 
Standard Oil 
(New Jersey). 
For the past 22 
years, he has 
been assigned to 
Esso Standard’s 
domestic market- 
ing divisions. 

Joining Esso in 
1929 as a sales- 
man, Mr. Stott subsequently became 
district manager, merchandising man- 
ager and division manager of the 
New Jersey division at Newark. Prior 
to his recent appointment, he was 
northern region sales manager. 


Mr. Stott 


Mr. Stott is a native of Paterson, 
N. J., where he now makes his home 
with his wife and four children. 


- ” * 


Andrew Neilson, president of Over- 
seas Tankship Corp., has been elected 
a vice president and director of the 
Caltex Group of Companies, New 
York. He will continue as president 
of the tankship company. 

Mr. Neilson has been in shipping 
activities for the past 28 years, 
and was at one time general man- 
ager of Pacific Tankers, Inc., San 
Francisco. He joined Overseas Tank- 
ship as vice president and general 
manager in June, 1946, and was 
elected president in December, 1947. 


Three new general managers of 
Arabian American Oil Co., New York, 
are R. S. Hatch, Dale Nix and George 
Kraigher. 

Mr. Hatch, former manager of the 
manufacturing and processing depart- 
ment, was named general manager 
for materials supply and traffic. 

Mr. Nix was appointed general man- 
ager of oil operations. He has been 
manager of Aramco’s producing pipe 
lines and transport department. 

Mr. Kraigher was named general 
manager of the aviation department, 
which he has managed since 1948. 


+ * + 


Delpha L. Anderson, formerly east- 
ern Kansas sales representative for 
Vickers Petroleum Co., Wichita, 
Kans., has been made assistant man- 
ager of sales. 

Mr. Anderson started in the oil 
business in 1926 as a tank wagon 
driver. Prior to joining the Vickers 
company about four years ago, he 
was an Independent jobber. Mr. An- 
derson will maintain his headquarters 
in Wichita. 

Francis M. Barkebile of Topeka 
will succeed Mr. Anderson as eastern 
Kansas sales representative. 


Cc, W. Turner, district manager for 
Standard of California in Honolulu, 
has been appointed president of 
American Bitumuls and Asphalt Co., 
a subsidiary, with headquarters in 
San Francisco. 

Mr. Turner succeeded C, W. Stew- 
art who has been named to the newly- 
created post of vice chairman of the 
board of directors. Mr. Turner takes 
over his new duties this month. Be- 
fore going to Honolulu, he was assist- 
ant manager of the company’s lubri- 
cant division. 


P. F. Neverman, president of 
Neverman Oil Co., Menominee, Mich., 
recently retired as executive secre- 
tary of the Wisconsin Interscholastic 
Athletic Assn. 


Henry C. Judd, treasurer of Stand- 
ard Oil of California, becomes a mem- 
ber of the San Francisco Chamber of 
Commerce board of directors, effec- 
tive Jan. 1, 1952. 


7 > * 


Officers of the Detroit Oil Men’s 
Club for 1952 are: Leonard Brenner, 
president; Robert Crawford, vice pres- 
ident; Marty Fried, vice president; 
Robert Trepeck, secretary; and Har- 
old Stanzell, treasurer. Directors in- 
clude Stewart Fenner, Frank Swin- 
dell, Jack Epstein, George McCol- 
lough, Jack Citrin, John Spohr and 
Barney Sherman. 
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E. J. Connable, Moto-Pep, Inc., Memphis, new president of Tennessee Oil Men’s Assn. 


E. J. Connable—New President of Tennessee Oil Men 


The new president of Tennessee Oil Men’s Assn. is a 
firm believer in the axiom that jobbers can best grow 
by helping their dealers achieve balanced selling programs. 


He is EE. J. Connable, president of Moto-Pep, Inc., 
Memphis. Mr. Connable has long been familiar with deal- 
er’s problems, having started station operation in Mem- 
phis in 1920, under the name, Connable-Joest. In 1935, 
he founded Moto-Pep, Inc. 


His conviction that a jobber needs to be more than a 
gasoline seller to thrive, has led to the development of 
a comprehensive dealer-aid program for his dealers. In 
recent years, this has crystallized into a special dealer 
finance department of the company, with stress on bud- 
get selling of TBA. 


Moto-Pep’s annual] gallonage for gasoline, fuel oil and 
kerosine is about 8,000,000, with storage capacity for 
these products totalling 152,000 gals. 

A member of the Tennessee association for 16 years, 
Mr. Connable is critical of “unfair” practices of supplying 
companies. Speaking as association president, he says, 
“The survival of jobbers depends on their sticking to- 
gether to stop the unethical marketing practices of some 
of the major suppliers.” In this, he believes co-operation 
with National Oil Jobbers Council is necessary. 

During World War I, Mr. Connable served as a gunnery 
sergeant with the 21st Field Artillery. He is a member 
of the American Legion, Veterans of Foreign Wars, and 
is a Mason. For relaxation, he favors golf. His family 
consists of his wife, a married daughter and a grandson. 
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ECK YOUR DELIVERY MEASURES 
ACCURATELY AND QUICKLY WITH 


Bruun 
CALIBRATING UNITS 


Yp For Petroleum Marketers 
Cie \> For State Weights 2 Measures 


Major oil companies have discovered 

important savings in the use of Brownie 

he. calibrating equipment to cut down 

shrinkage allowances and other losses 

wos cf caused by inaccurate meters and im- 
TRADE MARK REG. properly calibrated delivery tanks. 


State weights and measures departments are finding 
they can speed their checking of all types of equip- 
ment with specially designed Brownie calibrating 
units. Each Brownie calibrating unit, whether for 
meter or volume measure, is set up to operate in a 
convenient transport form. These units are available 
as complete truck bodies, trailers and small portable 
units. 





We will be pleased to receive your inquiry and discuss, 
without obligation, any calibration problems you may 
have. Send us complete details for a prompt reply. 


BROWN STEEL TANK CO. 


2901 4th ST. S.E. MINNEAPOLIS 14, MINNESOTA 











A Complete line of Finished Oils-Blending Oils-Greases € Bases 


UNDER YOUR OWN BRAND NAME 


SUN O/L COMPANY * Philadelphia a Pa. © In Canada: Sun Oil Company, Ltd., Toronto and Montreal 





